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Welcome to the 2017 edition of The
Superyacht Annual Report.

There are a variety of order books,
various market reports and others that
generate daily, weekly or monthly fleet
information, but I think it is fair to say
there is only one Annual Report that is
worth reading.

We bring together 14 researchers,
expert analysts, journalists and editors
who have a combined experience of
more than 100 years in the market and
are all passionate about the insight
and interpretation of what is really
happening in the superyacht sector.
This team works together throughout
the year, looking at the new-build sector
to explore what is likely to appear on the
horizon.

WELCOME LETTER

But it doesn’t stop there. This same
team of 14, who craft and create the 'new'
Superyacht Report, will be delivering
three new Annual Reports in 2017, taking
their unique in-depth look at very specific
market segments - Refit, Marinas and
Tender & Toys — three multi-million-dollar
marketplaces that we feel need analysing
with clarity and insight for the future.

Our data, intelligence and analysis
are becoming unique and expert, with
the market’s investors, senior manage-
ment and owners all benefiting from our
perspectives and relying on our inter-
pretation for their strategic decision-
making. What we have recognised is
that we have to consistently create
reports that are honest, candid and give a
true and accurate representation of what

the market is delivering. The number
of reports we have read from our fellow
media players, that are either basic in
their language or inflate or extrapolate
the numbers, can mislead or present an
unrealistic picture of the industry.

We believe that for owners, investors
and business leaders to see a true picture
ofthe market, they need to rely on trusted
and respected experts who are not afraid
of painting the clearest picture possible.

This latest The Superyacht Annual
Report is, in our opinion, a strategic
masterpiece of insight, analysis, opinion
and candour that will help anyone
understand and navigate exactly where
we are all heading.

I trust you will find it invaluable for
your decision-making.

OFFERING A GLEARER PERSPECTIVE

The Superyacht Annual Report - New Build 2017

MARTIN REDMAYNE
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IT'S TIMETO
GET GOMPETITIVE

BY WILL MATHIESON

The Superyacht Annual Report - New Build 2017

THE EDITOR'S LETTER

Editorial director Will Mathieson
outlines the modus operandi for this
year’s edition of The Superyacht

Annual Report.

We've said it before and I'll say it again —
it doesn’t help anybody to analyse inert
new-build numbers without placing them
into a dynamic market context. Yet for
reasons that have always eluded me, the
industry has seemingly favoured avoiding
the elephant in the room - namely
identifying who is doing well and who is
doing less well at any one particular time.
I say ‘less well’ because I want to
remove the negative connotations assoc-
iated with competitive market analysis.
Charting historical shipyard performance
is an essential client consideration and
will form the basis of any prudent buyer’s
purchasing decision. Some will look
for a shipyard with a consistently full
order book - indicating pedigree, client
retention and financial stability. Others
will play the market, looking at ship-
yards where the capacity is greater and so
may be open to negotiation on price point.
But either way, outlining which yards fall
into each camp should not be perceived
negatively; it is a means of providing the
clients who keep our industry afloat with
transparent information to assist them
with the commissioning of a new build.
Therefore, we have revisited last
year’s inaugural Top 50 yard ranking and

updated all of the new data accumulated
over the past 12 months. The result is a
new list that, by highlighting moves up
and down the rankings, gives an overview
of the true new-build market dynamic.

There is always a handful of
anomalous yards around the world that
pick up the occasional project (one recalls
Ulstein securing a recent 88m X-Bow)
based on exceptional circumstances.
Such builders may go on to establish
themselves as industry stalwarts (Kleven
has done its prospects no harm with the
rapturous reception Ulysses has received),
or they may lose their appetite for this
esoteric discipline and drop out of the
market entirely, as so many have done
over the years.

But as a general ballpark figure — we’ll
go into the minutiae of the numbers on
the following pages - there are only ever
40 or so yards demonstrating tangible
activity year after year, and this remains
the market’s core.

Aswe’re putting our cards on the table,
the other important point to highlight
aboutthisyear’sreportisthatwe’redealing
only in hard numbers. Specifically, this
means we are focusing our analysis on the
deliveries and new orders that have been

>

7




confirmed in 2016 (as of 5 December, to
be precise). This decision is based on two
important factors. Firstly, global order-
book listings become outdated before the
publication has even gone to press, and
our Superyacht Intelligence subscribers
would be far better served by viewing our
online database, which is updated daily.
Secondly, it has become apparent in
recent years that by placing unnecessary
emphasis on the order book, the projected
size of the market becomes grossly
inflated. Thisischieflybecause ‘analysing’
what is to come allows builders to
repackage mothballed projects as current
activity and amalgamates dealership-
driven scheduled orders that may never
come to fruition. As a case in point, based
on yard projections for 2016, there were
249 deliveries scheduled for 2016. If this
had been accurate it would have led to
a whopping 71.8 per cent year-on-year
increase; barring an unprecedented rush
of activity over the Christmas break, the
numbers will be somewhat more modest.
It is also worth noting within this
opening gambit that some elements of
our historical data are inconsistent with
previous editions of The Superyacht

For the 2017 edition we

have strictly adhered to our
clarification of a superyacht as
a vessel of minimum 30m, and
this has led to an adjustment,
and crucially an enhancement,
of the historical numbers.

Annual Report. The reason for these
discrepancies is that our research team
has cleansed and refined our database of
historical fleet figures to unprecedented
levels, verifying or disproving previous
assertions, as well as eliminating the
yachts that hover just below our 30m
threshold. In fact, while in previous years,
exceptions have been made for yachts
that creep towards this entry point, for
the 2017 edition we have strictly adhered
to our clarification of a superyacht as a
vessel of minimum 30m, and this has
led to an adjustment, and crucially an
enhancement, of the historical numbers.

The charge of cynicism is often
levelled at The Superyacht Group and I'm
at pains to stress this new approach is not
a chastisement of the market - far from it.
It is a celebration and acknowledgement
of a core construction market that
continues to sustain itself, basing its
success on consistency and quality.

What we have tried to achieve with
this report, however, is a leaner, more
accurate appraisal of the sector. You
could say that we've cut the wheat from
the chaff so you don’t have to. WM
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A look at how the past
25 years have shaped
the superyacht industry
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23-YEAR
PERFORMANGE

As The Superyacht Group celebrates its 25th
year in business, we reflect on the industry’s
evolution in the context of global economic,
societal and geopolitical forces. From the rise
of the Internet to the Global Financial Crisis,
the past 25 years have seen the global economic
landscape change significantly in a number of
fundamental ways.

The agents and influencing factors are not
what they once were. Since 1992, we have seen
the creation of new demographics of UHNWIs
as a result of progress; with the dismantling of
the Soviet Union emerged the rise of the Eastern
Bloc oligarch, and with the Information Age
came a proliferation of Silicon Valley-based
wealth generation.

Nor are the yachts themselves the same.
Over the past 25 years, superyacht design has
drastically changed in terms of style, size and
technological capability. The industry has
developed the DynaRig, delivered 180m M/Y
Azzam as well as the first superyacht over
15,000gt, M/Y Dilbar.

The global fleet has more than tripled in
size, growing from 1,409 to 5,051 superyachts,
and while recent figures suggest this growth
has slowed, high delivery figures seen after
2000 were the result of unsustainable market
conditions.

So where to now? If wealth generation
predictions are to be believed, there are still
vast pools of untapped wealth among potential
owners who are yet to experience yachting.
As the world continues to become ever more
connected, the homogenisation of cultures is
likely to continue and yachting should continue
to spread and expand its reach.



The Stage is Set

It’'s 1991, the Cold War is over and
the Soviet Union has fallen, East and
West Germany have been unified, Tim
Burners-Lee has written the first browser
for the World Wide Web and there are
1,403 superyachts in the global fleet.
It is into this global landscape that The
Superyacht Group was born in 1992.

With the dissolution of the Soviet
Empire came the large-scale privati-
sation of Russia’s state-owned assets,
most notably in the energy, industrial
and financial sectors, and so rose a new
generation of ultra-high-net-worth indi-
viduals (UHNWIs) and one of yachting’s
primary future markets.

As well as the creation of a new
ultra-rich social group, the early 1990s
characterised a period of relative
political stability and commercial
opportunity devoid of speculation over
mutually assured nuclear destruction.
Between 1981 and 1991 there had been
an average of 53 superyachts delivered
per annum; come 1991 and the
dissolution of the Soviet Union, the
superyacht market altered its trajec-
tory, with 79 deliveries, and began its
swift ascent to the halcyon days of the

BY RORY JACKSON

mid-2000s and the superyacht market
bubble.

In the era that followed, foreign policy
putanever-greater emphasis on economic
growth, and for many nations, the salience
of defence spending dwindled; in place of
US and USSR nuclear bipolarity thrived
the tri-polarity of the US, European and
Japanese economies. When Bill Clinton
was inaugurated as President of the
United States in 1993, what followed was
the longest period of peace and economic
expansion in the entire history of that
country.

However, relative peace and econo-
micgrowthwasnotimmediatelyreflected
in superyacht deliveries. While the
period from 1993 to 2000 was, for the
most part, characterised by economic
growth, the late 1980s to 1993 was notable
for a depression of the world’s most
significant markets, startingin earneston
Black Monday in 1987. This depression,
ending in 1993, is reflected by a reduction
in superyacht deliveries in 1995 and 1996,
58 and 61 respectively, assuming that the
average superyacht construction, from
conception to delivery, takes two to four
years to reach fruition.

To build a bubble

It was at this point that something rather
remarkable happened to the superyacht
market; from 1997 to 2008, superyacht
deliveries went through a period of
unprecedented growth. The myriad
reasons for this are near impossible to
quantify in these pages alone.

Even during recessionary periods,
such as the bursting of the dotcom
bubble between 1999 and 2002, the
global superyacht market continued to
grow and annual deliveries continued
to spike at an unprecedented rate,
culminating in an unsustainable high of
268 in 2008.

The success of a luxury consumer
market relies on tangible economic
factors and the less tangible spheres of
perception, fashion and desire. And in the
lead-up to 2008, the superyacht industry
witnessed a perfect storm of regulatory,
design and technical development, a
proliferation of UHNWIs, globalisation
and cultural homogenisation, political
security, the availability of credit and
an opportunistic approach from non-
traditional yacht buyers who recognised
potential in a market where demand
outweighed supply.

>
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In 1999, the
superyacht
industry broke
the 100-deliveries-
per-year barrier
for the first time,
with 106, as well
as being the
year in which
the global fleet
exceeded 2,000
yachts.

As a direct result of political
change, evolving financial models and
markets, globalisation, industrialisation,
infrastructure development and rapid,
disruptive technological advancement,
the period from 1980 to the present
day has become known as what
PricewaterhouseCoopers (PwC) refers to
as the Second Gilded Age.

This gilded age has seen a propa-
gation of self-made billionaires, driven
in large part by the vast communicative
leap forward caused by the Internet.
Indeed, the development of the Internet
has some part to play in nearly every
element of modern-day wealth genera-
tion. Furthermore, globalisation brought
with it a preponderance for Western
cultural consumerism; values, hobbies
and desires began to merge more than ever
before. Cultures that had previously had
no interest in, or little access to, yachting
on this scale began to invest.

According to PwC’s 2015 Billionaires
Report, the majority of the world’s
billionaires have generated their wealth
between 1995 and the present day.
Might this account then for the steep
increase in superyacht deliveries? In
1999, the superyacht industry broke the
100-deliveries-per-year barrier for the
first time, with 106, as well as being the
year in which the global fleet exceeded
2,000 yachts. But wealth generation does
not tell the whole story, and throughout
this period the superyacht market had
been making some changes of its own.

Spearheaded by Jon Bannenberg
in the 1980s, and carried onwards by
the so-called Chelsea Set throughout
the 1990s and beyond, superyachts

underwent a radical design revolution.
The conservative image had been left
behind, at least for the moment, and
UHNWIs from new markets were sitting
up and taking notice.

As global wealth increased, so did
the demand for superyachts; from
1999 to 2001, demand and deliveries
continued to rise. However, it was not
just established UHNWIs who jumped
on the bandwagon; banks began lending
to many aspirational UHNWIs enticed
by the availability of credit at attractive
loan-to-value ratios. Equally, in what
was a unique period for the superyacht
industry, with demand outweighing
supply, opportunistic investors, trusting
to the same availability of credit, began
financing vessels to sell for a profit before
taking delivery.

In 2002, deliveries shot up to 147,
29 more than the previous year and a
19.7 per cent year-on-year increase. A
combination of demand and commercial
opportunism saw the emergence of a raft
of new yards; in 1995, 35 yards delivered
superyachts, but by 2002 there were
75 active shipyards and this number
continued to grow; the superyacht
bubble was beginning to take shape.

For the next five years, the superyacht
industry’s burgeoning delivery rate
continued, and the market was seemingly
heading in only one direction — onwards
and upwards. In 2006, the global fleet
surpassed 3,000 and 89 active shipyards
delivered 245 yachts, more than three
timestheyachtsdelivered perannumthan
in 1992. Within 15 years, the superyacht
industry had tripled its output — however,
the good times were not to last.

>
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25-YEAR PERFORMANCE

Fleet Growth 1992-2004
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25-YEAR PERFORMANCE

|:| No. of deliveries —@— fleet growth —@— S&P 500 performance (1 Dec yearly figure)

1989
Fleet passes

2000-2004 ‘ 2004

Total of 21 yachts delivered ISPS introduced

2,000 yachts above 70m, with three
100m+ yachts delivered
‘ 1333-2001 BWMC adopted
Dotcom 2[] [I 3 P
bubble bursts MARPOL Annex 1V
comes into force 2 I] I] 4
‘ 2["]] M/Y The World Is
Not Enough: world's
9/11 attacks fastest superyacht yacht
delivered (70 knots)
2,079.0
1087.5
1547.6 2739
R
2404 v 1,516.1
2257 W 1436.6
2139
11157.8
184
147 151
18
1999 2000 2001 2002 2003 2004

The Superyacht Annual Report - New Build 2017

— 3,500

— 3,000

— 2,500

— 2,000

— 1500

— 1000

— 500




25-YEAR PERFORMANCE

Fleet Growth 2005-2016
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What goes up ...

In 2008, superyacht deliveries reached
their annual peak output at 268, but few,
even among the world’s most prolific
economists, had predicted the financial
downturn that would accompany it. The
global financial crisis is considered by
many to be the single-worst financial
crisis since the Great Depression of the
late 1920s and 1930s. Catalysed, in large,
by oversights in the subprime home
mortgage sector, the stock markets
collapsed and the world held its breath.

The halcyon days had ended; when
the world goes to pot, luxury products
are the first to go. In 2009, deliveries fell
to 225, the first time that the figure had
significantly fallen since 1995 and the
largest dip since The Superyacht Group
was established.

There was a near-instant exodus of
new-build yards and image-conscious
UHNWIs. Equally, many owners had
businessesthatrequired theirimmediate

20

Those yards that are here to

stay must continue to invest in
organic growth — at a sustainable
rate — and ensure that they
maximise the benefits of this
current global economic cycle.

attention to mitigate losses incurred
as a result of the crash, and those who
had used lines of credit they could not
necessarily afford to purchase vessels
soon found that the banks were far from
eager to continue lending.

Over the next four years, annual
delivery numbers fell by 32 per cent
from 268 to 184. However, in hindsight,
this reduction in output was by no
means disastrous. From 2008 to 2012,
output remained strong, largely as a
result of orders that had been made prior
to the crash reaching completion, albeit
behind schedule.

By 2013, the bubble had well and
truly burst, and while numbers steadied,
the industry’s delivery output continued
to creep down towards today’s figures. In
2016, 139 yachts were delivered, 48 per
cent fewer than in 2008 and the weakest
delivery figures since 2001.

While, on first viewing, 2016’s figures

may paint a negative picture of the
superyacht industry’s future longevity,
it must be understood that delivery
figures in the mid-2000s, leading up to
their eventual decline in 2009, were the
result of a perfect storm of unsustainable
market conditions and available credit.
What today’s figures suggest is that
there remains a consolidated and
engaged customer base as the number of
UHNWISs is set to continue to increase.
The exponential growth of this wealth
bracket should, in theory, ensure at
least the incremental growth of the
superyacht client pool.

Therefore, the industry must
continue to persevere through a period
of consolidation. Those yards that are
here to stay must continue to invest in
organic growth — at a sustainable rate
- and ensure that they maximise the
benefits of this current global economic
cycle. R




25 years of excellence

Since 1992, MB92 has established itself as the market leader
Sfor superyacht after sales service, refit and repair. A forward-
thinking company vision sees the company celebrating 25 years
in the market with plans to cater for the next generation of

superyachts well advanced.

124,000

m? facility area

Since 1992, MB92 has innovated to
meet the needs of a growing market
sector. Key in the emergence of
Barcelona as a superyacht hub, MB92
is now the world's largest dedicated
superyacht refit facility.

100+

superyachts per year

MB92’s culture is motivated by the
quality of the client experience
and a constant search for
improvements and efficiencies.
The yard now attracts an average
of 100 superyacht refits each year.

4,000

tonne Shiplift

MB92 is looking to the future with
confidence. From winter 2018
a new 4,000 ton Shiplift will cater
for the increasingly large yachts
choosing Barcelona for
refit services.
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BARCELONA

Pepe Garcia-Aubert
Chief Executive Officer, MB92

How much has MB92 has grown
in 25 years?

Pepe Garcia-Aubert: We launched
in 1992 to provide excellence

in superyacht refit, repair and
maintenance. Our concession in
the Port of Barcelona has grown
from 25,200m? to 124,000m?
today. In 2010, we renewed its
concession for 30 years, and
new investment is updating

our facilities and brand.

What has made MB92 so
successful over a quarter century?
PGA: We are driven to deliver
excellence through efficiency.

We continually invest in our
facilities and people and we work
with world-class subcontractors
to meet the ever more complex
requirements of our clients.

We believe our professionalism
produces satisfied clients.

What’s next for MB92?

PGA: The global superyacht fleet
continues to grow in number, as
well as in length and volume. Last
year, the average length of yacht
we serviced was 70 meters. So

we are expanding and installing
anew 4,000 ton Shiplift and
hard-standing for up to 12 vessels
at a time.
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Timeline

In 2017, MB92 In time for the Olympics, MB92 starts

i work repairing yachts in the heart of
celebrates 25years n Barcelona. The business has 15,600m?
the superyacht refit of hard-standing area for dry dock

market. With new jobs and 2,500m? of covered storage
’ area, with a 400 ton slipway.
development underway

to expand facilities, we
l / b / tth k Paint shed arrives in 1993 and in 1994,
00K back atthe key the slipway is modified to launch

events in the Barcelona yachts up to 50 meters and to have
a 450 ton capacity. MB92 is shifting

shlpyardshtstory. focus to provide refit, repair and
services for superyachts.

In 1999, a contract is signed with
Syncrolift Inc. to provide high-quality
new machinery and assist with ongoing
technical development. In September
2000, the new 2,000 ton Synchrolift
system begins lifting yachts.

MB92 and Barcelona Port Authority
agree to expand the concession
area so that MB92 has access to a
Panamax Dry Dock, further increasing
the range of facilities available for
clients with ever larger yachts.

MB92 aquires new investors in D-Marin
Investments, part of the Dogus Group,
enabling the shipyard to proceed with
further investment in the company’s
people, operations and facilities.

MB92 celebrates 25 years in the
superyacht refit market. Development
continues with the new 20,000m?
hard-standing area that will allow

for twelve 105m superyachts to be
serviced simultaneously.

2018 and beyond

The original paint shed, erected as MB92 turned its attention to
superyachts, comes down as part of the redevelopment to construct
a new 4,000 ton Shiplift to cater for increasing demand from the
fleet's largest yachts. MB92 continues to focus on efficiencies,
smarter working processes and excellent results for clients.

Discover what happens when the world’s leading refit shipyard
celebrates a 25th anniversary with a refit of its own at

mb92.com
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Designed with QeﬁeCt'bn s
PRECISION & A %
VEEM's unique direct robot sand moulding process allows our propeller specialists to design a 100% 5’ %}
@ >
- @

bespoke propeller for each and every project with incredible precision. The propeller is precisely
what is required by the vessel without compromise.

Manufactured to \J

PERFECTION

Robot pattern-less moulding and 5-axis CNC machining of every inch of the propeller blades and boss
is unigue to VEEM, and ensures that the bespoke, leading edge technology designs are faithfully and
reliably produced. The fairness and accuracy of the resulting propeller eliminates cavitation tripping
; points and stress raisers, reducing noise and vibration, and maximizing the efficiency of
_‘-‘"‘::» the propeller, producing a perfect (better than S-Class) propeller every time.

Leading to

PERFORMANCE

Ultra quiet, efficient, reliable performance is consistently delivered by
VEEM's significant investment and passionate commitment to design
excellence and manufacturing technology.

; Complete shaft line packages
in- V. P
www.veempro‘péﬂlers.con[ )

"

VEEM Gyros are powerful gyro stabilisers that deliver a quality of
comfort not previously experienced on superyachts. Developed
specifically for superyachts. The VG120 produces a massive 64% more
stabilising torque than it's nearest competitor.

Superyachts from 24m to 100m length can now access this revolutionary
roll stabilisation technology. A single VG1000 can provide powerful
stabilisation for a 50m yacht both at rest and underway.

VEEM Gyro has re-set the benchmark for low noise and vibration.
Vibration levels for the VG120 conform to Comfort Class A in an owners
suite. Noise levels are equivalent to a high quality domestic dishwasher.

The only thing you will notice is a remarkably calm, peaceful level of
comfort in waves unlike anything you have experienced before systems.

Much lower maintenance than any fin system, and no requirement for
dry-docking ... ever.

VEEM Gyros have truly changed what can be expected from
superyacht roll stabilisation

. . — Y
www.veemgyro.com 5 S = W 20

S - 'l:::-.ﬂ‘_'——

Propulsion & Stabilisation
VEEM is a high technology manufacturer of Marine Propulsion and V E E M
Stabilisation Systems. Visit www.veem.com.au to find out how we do this.
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The confirmed
delivery and order
figures for 2016

The Superyacht Annual Report - New Build 2017

DELIVERIES
AND ORDERS

With the 2008 global financial crisis finally
starting to fade from immediate memory,
keen observers of the superyacht industry
appear divided in their opinions of the new
world in which we find ourselves. Perceived
crashes in orders, false starts for the much
looked-for green shoots of recovery, fatalistic
outlooks of the state of the brokerage and new-
build markets clashing with overly optimistic
talking-up of where we were - and are -
headed, and continued talk of the new markets
that will, we are told, transform the landscape
and attract new buyers have all played their
part in creating a confusing, often conflicting,
picture of the industry as a whole. The truth
is likely to lie somewhere in between, and as
we approach the decade-since-GFC marker, a
clearer picture is emerging.

When viewed against the heady days of
2005-8, the figures for 2009 onwards may seem
low, but when viewed in the wider context the
marKket has proved to be remarkably consistent
over recent years. The analysis we offer in the
following pages will show that these trends
of modest, but steady, growth look set to
continue over the coming few years, at which
point current political and economic factors,
coupled with a forecast transfer of wealth to
a new generation, could well drive further
sustained growth. Naturally, this growth will
also rely on continued innovation, both in
the design of yachts and their systems and in
the business models of builders that wish to
capitalise on future growth potential.

13
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DELIVERIES
ANALYSIS

For all the talk of letters of intent,
contracts and purported yachts in build,
the best indicator of market activity is
the number of yachts that are actually
delivered in any given year. This section
looks at 2016's confirmed delivery figures
and gauges what this might say about
the health of the new-build market.

BY TIM THOMAS

The Superyacht Annual Report - New Build 2017

With 139 yachts formally delivered at the time
of writing (5 December), 2016 was neither a
spectacular year nor one of disappointment
when numbers across the entire superyacht
fleet are assessed. The number of deliveries
confirmed for the year was broadly in line with
those dating back to 2013, the first year that
the effect of the pre-GFC boom years appears
to have receded. Indeed, with just three fewer
deliveries than 2015, and 14 and 15 fewer than
2014 and 2013 respectively, 2016 could be said
to have followed the trend of recent years.
However, when we consider that an additional
39 projects were set for delivery by the year’s
end, 2016 would appear to mark the start of an
upward trend, halting the marginal decline
of the past five years. Of the 39 scheduled
deliveries that had not registered as delivered
in mid-December 2016, 10 had already been
launched.

Interestingly, 46 shipyards — representing
44 per cent of yards with projects in build -
reported that they had postponed projects
due to have been launched in 2016 until 2017
or later, and this equates to a further 82 yacht
projects that were listed in 2015 as scheduled
for delivery in 2016. The reasons for these
delays are not given, although it is likely to be
due to a number of factors, some of which will
be under shipyard control — delaying a spec
build until a client is found before finalising
interior fit-out, for example — while others
will be yards operating at the mercy of their
clients, who may have chosen to slow their
builds for economic reasons or because they
have injected change orders into the build
that will have had a knock-on effect on the
delivery schedule.

>
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This rush at the
larger end of the
scale will push
entry to the Top
100 largest yachts
(by length) list
towards 90m - a
staggering statistic
considering that
less than three
decades ago, a
build of just over
44m was enough
to make the Top
100 yachts list.

26

When it comes to analysing the
industry’s long-term performance and
possible future, context — as we are so
often told - is everything. Looking at
the delivery figures since 2006, and
charting the trend from the mean annual
deliveries, gives a line suggesting a
continued downward trend. However,
if we step back 15 years, we see a very
different picture that clearly highlights
that the boom period of 2006-10 was
a relative anomaly in terms of yacht
deliveries. Indeed, post-2010 figures are
more in line with trends pre-2006, and
by taking our starting point from 2010,
the mean line becomes much flatter.
Furthermore, with a bumper number
of yachts in build or launched - but not
yet delivered - the outlook for 2017 and
beyond appears positive.

Those in-build numbers currently
stand at 372 projects, a considerable
increase compared with the three
preceding years. Indeed, 2013 to 2015
showed relative parity year on year,
with 256, 264 and 282 projects in build
respectively. The total order book
(including projects in build, launched
and delivered) for each of those years
also shows relatively parity at 411, 413
and 424 respectively, with 2016 coming
in at 511. Calculating the average for
2013-15 to be 416, 2016 represents a 23
per cent increase in the total order book
- signs of a continued pattern of growth
that is reflected in the slow but steady
increase in orders that are analysed later
in this section.

Of the deliveries that have been
confirmed as taking place in 2016, it is
noteworthy that there were a significant
number at the top end of the size scale.
Excluding the 142.5m sailing yacht A
— which as of mid-December had been
launched but not delivered - three
projects over 100m were delivered: the
159m Fulk Al Salamah, the 156m Dilbar
and the 107m Ulysses. A further four
yachts of 83m and above were officially
delivered in 2016, each of which will
make the Top 100 largest yachts list,
for which entry now stands at over 82m
in length.

While these numbers are significant,
perhaps more telling is the schedule for
deliveries over the next four years — our
order book suggests there are more than
40 projects of 80m and above currently
in build. We also estimate — using both
confirmed information and derived or

informed speculation - that of those
projects, between 15 and 20 are above
100m in length. This rush at the larger
end of the scale will push entry to the
Top 100 largest yachts (by length) list
towards 90m - a staggering statistic
considering that less than three decades
ago, a build of just over 44m was enough
to make the Top 100 yachts list. Indeed,
that 44m yacht would currently rank
somewhere below 1,300th in the fleet
list.

This ever-upward trend for large
yachts is reflected in several aspects of
The Superyacht Intelligence Agency’s
data. For the first time, the average
length of yachts in build has breached
the 50m mark, standing at 51.9m at the
time of writing. Moreover, the delivery
figures for recent years show remarkable
stability when yachts of between 30m
and 45m are excluded, with 2016 proving
to be a solid year at 41 deliveries, even
excluding an additional nine scheduled
deliveries that were pencilled in for
completion before the end of December.

The order book for scheduled
deliveries in 2017 suggests not only that
this trend is set to continue, but also
that 2017 could prove to be the most
impressive year yet, with 60 projects
larger than 45m listed as due in the next
12 months - greater even than the peak
years of 2008 and 2010.

For the sailing-yacht market, our
data shows that deliveries are following
a similar trend to the overall picture for
motoryachts, with a relatively steady
performance since 2013 despite fairly
widespread opinion that the sailing
market has been in steady decline
over the past five years. While annual
deliveries for 2013-16 are close to half
the numbers for 2006-2012, the sudden
and continued drop that many point to
is clearly absent.

Similarly, it is clear that the more
specialised aspect of the sailing-yacht
market means that, overall, its share
of the superyacht fleet will remain in
continual decline compared with the
growing motoryacht fleet; however, to
see the market purely in this context
paints a false picture of the health of the
sailing-yacht-build sector. The sailing-
yacht market tends to be far more
cyclical, with many owners choosing to
hold on to their yachts for longer than
might be typical in the motoryacht
sector. The schedule for deliveries for
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IN THE GULF OF LA SPEZIA

PORTO LOTTI

44°05'50" N 09°51°25" E

A NEW HAVEN
FOR SUPERYACHTS

BERTHS FROM 60 TO 180 METRES

Situated in the sheltered and picturesque gulf of La Spezia (awarded UNESCO
heritage status along with Porto Venere and the nearby Cinque Terre), Porto Lotti is
an outstanding destination for superyachts cruising the Mediterranean that offers all
the first-class services of an international marina. Its exclusive amenities combined
with the attention devoted to captains and crews, who receive special attention and
privileges, make Porto Lotti the ideal haven for superyachts over 60m.

portolottisuperyachts.co

LA SPEzZzIA - |ITALY




Completed and scheduled deliveries
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DELIVERIES ANALYSIS

Fleet growth trend by yacht type
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2017 and beyond already shows a solid
presence, and several sailing-yacht
designers report a reasonable amount
of client design activity in the past 18
months that should convert to build
contracts in the next 12 to 24 months.

At the smaller end of the scale - the
30-45m bracket - the delivery figures
over the past five years have shown a
very slight decline year on year from
106 in 2012 to 83 at the time of writing
in December 2016, although there were
still a further 28 projects due for delivery
before the end of the year. Once again,
even ignoring some or all of those 28
projects carrying through to 2017, 2017’s
scheduled deliveries from the order
book already stands at 120 - a figure that
is more on a par with deliveries for 2010
and considerably higher than any of the
intervening years.

The relative drop-off in smaller-yacht
deliveries could be either the cause of, or
a consequence of, yards that operate in the
large production and smaller semi-custom
markets being less willing to engage in
on-spec builds following the crunch that
several builders faced in the aftermath
of the 2008 financial crash. Indeed, our
figures drawn from the global order book
data, covering 37 motoryacht and sailing-
yacht builders that we believe fall into
the category of yards that would typically
start multiple projects on spec, suggests
that more than half - 56 per cent - of their
projects were sold, with a quarter (25.3

The order book for scheduled
deliveries in 2017 suggests that 2017
could prove to be the most impressive
year yet, with 60 projects larger

than 45m listed as due in the next 12
months - greater even than the peak
years of 2008 and 2010.

30

per cent) listed as on-spec builds and 18.7
per cent not categorised as either sold or
on spec.

This relatively cautious approach -
which could be due to economic factors
or which could simply be a reflection of
the growing average size of yacht build,
particularly in the motoryacht segment
- hints at a wider issue facing builders.
As was predicted by most in the industry
when the fall-out of 2008’s financial crisis
hit home, there appears to have been a
rationalisation not only in the number
of yacht ‘owners’ (largely as the GFC
weeded out those who were capitalising as
investors in the new-build market when
demand was outstripping supply) but also
in the number of yards.

Our figures show that while the
overall number of deliveries has remained
somewhat consistent over the past five
years, the number of yards delivering
projects has been in slight, but continual,
decline. For example, in 2012 there were
93 yards that actively delivered yachts,
but by 2016 this stood at just 66. Whether
you see this as the continued fallout from
2008 or just a necessary rationalisation
of an industry that is chasing a relatively
small client base, fewer yards delivering
projects does not appear to equate to fewer
projects being delivered - clearly, the
popular yards are increasing their market
share. More importantly, the growth of the
fleet does not appear to be slowing down
any time soon. T




New Refit & Repair area!

34" edition ) PALMA 5th edition
BOATSHOW
PALMA ) SUPERYACHT 7

. MYBA
28 April — 2 May 2017, Palma de Mallorca

"
i
G CONSELLERIA

O TREBALL, COMERC
I IINDUSTRIA

) e e Ajuntament « de Palma
7/

www.boatshowpalma.com www.palmasuperyachtshow.com



Lusten

REFIT AND REPAIR SINCE 1956

some refit, others Lusben

www.lusben.com



ORDERS
ANALYSIS

Does the number of yachts being ordered
or declared as ‘in build’ consistently
convert into successful deliveries? And
what does the order book suggest we are
likely to see in the coming five years?
This section compares current projects
and orders against the historical trend
to assess the health of the superyacht
market in the near-to-medium future.

BY TIM THOMAS

The Superyacht Annual Report - New Build 2017

A glance at the number of orders placed
annually over the past 10 years would suggest
there has been a marked decline in market
activity. Once again, the figures are skewed
by the pre-GFC bubble and, as expected, the
heady days of huge orders — 269 in 2007 and
240 in 2008 - were followed by an immediate
slump to 112 in 2009. However, the data shows
that there has been a year-on-year rise in the
baseline number of orders since 2009, with
two four-year isolated peaks in 2011 and 2015.
Whether there is a trend developing around
a four-year cyclical spike remains to be seen,
as the previous four-year figure would be in
2007 - a spike in itself, but perhaps warped by
the pre-GFC boom. We will have to wait to see
the figures for 2019 for further evidence of this
intriguing trend.

It is interesting to note that when plotted
against annual, actual deliveries, since 2008
there appears to be something of a contra-
diction. The number of orders has been rising
year on year, but the number of deliveries has
consistently fallen over the same period. This
is partly explained by projects being started
then put on hold or delayed, as referenced in
the analysis of deliveries. But, more import-
antly, the gradual rise in orders should soon
be reflected by a continued increase in
deliveries over the next three to five years,
suggesting a modest but sustained period
of activity and growth. Indeed, if any of
the scheduled 2016 deliveries still due at
the time of writing in December 2016 were
delivered in the last couple of weeks of
the year, the downward trend would be
halted and the deliveries made would begin
to reflect that gradual rise in orders.

>
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2016 - 2020 orders
GT and volume of orders in build
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Our data for the order book covering
the next five years, from 2016 to 2020,
gives us further insight into the type of
yachts being ordered. In the 30-45m
bracket, there are currently 182 projects
in the order book, giving an average
length of 37m and an average volume
(based on data being supplied for
approximately 70 per cent of the order
book) of 164gt. For the 45m+ sector, there
are 142 projects listed in the order book
with a combined total of 9,900.7m, giving
an average length of 70m and an average
volume of 683gt.

The sailing-yacht sector initially
throws up a surprise, with 29 yachts
in the order book of 30m+ showing an
average length of 55m and an average
volume of 608gt. However, these figures
are significantly skewed by the giant
sailing yacht A (which at the time of
writing had not officially been delivered,
and therefore remains in the order book).
Once A istaken out of the equation, amore
rational portrait emerges with an average
length of 53m and an average volume of
176gt reflecting the relatively small gt per
metre of sailing yachts when compared
with equivalent length motoryachts.

Much has been made in recent years
of perceived strong and weak markets
in terms of owner nationality, with the
consensus being that the North American
buyers were first to return to the market
post-GFC and that these clients continue
to drive the order book, bolstered by the
Middle East and with a slow, but gradual,
return of Russian buyers.
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However, data relating to the origin
of orders by nationality of client is
notoriously difficult to obtain and track
with any degree of certainty, and for
that reason we have excluded any such
calculations from our data sets. Even
so, regional assessments of activity by
yard do present an opportunity to peer
into the current global dynamic.

Looking at the order book figures
for 2013 to 2016, then to the current
order book for 2017 and beyond, shows
that Europe - perhaps not surprisingly
- remains the dominant force in global
yacht building, with 411 projects out of
a total of 516. The year 2015 appears to
have presented something of a blip for
the American and Rest of World yards,
both of which suffered significant
drop-offs that year while remaining
consistent in the surrounding period
(Europe being the exception to that
blip).

The significant growth in Europe’s
share for 2017 and beyond currently
recorded in the order book could be
due to significant yard closures in
other regions, favourable currency
fluctuations between the Euro and US
dollar, or a growing appreciation of
perceived ‘European quality’ among
the global yacht-buying population.
Interestingly, despite significant news

regarding yard closures in North
America, the Americas’ order book
remains healthy when measured

against historical data for the past
five years.
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Looking at the
order book figures
for 2013 to 2016,
then to the current
order book for
2017 and beyond,
shows that Europe
remains the
dominant force

in global yacht
building, with 411
projects out of a
total of 511.
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Global order book by region
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Total order book: 2013-2017

516
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AL 41
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Average LOA (m) of yachts in build
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Global order book projects

(production yards)

56.0%
Sold . Spec . Not specified
Total order book summary
2013 2014 2015 2016 2017

Total order book (deliveries, launches and in build) 407 an 413 424 516
Number of deliveries 146 155 149 142 139
Order book currently in build 261 256 264 282 377
Average LOA (m) of deliveries 44.5 43.9 44.3 45 44
Average LOA (m) of yachts in build 47.8 47.8 49.9 488 51.9

2012 2013 2014 2015 2016
Average gt of deliveries that year 632 684 605 791 542
Number of orders placed m n7 122 153 138
Total LOA (m) of deliveries made 6,854.0 6768.0 65106 6,436.2 6,128.0
Number of yards making deliveries 8 73 67 67 66
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Outlook

Few would argue that the pre-GFC
bubble - although fun while it lasted
- was a sustainable distortion in the
general superyacht market. While the
aftermath was worrying and widespread,
the new-build market has shown
remarkable resilience and, along with a
perhaps much-needed rationalisation of
the industry, it could be argued that we
are back to business as usual in line with
pre-2004 trends in orders and deliveries.
There are certainly still wrinkles and
aftershocks working their way through
the system, but the general picture of
orders and deliveries shows sustained,
if modest, growth over recent and
immediate future years.

Naturally, there are still factors
that will have their part to play in how
the market develops over the next five
years. The effects of Brexit and the
impact on Sterling and the Euro are still
largely unknown; political unrest in the
Eastern bloc and in Turkey continues
to hamper potential clients in the case
of the former, and clients’ decisions
to build there in the case of the latter.
Donald Trump’s recent election to the
US presidency and his apparent push
for wealth-friendly policies may further
fuel the resurgent North American
buying spree, and the much longed for
emergence of the Far East as a buying
force may start to materialise as the
older generations pass on their legacies
to their offspring. The smart money
suggests that these Chinese and Asian
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Keener pricing and correct market
targeting will be key to ensuring

a sustainable plan for individual
yards, perhaps with continued
diversification of services towards
refit or maintenance to spread
opportunity and limit risk.

‘billionheirs’ will be far more likely to
spend, finally igniting the Asian gold
rush.

Even without the emergence of
these new market forces, the gentle but
consistent upward crawl in orders seen
since the market correction post-GFC
suggests a sustainable period of growth
for the wider industry, although as a
whole we should not forget the lessons
learnt post-2008. A return to the boom-
and-bust style of market is certainly
not to be desired, and key to any future
business model will be to balance
optimism with pragmatism and avoid
over-exposure to future, unforeseen
threats.

The clients are returning and, as
our data shows, particularly for the
movement in larger yachts, they are not
afraid to spend. However, keener pricing
and correct market targeting will be
key to ensuring a sustainable plan for
individual yards, perhaps with continued
diversification of services towards refit
or maintenance to spread opportunity
and limit risk. It is also important not to
get swept away on the tide of optimism
that rises through the apparent return
to rude health of two or three top-end
yards with prodigious order books; these
still remain the exception rather than the
rule. There is no question, however, that
although the picture with which we are
presented is often confusing, the market
is in positive mood and heading in an
upwards direction. T
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Analysis of the
30-45m, 45m+ and
sailing yacht sectors
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oEGTOR
ANALYSIS

As with last year’s report, we have sub-
divided our market analysis into three
distinct categories: the 30-45m motoryacht
market, the 45m+ motoryacht market and
the sailing-yacht market.

Broadly speaking, the 30-45m market
encompasses production and customisable
platform building, a market that includes
53 per cent of all new-build activity and
is the most populous and competitive area
of the industry. To put this in perspective,
of the 184 shipyards that have contributed
to our analysis of the past five years’ fleet-wide
performance, 57.6 per cent operate in this
sector.

The 45m+ market, although focused on
both semi-custom and full-custom sectors,
remains a niche one, accounting for 20 per
cent of the total fleet. With the overall year-
on-year client pool diminishing, this upper
echelon of yacht building has become even
more exclusive. Yet it has demonstrated a
degree of consistency in recent years. To
further demonstrate its stability, it appears
this niche within a niche is populated by so
few UHNWIs that the worldwide numbers
are almost exactly the same between 2013
and 2016.

This is also the case for our final sector —
sailing yachts. It is often claimed that this
market is in the doldrums, but it is so distinct
from motoryachting that it actually requires
isolated analysis to understand its dynamic.
While we’re not quite ready to announce its
renaissance, the following pages show that
things aren’t as bad as some might believe.
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J0-4aM ANALYSIS

While at first glance, it may not be
recovering from the halcyon period
0of 2006-2008, the 30-45m sector
remains by far the largest of the new-
build market. This section compares
compares our 2015 projections

with what was actually delivered in
2016, while identifying the strongest
shipyards and forecasting the short-
term future for this sector.

BY FELIX SOWERBUTTS
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With the average-sized yacht in the 30m+
fleet being just over 40m, the 30-45m
sector certainly remains the core of the
industry for delivery numbers. But it is
also a sector that has not shown signs of
remotely recovering to the highs of 2006-
2008, which saw cumulative annual delivery
numbers of between 166 and 181. Apart from
a minor four-yacht increase in deliveries
from 2011 to 2012, the 10-year review shows
that since 2008 delivery numbers have been
consistently diminishing year on year and
this trend continued in 2016, with six fewer
deliveries than in 2015.

There are, however, 28 yachts between
30m and 45m that were expected to be
delivered in 2016 and were not (at the
time of writing). For the 30-45m sector
in particular, the 2016 delivery numbers
may rise marginally — with some deliveries
coming in between the data cut-off point of
5 December and the end of the calendar year
- but some yards will will have failed to fulfil
their deliveries schedule. The 120 deliveries
forecast for 2017 - perhaps bolstered by
several yachts that did not end up being
delivered in 2016 — may be something of a
consolation but, historically, production-
line yards have been known to be overly
optimistic with their order books, with actual
delivery numbers coming in at a lower level.
While there are already orders that are due
in 2018 and beyond, one cannot accurately
forecast for these delivery years due to the
nature of the production-line platform and
the build time for vessels of this size.

>
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From 2006 to 2007 - the ‘go-go’
period where demand was compre-
hensively outstripping supply and there
were a number of market entrants seeing
the superyacht industry as a lucrative
investment - the 30-45m motoryacht
segment saw rapid growth, adding
nine per cent of the existing fleet to
the global fleet every year. But as one
can see from the data, there has been
something of a plateau over the past five
to six years, with fewer annual deliveries,
and so, consequently, the advancement
of the fleet has become increasingly
incremental.

In 2007, the 30-45m segment had
a 60.5 per cent share of the global fleet,
which has grown to the 61.1 per cent
share it holds today. With a much wider
demographic of clients for a 30-45m
vessel than a 45m+ vessel; growing
demand for this sector over a flailing
sailing-yacht sector; a comprehensive,
proven and more risk-averse on-
speculation platform that can reduce
delivery timeframes making the yachts
more appealing for buyers; and a
platform that can utilise GRP as a
construction material, making the
products more time-effective and cost-

From 2012 up to and including 2016,
330 (70 per cent) of the 472 30-45m
deliveries were from just 20 shipyards.

10-year growth of
30-45m market

effective to build, it would seem that
this sector looks set to sustain and build
upon its share of the fleet in the coming
years. However, if we consider the 0.6 per
cent growth this sector has exhibited as a
proportion of the global fleet since 2007,
it doesn’t look to be open to considerable
fluctuations.

What is of particular interest in the
analysis is the share of the 30-45m sector
held by very few shipyards that are
regularly delivering. From 2012 up to and
including 2016, 330 (70 per cent) of the
472 30-45m deliveries were from just 20
shipyards, all of which have all delivered
at least five yachts during that period
of time. Three of the top four shipyards
for delivery numbers - Sanlorenzo,
Custom Line and Benetti — have actually
delivered five yachts or more every year.
We then divided the shipyards into
another two categories: those that have
delivered two to four yachts since 2012
and those that have delivered only one
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30-45M SECTOR ANALYSIS

30-45m motoryacht deliveries:
five-year review

units pelivered [l Forecast
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*Five yachts are in build with no delivery date specified and therefore haven't been included in the graph.
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yacht. There are 31 shipyards that have
delivered between two and four yachts
in this time period, accumulating 83
deliveries and accounting for 18 per cent
of the deliveries. The final section - those
that have delivered just one yacht since
2012 - comprises a notable 59 shipyards,
accounting for just 12 per cent of the total
of 30-45m motoryacht deliveries in this
time period.

It is also worth noting that a number
of yards - Rossinavi, Trinity Yachts and
Palmer Johnson, for example — may have
underperformed in this sector, while
their activity was directed towards larger
vessels. But this is an appraisal of their
performance in the 30-45m sector only;
a number of the shipyards on this list
focus more on the 45m+ sector.

Sanlorenzo, with 47 deliveries, has
amassed more 30-45m deliveries than
any other yard in the world since 2012.
Focusing on the same timeframe for
deliveries, there are then two clusters
of three shipyards that are separated
by some distance. The first cluster -
Sunseeker (40 deliveries), Custom Line
(38) and Benetti (37) — is eight deliveries
short of Sanlorenzo’s 47, but 10 deliveries
above the second cluster — Gulf Craft (27),
Azimut (24) and Westport (21) — before
reaching Princess Yachts (12), where
the yards start to exhibit very similar
records.

Of the 110 shipyards that have
delivered a 30-45m yacht since 2012, just
nine have delivered more than 10 yachts
orachieved an average of higher than two
yacht deliveries per year, which shows
how reliant this particular sector is on
those shipyards that are performing, and
how many shipyards there are that are
truly underperforming. F§
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30-45m motoryacht deliveries
per shipyard: 2012-2016

Number
of yachts

1 build M 2-2buids M 5+ builds

Number
of yards

Top 20 yards delivering 5+ builds: 30-45m (2012-2016)

Number of yachts

Sanlorenzo 47
Sunseeker 40
Custom Line 38
Benetti 37
Gulf Craft Inc. 27
Azimut 24
Westport 2]
Princess Yachts 12
FIPA Group 10
Ocean Alexander 9
Horizon 9
Kha shing 9
Mengi Yay 8
Overmarine Group 7
Italian Sea Group 7
Pershing 5
IAG Yachts 5
Arcadia Yachts 5
Feadship 5
Palumbo Group 5
Total deliveries 330
% of total delivered 70%
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oM+ ANALYSIS

Although the numbers may not
initially suggest it, the 45m+ size
category is steadily improving,

thanks to a handful of vast deliveries.
However, as is historically the case with
this niche sector, this section outlines
how the bulk of the work is being
undertaken by a chosen few.

BY GEORGIA BOSCAWEN
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Despite last year’s delivery results being
relatively flat in the 45m+ segment, they still
represent a relatively healthy sector of the
market in terms of volume delivered. In 2016,
the 40 yachts delivered had an average gross
tonnage of 1,856 — a 16.3 per cent increase on
yachts delivered in 2015. The spike in output in
real-size terms was due to the delivery of 156m
Dilbar, the largest yacht ever to hit the water
in volumetric terms, by Liirssen. However, if
Dilbar is disregarded, the average gross tonnage
in 2016 would have dropped by eight per cent.
The average LOA of the 45m+ sector saw a slight
decline of 1.7 per cent, to 63.6m in 2016.

As the negative average delivery line shows
in the 10-year review, the downward delivery
trend in this size category has continued
since 2010. However, there is still potential
for the numbers to improve in 2016 if the nine
scheduled deliveries at the time of writing are
achieved. If this is the case, we would see a year-
on-year increase of five per cent as opposed to a
2.4 per cent drop; furthermore, the figure of 50
deliveries of 45m+ yachts in a year is one that
hasn’t been reached since 2011. But with so little
of the year remaining, such a surge is unlikely.

Looking forward, the current order book
shows there are 60 yachts scheduled for a 2017
delivery, which would equate to a six per cent
increase on last year’s figures and the first
real improvement in five years. However, as
previous years suggest, many orders will be
subject to a degree of optimism and are likely to
experience delays. Therefore, the 2017 deliveries
anticipated for this size category are likely to be
closer to between 40 and 50.

>
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While this market sector may not
represent the industry’s largest in
number, compared to the 30-45m market,
the 45m+ sector has seen a consistently
higher improvement percentage year
on year for the past nine years. Not only
does this highlight the consistency
of the sector, it also demonstrates its
value in comparison to the other two
marketplaces, considering the scale of the
projects.

In the past five years, the most
successful country in this size category
has been the Netherlands, having
delivered 62 yachts. Amels, Heesen and
Feadship were the leading builders,
each of which made 16 deliveries over
this five-year period. With just one yacht
fewer, Italy is following closely behind in
the rankings; however, here there is one
clear leader in Benetti, which delivered

It is likely that the Netherlands
will retain its position as

the most successful country

in this size category.

17 yachts in this period. For Benetti, this
is a trend that is likely to continue in
this size category as the shipyard has the
highest number of scheduled deliveries,
currently standing at 32. However, Italy
also has the largest number of shipyards
delivering yachts less frequently, so it is
likely that the Netherlands will retain its
position as the most successful country
in this size category.

10-year growth of

45m+ market
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45M+ SECTOR ANALYSIS

45m+ motoryacht deliveries:
five-year review
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While this sector of the market may
be more robust than the sailing-yacht
market, it doesn’t mean it isn’t fragile.
The annual percentage change since
2012 illustrates that while there has been
an increase in deliveries, the rate of that
increase is slowing.

Over the past decade in this sector,
466 yachts have been delivered, and in
the past five years, the average number of
deliveries per annum equals 42.8 yachts.
During this period, there have been 76
active shipyards recorded, of which an
average of 24 have been making deliveries
every year. Taking these figures into
consideration, the average output per
shipyard in the 45m+ segment per annum
is 1.8 yachts.

However, asin all other market sectors,
there are a number of shipyards that
consistently exhibit market dominance.
The past five years have seen 14 shipyards
each deliver five yachts or more, and they
have made up 58 per cent of the deliveries
this year, despite accounting for only
19 per cent of all shipyards in this sector
of the market. From these 14 shipyards
alone, the average number of deliveries
per annum over the past five years is 25 -
more than 50 per cent of the total annual
delivery figures in this five-year period.

Unfortunately, some shipyards in
this sector (20 per cent) have delivered
only one yacht in this five-year period.
Furthermore, nine of these 44 shipyards
will be classed as inactive this year,
having not made a single delivery since
2012 and with no scheduled deliveries
in 2017. The lack of longevity is one of
the core issues that has arisen in this
sector, as it appears that more than 40
per cent of active shipyards in this size
category have no yachts in build for the
foreseeable future. b8
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45m+ motoryacht deliveries:
five-year review

1 build B 2-2buids M 5+ builds

Number
of yachts

Number
of yards

Top 14 yards delivering 5+ builds: 45m+ (2012-2016)

Number of yachts

Benetti 17

Heesen 16

Amels 16

Feadship 16

LUrssen 1

Trinity

Damen Shipyards

Palumbo Group

Rossinavi

CRN

Bilgin Yachts

Westport

Overmarine Group

ajo|joajoajo|jo|o|o| o

Abeking & Rasmussen

-
N
»

Total deliveries

% of total delivered 58%




LINDBERGH

PAINTS TO PERFORM

PROTECTION. PERFORMANCE. EXCELLENCE.

These goals are the inspiration for our work and what keeps us busy

every day, guaranteeing top performance for both leading shipyards and
passionate boat owners. They are values forged by decades of experience,
drawing strength from ongoing research to become a comprehensive range
of cutting edge coatings that can make any boat simply perfect.

MADE IN ITALY SINCE 1831

www.boeroyachtcoatings.com

[
BOERO
YachtCoatings



AT | LRt
A | J— o

D DY L E | ALEX THOMSON BREAKS 24 HOUR WORLD DISTANCE RECORD
AL POWERED BY DOYLE



oAILING YAGHTS
ANALYSIS

The common perception of the sailing
yacht market’s current status is one

of decline. However, while it is not
flourishing, it continues to hold its own.
And this niche within a niche requires
analysis as an entity in its own right.

BY WILLIAM MATHIESON

The Superyacht Annual Report - New Build 2017

Since the bottom fell out of the sailing-
yacht market, most evidently in 2013 when
deliveries fell by 50 per cent year on year,
this newly consolidated area has rallied
somewhat - establishing stability and a
degree of consistency. In fact, in three of the
past four years, there have been deliveries of
between 15 and 17 yachts.

Despite the significant drop in deliveries
from 2012 to 2013, the average yearly output
for sailing-yacht builders is still 17.4 per year,
which is broadly in line with the numbers
being achieved today. (At the time of writing,
there were two sailing yachts due to be
delivered in December 2016, which would
take the total for the year to 17.)

The sailing-yacht market is often
analysed in comparison to the motoryacht
market, but it is becoming increasingly clear
that the two are entirely separate entities
with distinct client pools. Both have reported
steady growth over the past decade - the
sailing-yacht market growing by 25.6 per cent
since 2007, while the motoryacht market
has grown by 55.2 per cent, and the fleet as a
whole by 48.6 per cent. It is better to analyse
the sailing-yacht market in isolation to more
accurately identify its performance and
growth potential.

Over the past 10 years - a period
punctuated by a global economic collapse and
a protracted recovery that is still to permeate
all its levels - the sailing-yacht market has
still enjoyed average year-on-year growth of
2.7 per cent, although this has slowed to 1.9
per cent over the past five years.

>
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Considering the pronounced drop
in delivery numbers between 2012 and
2013, it is fair to say the 1.9 per cent
year-on-year growth in the market in
the past five years is a more accurate
figure to apply to any projection of
the sailing fleet. Therefore, if one were
to reasonably assume that the current
order book of 16 scheduled deliveries
for 2017 comes to fruition, one can then
predict that the sailing fleet will grow
to 987 yachts in 2018, 1,006 in 2019
and 1,025 by the end of 2020 as the order
book is bolstered in the coming years.

Recently, this niche market has,
predictably, been dominated by a
handful of established shipyards.
For example, of the 87 sailing yachts
delivered in the past five years, 40 have
been delivered by eight shipyards — 46
per cent of the market. The remaining 54
per cent of builds delivered in the past
five years have been shared among 37
shipyards, equating to an average of 1.3
deliveries per yard.

It is this statistic that underpins
the challenge facing builders of sailing
yachts; in the past five years, 28 yards
have made only one delivery (32 per
cent of the total). In contrast, the four
dominant yards - Royal Huisman, Perini
Navi, Baltic Yachts and Southern Wind,
which have delivered 24 yachts between
them since 2012 - have consistently
kept their order books, and thus their
working capital, ticking over. While
Royal Huisman did not deliver anything
in 2016, and Perini Navi failed to deliver
anything in 2014, these market leaders
have consistently delivered between
one and three vessels per annum. This
indicates that one to two new orders
per annum is satisfactory to sustain
the prolonged profitability of the most
reputable builders of sailing yachts.

There are exceptions to this rule.
Alloy Yachts made a delivery in two
consecutive  years, while Fitzroy
delivered a vessel in both 2012 and 2014,
even though both have since gone out of

10-year growth of
sailing yacht market

In general,
shipyards have
had to ensure only
modest levels of
new activity to
consolidate their
position in the
market.
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SAILING YACHTS SECTOR ANALYSIS

Sailing yacht deliveries:
five-year review
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business; but, in general, shipyards have
had to ensure only modest levels of new
activity to consolidate their position in
the market. As a case in point, only Royal
Huisman has delivered more than two
sailing yachts in a single calendar year —
three vessels in 2012.

Perhaps the reason this market is
so sparsely populated is because it is so
polarised. At one end of the spectrum,
custom builders happily accept bespoke,
one-off projects. Oceanco, for example, is
aleadingbuilder of custom motoryachts,
yet it entered the sailing-yacht market
in 2016 with its delivery of 85m Agquijo.
Its sister company, Turquoise Yachts,
traditionally a motoryacht builder,
delivered the last of its two sailing yachts
to date in 2012.

At the other end of the spectrum, the
emergence of competitive superyacht
regatta racing has blurred the lines
between yachts and racing boats. In
recent years, the likes of Hodgdon’s
Comanche and Maxi Dolphin’s FC3 100
have been stripped down to their bare
bones to gain a competitive advantage
when racing.

These custom projects, at both ends
of the size spectrum, will continue to
trigger one-off orders for yards that do
not necessarily base their business model
on sailing-yacht orders. Yet for those that
do, it’s clear that if there continues to be
15-20 new orders each year, it’s a case of
‘slow and steady wins the race’. WM
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Sailing yacht deliveries
per shipyard: 2012-2016

1 build M 2-4pbuiags [l 5+ builds

Top four yards delivering 5+ builds:
sailing yachts (2012-2016)

Number
of yachts

Number
of yards

Number of yachts

Royal Huisman 8
Perini Navi 6
Baltic Yachts 5
Southern Wind Shipyards 5
Total deliveries 24
% of total delivered 28%
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Respective shipyards’
performance in 2016

The Superyacht Annual Report - New Build 2017

THE SHIPYARD
REPORT

The Shipyard Report comprises a compre-
hensive statistical analysis of the 40 leading
shipyards in the world, ranked in order of
the cumulative LOA delivered between 2012
and 2016. Shipyard activity fluctuates incre-
mentally when based on units delivered, so
the ranking system focuses on a five-year
window to give a more accurate appraisal of
performance — and caters more precisely for
the yards delivering larger vessels that can
be under construction for four or more years
and require substantially more labour than
production building, while also acknowledg-
ing the prolific nature of the latter.

The ranking of shipyards offers context
to what can be a confusing marketplace.
Plotting a vyard’s performance over this
extended timeline indentifies those that have
busy order books and are operating at full
capacity — some may have delivered more in
2016 than any other year since 2012 and appear
to be very busy. However, such heightened
activity could belie a sudden dearth of
orders that could trigger a pricing adjustment.
Ranking yards based on performance also
identifies those that are consistently busy and
those that are one-hit wonders.

While gross tonnage could provide a more
holistic view of a yacht’s true size, the standard
benchmark of a superyacht’s comparative
measurement — and one that is easier to grasp
and conceptualise - is length overall (LOA), and
so this is used for the rankings. By using the
same ranking methodology as The Superyacht
Annual Report 2016, this publication also shows
the dynamic of the market, and more accurately
portrays individual yard performance.

The following section will highlight the
shipyards that encompass the new-build
market’s core in recent years and, most
importantly, those that are likely to be the
backbone of its future.
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T0P 40 RANKINGS

Yard 2016 rank 2015 rank Place change
Benetti 1 1 o 0
Sanlorenzo 2 4 A +2
Sunseeker 3 2 \ 4 -1
Feadship 4 3 \ 4 -1
Custom Line 3 6 A +1
Larssen 6 5 \ 4 -1
Westport 7 8 A +1
Gulf Craft Inc. 8 10 A
Heesen 9 7 VvV -2
Amels 10 9 A 4 -1
Azimut 1l 1l o 0
Palumbo Group 12 36 A 24
Overmarine Group 13 13 o 0
ltalion Sea Group 14 15 A +1
Princess Yachts 15 18 A +3
Oceanco 16 17 A +1
Perini Navi 17 20 A +3
Damen Shipyards 18 = ® new
Abeking & Rasmussen 19 16 VvV -3
CRN 20 12 VvV -8

The Superyacht Annual Report - New Build 2017
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T0P 40
RANKINGS

Yard 2016 rank 2015 rank Place change
Royal Huisman 21 21 [ J 0
FIPA Group 22 19 VvV -3
Horizon 23 14 VYV -9
Mengi Yay 24 29 A 5
Baglietto 25 28 A 3
Kha Shing 26 3l A 5
Ocean Alexander 27 37 A +10
Bilgin Yachts 28 26 VvV -2
Rossinavi 29 22 VvV 7
Palmer Johnson 30 - ® new
Christensen 31 - ® new
Delta Marine 32 23 V¥V -9
Nobiskrug 88 24 V¥V -9
Codecasa 34 32 VvV -2
IAG Yachts 35 39 A
Balltic Yachts 36 30 V¥V -6
Mondomarine 37 33 VvV 4
Arcadia Yachts 38 46 A +8
Pershing 3¢ 4] A
Southern Wind Shipyard 40 34 V¥V -6
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KEY SHIPYARD STATISTICS

Total deliveries to date 217
Total LOA (m) of deliveries to date 9]163.4
Average LOA (m) of deliveries 422
Deliveries 2012-2016 54

Total LOA (m) of deliveries 2012-2016 2,385.8

Average LOA (m) of deliveries 2012-2016 44.2

Deliveries 2016 13
Total LOA (m) of deliveries 2016 601.4
Average LOA (m) of deliveries 2016 46.3
Yachts currently in build 32
Total LOA (m) of yachts in build 1649.8
Average LOA (m) of yachts in build 516

BENETT]

Once again, Benetti is the superyacht
industry’s leading builder, according
to The Superyacht Intelligence
Agency’s methodology (see page 63).
Its new-build output across its three
shipyards is quite simply phenomenal:
despite building vessels across a size
range stretching from 33m to 90m in
2016, the shipyard has still delivered
13 superyachts. At the time of writing,
this is more than any other builder
globally, a feat all the more impressive
considering the complexity of building
a custom steel-hulled project such as
89.9m Lionheart alongside the likes

of its composite Benetti Tradition
Supreme 108 series.

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Lionheart 89.9 M/Y Natucci Green & Mingarelli
Chocolat 61.9 M/Y Benetti FM Architetti
Karrianna 54.0 M/Y Benetti Benetti | Zuretti
Zazou 50.0 M/Y Benetti Benetti
Benetti BF204 427 M/Y Stefano Righini Design Redman Whiteley Dixon | Benetti
Equus 427 M/Y Stefano Righini Design Benetti | Zuretti Design
Domani 41.8 M/Y Benetti Carlo Galeazzi
Chrimi lll 402 M/Y Stefano Righini Design Benetti | Aukett&Heese
Emuna 40.2 M/Y Stefano Righini Design Benetti | Paola Aboumrad
Ithaka 36.9 M/Y Stefano Righini Design Benetti | Zuretti Design
BMOOI 35.4 M/Y M. Giorgio Cassetta Benetti
BKOO5 32.9 M/Y Stefano Righini Design Benetti
Twinz 32.9 M/Y Stefano Righini Design Benetti

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Benetti FB272 107.6 M/Y Oowner/Zaniz Jakubowski 2018
FB275 107.0 M/Y Benetti/Benetti 2019
FB277 107.0 M/Y Benetti/Benetti 2019
FB270 70.0 M/Y Benetti/Benetti 2019

Benetti has 28 further yachts of 35.4-66.1m on order, which are available to view at Superyachtintelligence.com.
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Five-year fleet performance
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The yard’s ability to be all things to
all buyers has clearly paid off as it has
also delivered more yachts over the
past five years (54 deliveries dating
back to 2012) than any other yard.
This includes its compatriot and
nearest rival Sanlorenzo (50), which,
despite having a 62m steel hull under
construction, is known as a specialist
in the more prolific production-
building discipline. While Benetti has
also made its mark by delivering a
polished product, based on platforms
and delivered to attractive schedules,
the cumulative LOA of its 54 builds in
the past five years is 576.6m greater
(24.2 per cent) than that of second-
ranked Sanlorenzo.

Compared with custom builder

and brand extraordinaire Feadship,
Benetti’s 2016 output is still
impressive. Predictably, the average
LOA of Feadship’s six projects (54.8m)
is slightly higher than that of Benetti’s
13 (46.3m). The difference of 8.5m
(15.5 per cent) is by no means a gulf,
although it is important to point out
that a meterage comparison fails to
factor in the myriad construction
variables that justify the difference in
prices between the two yards.

The 32 projects currently listed in the
order book have a cumulative LOA
0f1,649.84m, and this will no doubt
be bolstered by the time 65m Benetti
B214 is delivered in 2020. It will not
be too long before Benetti passes

the symbolic 10,000m-delivered’
milestone, which has never been
achieved before and should, rather
fittingly, be reached around the point
of delivery of its 107.6m FB272 project

in 2018 - its largest superyacht to date.
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KEY SHIPYARD STATISTICS

Total deliveries to date 88

Total LOA (m) of deliveries to date 31422

Average LOA (m) of deliveries 357

Deliveries 2012-2016 50

Total LOA (m) of deliveries 2012-2016 1,809.2

Average LOA (m) of deliveries 2012-2016 36.2

Deliveries 2016 1

oANLORENLZO

It has been another hugely successful
year for Sanlorenzo, amassing 11
deliveries in 2016, taking the yard’s
total to 50 yachts for the past five years
- an average of 10 yachts per calendar
year. Despite no advancement on its
2014 or 2015 record, the progression of
the yard’s track record in comparison
to the beginning of the five-year
delivery window - and pre-2012, when

Total LOA (m) of deliveries 2016 3842 there were six or seven deliveries per
— year, under 260m in cumulative LOA
Average LOA (m) of deliveries 2016 34.9 is considerable.
Yachts currently in build 19
Total LOA (m) of yachts in build 8533
Average LOA (m) of yachts in build 449
Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
X 42.0 M/Y Francesco Paszkowski -
North Star 38.0 M/Y Francesco Paszkowski Sanlorenzo
Toute Sweet 36.5 M/Y Francesco Paszkowski Sanlorenzo
Triple Fun 36.5 M/Y Francesco Paszkowski Sanlorenzo
Nyala Of Africa 341 M/Y Francesco Paszkowski Sanlorenzo
Sanlorenzo Sdll2 / 58 341 M/Y Francesco Paszkowski Sanlorenzo
Viera 341 M/Y Francesco Paszkowski Sanlorenzo
Mouchka 323 M/Y Francesco Paszkowski -
Alligator 32.2 M/Y Sanlorenzo -
Maritta S 322 M/Y Francesco Paszkowski Sanlorenzo
S106/637 322 M/Y Francesco Paszkowski Sanlorenzo
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
64 Steel/120 64.0 M/Y Officina Italiana Design/Sanlorenzo 2019
Sanlorenzo 62 Steel /131 61.9 M/Y Officina Italiana Design/ - 2017
Sanlorenzo 60 Steel /120 60.0 M/Y Natucci/ - 2017
Sanlorenzo 52 Steel/125 52.1 M/Y Officina Italiana Design/ - -
Sanlorenzo 52 Steel/123 52.0 M/Y Officina Italiana Design/Sanlorenzo 2017
Sanlorenzo 52 Stee/127 52.0 M/Y Officina Italiana Design/Sanlorenzo 2018

Sanlorenzo has 13 further yachts of 34.1-46.0m on order, which are available to view at Superyachtintelligence.com.
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Five-year fleet performance
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Committing to the seemingly
incessant trend of ‘building bigger’,
Sanlorenzo’s in-build fleet, averaging
449m in length, is almost 10m longer
than the 34.9m average it achieved
with its deliveries in 2016. These were
primarily the SL106, SD112 and SL118
models, which all sit below 36.5m.
Just one delivery — 42m X, the second
explorer yacht in its range — exceeded
the 40m mark.

When analysing the fleet in build,
however, you can see a marked
progression in size, with 12 of the 19
yachts in build above 40m - six from
40-50m, three from 50-60m and

three from 60-70m. There seems to be
more of a focus on the yard’s 460EXP
model - the explorer vessel that gained
traction after 42.1m Moka made her
debut at the Monaco Yacht Show in
2015 - and the introduction of the Steel
models that are currently ranging from
52-64m for the fleet in build.

Benetti, the top shipyard in the
rankings, has delivered only four more
yachts than Sanlorenzo over the five-
year window, but offers a much greater
LOA scope. While keeping delivery
numbers high, Benetti’s 13 deliveries
in 2016 ranged from 32.9-89.9m,
compared with Sanlorenzo’s range

of 32.2-42m. This has subsequently
separated the two shipyards in the
rankings by 576.6m, which, based on
Sanlorenzo’s average yacht delivery of
34.9m, would equate to a difference of
more than 16 deliveries.

However, if the yard continues to
progress its delivery numbers and lift
the average LOA of the deliveries, as

it has done lately, we could posssibly
see a closer gap between the two

yards. It’s also worth bearing in mind
that Sanlorenzo, with 88 deliveries to
date, has one of the least substantial
historical fleets in our top 10, making its
second place all the more impressive.



KEY SHIPYARD STATISTICS

Total deliveries to date n8

Total LOA (m) of deliveries to date  4,565.9

Average LOA (m) of deliveries 35.2

Deliveries 2012-2016 42

Total LOA (m) of deliveries 2012-2016  1561.8

Average LOA (m) of deliveries 2012-2016 37.2

Deliveries 2016 5
Total LOA (m) of deliveries 2016 197.9
Average LOA (m) of deliveries 2016 39.6
Yachts currently in build 6
Total LOA (m) of yachts in build 2259
Average LOA (m) of yachts in build 377

olUNSEERER

Having fallen by one place in 2016,
Sunseeker has continued on its
downward trend from 2014 when
the British shipyard’s activity spiked
to 11 deliveries. However, with a
combined LOA of 162.7m, the four
deliveries in 2016 have the highest
average LOA of the past five years,
highlighting the shipyard’s growing
focus on larger boats to improve its
standing as a multi-faceted builder.
Overall, Sunseeker has delivered 117
superyachts since its inception, 35 per
cent of which were delivered in the
past five years.

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Princess Avk 47.3 M/Y Sunseeker Sunseeker

Jacozami 40.] M/Y - -

Take 5 40.] M/Y - -

Fleur 35.2 M/Y Sunseeker Sunseeker

Sesame 352 M/Y Sunseeker Sunseeker
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Oriental 4011 M/Y - 2016

Sunseeker 131 / 05 40.] M/Y - 2016

Sunseeker 131 / 06 40.] M/Y Sunseeker/Sunseeker 2016

King Power 35.2 M/Y 2016

Sunseeker 116/4 35.2 M/Y 2016

Sunseeker 116/5 35.2 M/Y 2016

71



Five-year fleet performance
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However, based on the yard’s overall
statistics, 2016 appears to be an
anomaly. The average number of
deliveries per annum for the past

five years was 9.3, until 2016 when it
dropped to 8.2. Therefore, it is clear
Sunseeker has the capacity to deliver
more yachts per annum, and with
activity at the yard still scheduled for
2016 at the time of writing, it is likely
the delivery figures will be closer to the
historical average.

Since 2012, Sunseeker has delivered
41 yachts from its 75,000sqm facility
in Poole, UK, which accounts for six
per cent of motoryachts delivered in
this period. But, more importantly,
Sunseeker is the largest contributor to
the British superyacht market, having
built more than 65 per cent of the
fleet in the past five years, as well as
the largest British-built yacht in 2016,
47.2m Princess AVK. To put this in
perspective, the next most successful
British superyacht builder is Princess,
which delivered 12 yachts in this five-
year period, 70 per cent fewer than
Sunseeker.

In comparison with the rest of our top
five, Sunseeker has contributed 23 per
cent of deliveries collectively made

by the five yards since 2012. However,
comparing the order books of these
five yards, Sunseeker accounts for just
over eight per cent of the total. Of the
other four in the top five, Sanlorenzo
would be considered as the prime
competition for Sunseeker, and this
year had built nine more yachts in 2016
at the time of writing. In terms of the
UK order book, Sunseeker accounts for
50 per cent of the total.
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KEY SHIPYARD STATISTICS

Total deliveries to date 175

Total LOA (m) of deliveries to date  8,948.]

Average LOA (m) of deliveries 511

Deliveries 2012-2016 21

Total LOA (m) of deliveries 2012-2016 1,347.4

Average LOA (m) of deliveries 2012-2016 64.2

Deliveries 2016 *
Total LOA (m) of deliveries 2016 *
Average LOA (m) of deliveries 2016 *
Yachts currently in build *
Total LOA (m) of yachts in build *
Average LOA (m) of yachts in build *
*Confidential

Six deliveries with confidential specifications.

FEADSHIP

Feadship has been spoken about
almost in isolation from the rest of the
superyacht industry in 2016. Ranking
fourth, in terms of the combined LOA
of its deliveries over five years, does
not, perhaps, do the Dutch shipyard
due credit. Much like the Dutch
industry itself, the most effective way
to analyse Feadship’s performance is
to compare it with other builders that
operate in the same sector.

Indeed, aside from Liirssen, there is no
out-and-out custom superyacht builder
that really competes with Feadship

in combining prestige with empirical
statistics — and even Liirssen only
partially operates in the same market.

Yachts delivered in 2016

Order book

17 projects in the order book with confidential specifications.
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Until 2016, the smallest vessel
Feadship had delivered in the past
five years was 44.2m Moon Sand in
2015, with the largest being 101.5m
Symphony, also in 2015, and one could
be forgiven for assuming Feadship
would continue to operate strictly
within these parameters.

However, in 2016 Feadship delivered

a series of three 33.3m vessels, Moon
Sand Too, Capri 3 and Kamino, and
while this may bring down the average
LOA of Feadship’s builds since 2012
(51.1m), it clearly highlights the yard’s
willingness to recognise opportunity,
react to market demand and diversify
its build portfolio.
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With 17 vessels in its order book —
unfortunately, all confidential at the
time of writing — Feadship’s success is
set to continue for the next five years
and beyond, with various estimates
suggesting that the next available
delivery date at Feadship is somewhere
around 2020. Benetti and Sanlorenzo
are the only two yards that have more
on-going projects than Feadship, but
these are of the production variety,
many of which further highlights

the strength of Feadship’s current
position.

Five-year fleet performance
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THE SHIPYARD REPORT

In comparison with Liirssen, which has
delivered 11 yachts with a cumulative
LOA 0f1,218.9m since 2012, Feadship
has delivered 21 yachts with a total LOA
0f'1,347.4m. What this figure highlights
is that while these two superyachting
giants are often spoken of in the same
breath, they actually operate different
business models. With an average
historical LOA of 80.7m, compared
with Feadship’s 51.1m, it is clear that
both deserve credit for dominating
different markets. In the market in
which it operates, Feadship’s true
ranking is number one - and few
would argue against this point.

Projects
— 6

@ Number of projects
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KEY SHIPYARD STATISTICS

Total deliveries to date 96

Total LOA (m) of deliveries to date 31541

Average LOA (m) of deliveries 32.9

Deliveries 2012-2016 38

Total LOA (m) of deliveries 2012-2016 1,255.3

Average LOA (m) of deliveries 2012-2016 33.0

GUSTOM LINE

Relegating Liirssen to sixth place in
2016, Italy’s Custom Line has climbed
in the rankings by one - the same
number by which the shipyard’s
deliveries increased in 2016.

It has been a year of minor victories
for the shipyard (some might say that
overtaking Liirssen in the rankings

Deliveries 2016 9 is more than just a minor victory,
Total LOA (m) of deliveries 2016 304.6 although the German yard’s Single
— delivery of 2016, Dilbar, does boast the
Average LOA (m) of deliveries 2016 338 title of ‘largest superyacht in the world
Yachts currently in build 12 by gross tonnage’) with gains, albeit
Total LOA (m) of yachts in build 430.9 small, in most areas.
Average LOA (m) of yachts in build 35.9
Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Custom Line 124 37.8 M/Y Studio Zuccon | AYT&D Studio Zuccon
Navetta 37 / 1 37.0 M/Y Studio Zuccon Studio Zuccon
Cl1108/5 33.0 M/Y Studio Zuccon Studio Zuccon
cl108/2 32.9 M/Y Studio Zuccon Studio Zuccon
C1108/3 329 M/Y Studio Zuccon Studio Zuccon
cl1108/4 329 M/Y Studio Zuccon Studio Zuccon
Cl1108/6 32.9 M/Y Studio Zuccon Studio Zuccon
Navetta 33 Crescendo 32.6 M/Y Studio Zuccon Studio Zuccon
Navetta 33 Crescendo 32.6 M/Y Studio Zuccon Studio Zuccon
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR
Navetta 42 418 M/Y Studio Zuccon/Studio Zuccon 2018
Navetta 42 418 M/Y Studio Zuccon/Studio Zuccon 2018
Custom Line 120’ 38.4 M/Y Studio Zuccon/Studio Zuccon 2017
Navetta 37 37.0 M/Y Studio Zuccon/Studio Zuccon 2017
Navetta 37 37.0 M/Y Studio Zuccon/Studio Zuccon 2017
Navetta 37 37.0 M/Y Studio Zuccon/Studio Zuccon 2017
Navetta 33 33.0 M/Y Studio Zuccon & Ferretti Group

Engineering Division/Studio Zuccon 2017

Custom Line has five further yachts of 32.9-33.0m on order, which are available to view at Superyachtintelligence.com.
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Five-year fleet performance
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In 2016, the yard’s number of deliveries
increased by one, totalling nine
deliveries — even more notable given
there was no increase in 2015. In fact,
the 2016 jump in deliveries is only

the second in the past five years; 2014
saw a significant spike in deliveries

but only because of a worryingly low
number of deliveries in 2013.

The shipyard’s cumulative LOA has
increase d year on year, as has its
average LOA, the latter by 1.3m, a jump
that can be explained by the delivery
of Custom Line’s larger 124 (37.8m)

and Navetta 37 (37m) models. All other
deliveries in 2016 came below the
average LOA of 33.8m, the deliveries
comprising five Custom Line 108s and
two Navetta 33 Crescendos.

Part of the industry’s production
sector, Custom Line ranks fourth of
the six that find themselves in the
top 10 shipyards, but is a long way
behind Benetti, the most prolific of
production builders, which tops the
rankings overall. Benetti delivered 13
superyachts in 2016, with an average
LOA of 46.3m, 12.5m larger than
Custom Line’s 33.8m.

The shipyard’s order book of 12 looks
set to continue its trend of increases,
with an average order book LOA of
35.9m - 2.1m larger than 2016’s average
LOA, the biggest average LOA for

the shipyard since 2012. Where 2016
saw the delivery of five Custom Line
108s, the order book shows just three,
with an additional three Navetta 33s,
one Navetta 37, one Navetta 42 and

a Custom Line 120. The 120, when
delivered (scheduled for 2017), will be
the shipyard’s largest delivery to date.



KEY SHIPYARD STATISTICS

Total deliveries to date 59

Total LOA (m) of deliveries to date  4,760.3

Average LOA (m) of deliveries 80.7

Deliveries 2012-2016 n

Total LOA (m) of deliveries 2012-2016  1,218.9

Average LOA (m) of deliveries 2012-2016 110.8

Deliveries 2016 1

LURSSEN

If we had devised our methodology for
ranking our top 40 yards differently -
along, say, the lines of gross tonnage
or man hours invested in projects —
German behemoth Liirssen may well
be sitting higher than its sixth-place
ranking.

Over its long and prestigious history,
Liirssen has come to define itself as the

Total LOA (m) of deliveries 2016 156.0 go-to shipyard for the truly mammoth

() — superyacht projects — the vessels that
Average LOA (m) of deliveries 2016 156.0 push the envelope of both belief and
Yachts currently in build * engineering principles. Despite building
Total LOA (m) of yachts in build * for more than 140 years, the average

— iy LOA of its deliveries is a phenomenal
Average LOA (m) of yachts in build 80.7m, and with eight superyachts in
*Confidential build, this is only set to rise.
Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Dilbar 156.0

Order book

Confidential projects included in the statistical analysis.
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Liirssen can also claim bragging rights
to having delivered the world’s largest-
ever superyacht, both by length and
volume, the former being 180m Azzam
and the latter 156m Dilbar, which was
the yard’s only delivery in 2016.

During the past five years, the average
LOA of Liirssen’s deliveries has dipped
below 100m only once, in 2014 when
the delivery of 91m Lady Lara, 95.2m
Kismet and 66m Iroquois (Ester III)
brought the figure down to 88.4m for
the year, although this was still above
the yard’s overall historical average.
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To underline its unique market
position as a near-exclusive builder of
90m+ superyachts, the average LOA of
a Liirssen built between 2012 and 2016
is 110.8m, while the company’s average
annual cumulative output within the
same period is 243.8m.

It is a novel point of comparison to
observe Liirssen’s cumulative output
between 2012 and 2016 against a
successful production builder such
as Sanlorenzo. Based on the Italian
powerhouse’s average 36.2m LOA/
unit over the past five years, it would
require 34 units to be delivered

to surpass the cumulative LOA of
Lirssen’s output.

Five-year fleet performance
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Yet it is of far greater interest

to compare Liirssen’s historical
performance with that of Feadship

- one of the few yards that could
justifiably draw any comparison with
this unique market leader. The Dutch
yard has delivered 9.5 per cent more
meterage since 2012, but has done so in
the form of twice as many vessels — 21
to Liirssen’s 11.

It is worth noting that Liirssen does
not divulge information on specific
current projects but has confirmed that
its current order book has a cumulative
LOA of 1,450m. Beginning with the
delivery of 104m Mistral, 2017 will see
the yard deliver four yachts between
74m and 130m.

Projects
—3

@ Number of projects
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KEY SHIPYARD STATISTICS

Total deliveries to date 121
Total LOA (m) of deliveries to date 4571.4
Average LOA (m) of deliveries 378
Deliveries 2012-2016 26
Total LOA (m) of deliveries 2012-2016  1,015.7

Average LOA (m) of deliveries 2012-2016 39.1

Deliveries 2016 4
Total LOA (m) of deliveries 2016 161.9
Average LOA (m) of deliveries 2016 405
Yachts currently in build 6
Total LOA (m) of yachts in build 228.6
Average LOA (m) of yachts in build 381

WESTPORT

At number seven, Westport is the
highest-ranked American shipyard
by some distance and the most
prolific of all time in terms of the LOA
delivered to date. Looking closely at
the performance of Westport over

the past five years, it would seem the
yard’s ranking has benefited from its
performance in 2012 and 2013, when
it amassed 15 deliveries and 587.7m in
the cumulative length of its deliveries
before dropping year-on-year to the
low of 2015, when it delivered just three
vessels and 108.3m of superyachts -
one third of the figure for 2012.

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Westport 5014 50.0 M/Y Westport | Taylor Olson Westport
Westport 4014 39.6 M/Y Westport | Taylor Olson Westport
Black Gold 38.1 M/Y Westport Westport
Westport 7756 34.1 M/Y Westport | Taylor Olson Westport
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Westport 5015 50.0 M/Y Donald Starkey Designs/Westport 2017
Westport 125 381 M/Y Westport | Taylor Olson/Westport 2017
Westport 125 381 M/Y Westport | Taylor Olson/Westport 2017
Westport 7757 341 M/Y Westport | Taylor Olson/Westport 2017
Westport 7758 341 M/Y Westport | Taylor Olson/Westport 2017
Westport 7759 341 M/Y Westport | Taylor Olson/Westport 2017
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Five-year fleet performance

LoA (m) Projects
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Five-year deliveries by size sector
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In build by size sector
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In 2016, the yard delivered 161.9m

of superyachts in the form of four
vessels, showing it had addressed

the downturn that affected its 2015
output. With delivery of a Westport 164
this year, the average-sized delivery
climbed to just over the 40m mark for
the first time in the past five years, at
40.5m.

With four deliveries of four different
models - one Westport 112, one
Westport 125, one Westport 130 and
one Westport 164 - in 2016, the lengths
of the deliveries were fairly sporadic
compared with the yard’s normal
consistency with certain models. This
is evidenced in its order book, which
comprises three Westport 112s, two
Westport 125s and one Westport 164.
Renowned for its long-running series,
the delivery of highest acclaim in 2016
was the yard’s 38.1m Black Gold, the
first 125 model, which was delivered to
a repeat Westport owner who sold his
previous yacht on the resale market in
June.

While the US market is said to be
struggling, the statistics — see pages
149-150 - would suggest that the
market is not having as tough a time

as we are led to believe. It’s true that
many US buyers have been looking
overseas to capitalise on the dollar-
euro exchange rate, but it would not

be surprising if President Trump’s
pro-business impetus and low-taxation
policies spur US buyers back into
action on home soil, with yards such as
Westport able to attract a wider range
of buyers with its low-cost platform.
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KEY SHIPYARD STATISTICS

Total deliveries to date 49

Total LOA (m) of deliveries to date 1746.3

Average LOA (m) of deliveries 35.6

Deliveries 2012-2016 28

Total LOA (m) of deliveries 2012-2016 1014.3

Average LOA (m) of deliveries 2012-2016 36.2

GULF CRAFT

Overall, Gulf Craft has delivered 49
yachts to date, 57 per cent of which have
been in the past five years. Since 2012,
the UAE-based production yard has
delivered 28 yachts with a combined
LOA 0f1,014.3m. As a result, Gulf Craft
has jumped up the rankings by two
places from last year, the largest increase
of all yards in the top 10 positions. But

Deliveries 2016 5 while it has increased its output overall,
Total LOA (m) of deliveries 2016 182.8 Gulf Craft delivered five yachts in 2016 -
— two fewer than the previous year. From
Average LOA (m) of deliveries 2016 366 the delivery figures of the past five years,
Yachts currently in build 13 the average number per annum is 5.6,
Total LOA (m) of yachts in build 4750 so, in fact, t_hfe yard is not far behind its
Average LOA (m) of yachts in build 365 normal activity.
Yachts delivered in 2016
NAME - CURRENT Loa (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Nashwan 43.0 M/Y Gulf Craft Inc. Gulf Craft Inc.
Ghost Il 375 M/Y Gulf Craft Inc. Gulf Craft Inc.
Ksk 375 M/Y Gulf Craft Inc. Gulf Craft Inc.
Reem Il 33.2 M/Y Gulf Craft Inc. Gulf Craft Inc.
Majesty 101/011 316 M/Y Gulf Craft Inc. Gulf Craft Inc.
Order book

NAME - CURRENT LoA (M) YACHT TYPE DESIGNER - EXTERIOR/ INTERIOR DELIVERY YEAR
Majesty 155/002 476 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 135/007 43.0 M/Y Gulf Craft Inc./Gulf Craft Inc.

| Interior Treasures 2017
Majesty 125/005 38.6 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 125/006 386 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 125/007 38.6 M/Y Gulf Craft Inc./Gulf Craft Inc. 2018
Majesty 125/004 38.4 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 110/001 34.4 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 110/002 342 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 105/012 332 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 105/013 332 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 105/014 32.0 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 101 / 012 31.6 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
Majesty 101 / 013 31.6 M/Y Gulf Craft Inc./Gulf Craft Inc. 2017
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Five-year fleet performance As the largest contributing shipyard to
LOA (m) Projects the Middle East’s superyacht market,

- o Gulf Craft accounts for 62 per cent of
the 2016 activity in this region and 82.3
300 — per cent of all activity in the region in
the past five years. Furthermore, Gulf
295 Craft has 13 yachts in its order book,
which accounts for more than 85 per
150 — 9490 257.0 cent of all orders in the Middle East.
o 182.8
75 — 614 1641 In 2016, Gulf Craft’s CEO, Erwin
e oy = 367 366 Bamps, announced that the shipyard
0 0 will soon enter the 50m+ market and
2012 2013 2014 2015 2016 focus more on this size range in an
attempt to cater for the profound
Total LOA(m) W Average oA (m) @ Number of projects changes of UHNWI consumption. The
yard is also planning to explore more

. . . . bespoke forms of building that will
Five-year deliveries by size sector attract more ambitious clients.

When combined with the output of

its main competitors, Gulf Craft has
contributed to 21.8 per cent of the
deliveries in the past five years. Here,
its primary competitors are production
yards Westport and Custom Line, both
of which are ahead of Gulf Craft in the
rankings. However, Gulf Craft does
have a larger order book than both of
these shipyards.

30-45m [l 45+m

In build by size sector

30-45m . 45+m

The Superyacht Annual Report - New Build 2017 83



KEY SHIPYARD STATISTICS

Total deliveries to date 94
Total LOA (m) of deliveries to date  4,007.4
Average LOA (m) of deliveries 42.6
Deliveries 2012-2016 20

Total LOA (m) of deliveries 2012-2016  988.4

Average LOA (m) of deliveries 2012-2016 49.4

Deliveries 2016 3
Total LOA (m) of deliveries 2016 165.0
Average LOA (m) of deliveries 2016 55.0
Yachts currently in build 10
Total LOA (m) of yachts in build 514.0
Average LOA (m) of yachts in build 514

HEESEN

With the launch of 70m Galactica
Super Nova, Heesen’s largest vessel

to date, 2016 proved to be a landmark
year for the Dutch superyacht builder
as it continues to become better known
for the delivery of ever-larger vessels.

Even when considering only the past
five years, a clear trend has emerged that
shows Heesen is becoming increasingly
focused on delivering yachts of a larger
average size, with Galactica Super

Nova being the pinnacle. This has been
followed by the completion of Heesen’s
new construction shed, allowing it to
produce superyachts between 65m

and 82m.

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Galactica Super Nova 70.0 M/Y Espen Oeino International Sinot Exclusive Yacht
Design

My Loyalty 50.0 M/Y Omega Architects Cristiano Gatto Design

Amore Mio 45.0 M/Y Omega Architects Cristiano Gatto Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Project 18556 56.0 M/Y -/- 2019

Project Alida 55.0 M/Y Omega Architects/Bannenberg & Rowell Design 2017

Project Antares 55.0 M/Y Omega Architects/Francesco Paszkowski 2018

Heesen 18151 51.0 M/Y Eidsgaard Design/Eidsgaard Design 2018

Project 18650 50.0 M/Y Omega Architects/Sinot Exclusive Yacht Design 2019

Project Alba 50.0 M/Y Omega Architects/Froncesco Paszkowski 2018

Project Ayla 50.0 M/Y Omega Architects/Cristiano Gatto Design 2018

Project Maia 50.0 M/Y Clifford Denn Design/Reymond Langton 2018

Project Nova 50.0 M/Y Omega Architects/Sinot Exclusive Yacht Design |
Cristiano Gatto (Styling) 2017

Project Ruya 47.0 M/Y Omega Architects/Bannenberg & Rowell Design 2017
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Five-year fleet performance The development of this shed and,
Lo (m) Projects subsequently, its ability to produce
50— larger vessels, in both steel and

aluminium, will bolster the yard’s

—6
200 — —5 ability to retain clientele throughout
their superyachting lifecycle. Where,
150 — o previously, owners wishing to build
227.0 229.8 ol —3 bigger would have had little choice but

100 — to approach another European yard,
(52 1850 —2 Heesen may now be able to retain

50 — ] them for longer.
45.4 55.0 46.0 50.4 55.0
0 0

In 2012, the average LOA of a

2012 2013 2014 2015 2016 superyacht delivered by Heesen was
45.4m. Beyond 2012, Heesen’s average
Total LOA (m) W Average oA (m) @ Number of projects LOA has consistently been higher,

peaking in 2013 and 2016 with average
. . . . LOAs of 55m. If one looks further
Five-year deliveries by size sector down the line to Heesen’s 10 ongoing

projects, every one is larger than the

average build size in 2012 and 2014,
with the smallest being 47m Project

4 Ruya and the largest the 56m Project
YN18556.
With an average of four yachts
delivered annually since 2012,
Heesen’s three 2016 deliveries falls
slightly below its five-year figure and,
according to SuperyachtIntelligence.
com, the yard will deliver a further

three yachts in 2017. However, in 2018,

Heesen’s projected delivery schedule
30-a5m [l 45+m suggests it will deliver five yachts

for the first time since 2014, with an

average LOA of 51.2m.

In build by size sector
As Heesen continues to move through

the size ranges, and diversify the
design of its vessels, it is fair to say the
Dutch yard has firmly established itself
in the semi-custom superyacht sphere.

30-45m M 45+m
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KEY SHIPYARD STATISTICS

Total deliveries to date 58

Total LOA (m) of deliveries to date ~ 3,246.2

Average LOA (m) of deliveries 56.0

Deliveries 2012-2016 16

Total LOA (m) of deliveries 2012-2016  957.9

Average LOA (m) of deliveries 2012-2016 59.9

AMELS

Amels was usurped by Gulf Craft in
2016, the latter having ranked 10th last
year, jumping to 8th, leaving Amels to
make up the final place in the top 10.

It is, however, the first year since 2012
there has been either an increase and/
or stabilisation across all the yard’s
average LOA, total LOA and number

of deliveries. Not only that, in 2016,

Deliveries 2016 3 Amels soared past its own historic
Total LOA (m) of deliveries 2016 212.0 average LOA of deliveries (56m) by a

further 14.7m, reaching 70.7m.
Average LOA (m) of deliveries 2016 70.7
Yachts currently in build 10 And at 70.7m, the shipyard boasts
Total LOA (m) of yachts in build * the second-largest average LOA of

— X deliveries for the top 10 shipyards in

Average LOA (m) of yachts in build 2016, largely due to 74m Plvs Vitra
*Confidential and 83m Here Comes The Sun, the

latter of which boasts the accolade of

fifth-largest delivery by LOA in 2016.

Moreover, on the water at 74m, Plvs

Vitra’s delivery gives Amels two of the

eight worldwide deliveries in 2016’s

74m-and-above category.

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Elixir 55.0 Tim Heywood Design Laura Sessa
Here Comes The Sun 83.0 Tim Heywood Design Winch Design
Plvs Vitra 74.0 Tim Heywood Design Winch Design

Order book

10 projects in the order book with confidential specifications.
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Despite a drop in ranking, it’s the third
consecutive year Amels has had three
deliveries to its name, yet it has seen a
significant increase not only in average
LOA of 70.6m (a 14m increase) but also
in its total LOA, which has jumped
42m from 2015, hitting 212m. These

are the yard’s most promising figures
since 2013, which was a bumper year,
seeing four deliveries and a total LOA
of 224.9m (yet its average LOA at 56.2m
was still lower than in 2016).

Of the Netherlands’ nine shipyards to
boast deliveries in 2016, Amels ranks
joint second with Heesen (behind
Feadship) in terms of number of
deliveries, although when we look at
the yards’ five-year histories, Amels
drops below Heesen to third place. Yet
in 2016, of these three leading Dutch
yards, Amels’ average LOA of 70.7m
overshadows Feadship’s 54.8m and
Heesen’s 55m.

Five-year fleet performance

LoA (m)
250 —

200 —
150 —

224.9
100 —

175.5 175.5 170.0

THE SHIPYARD REPORT

Moreover, Amels is one of five yards in
the top 10 to offer a total LOA for 2016
deliveries beyond 200m - just. Amels
reaches 212m, Custom Line 304.6m,
Feadship 328.8m, Sanlorenzo 384.2m
and Benetti 601.4m.

The Amels order book consists of 10
projects, the specifications of which
are confidential. However, we can
reveal that the total LOA of these 10
projects reaches 615m, with an average
LOA of 61.5m.

Projects
— 6

2012 2013 2014 2015

Total LOA(m) M Average LOA (m)

ADVERTISING

@ Number of projects
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AZIMUT

The Azimut Benetti Group’s entry-

]|

KEY SHIPYARD STATISTICS

Total deliveries to date 163 level brand has experienced a dip

Total LOA (m) of deliveries to date  5,201.0 In its output in recent years, in part

N LoA (m) of deliver - because its operations have been
verage m, of deliveries : consolidated but also because its

Deliveries 2012-2016 24
Total LOA (m) of deliveries 2012-2016  768.0

status as a historical client-feeder to its
sister brand, Benetti Yachts, has been
compromised by the popularity of
Benetti’s own entry-level ranges.

Average LOA (m) of deliveries 2012-2016 32.0

Since 2012, Azimut Yachts has
averaged five deliveries a year, but
this figure is significantly inflated

by bumper years in 2012 and 2013 in
which a combined 17 vessels were
delivered. However, 2016 has been

a year of improvement, with two
deliveries. And with the first new
34.4m Azimut Grande 35 Metri model

Deliveries 2016 2 due to be delivered in spring, 2017 is
Total LOA (m) of deliveries 2016 61.3 settobea strong year for the brand.
Average LOA (m) of deliveries 2016 30.6
Yachts currently in build 5
Total LOA (m) of yachts in build 1731 Five-year fleet performance
Average LOA (m) of yachts in build 34.6 LoA (m) Projects

500 — — 10

400 — — 8

300 — _

200 — — 4

100 226.6 9

124.0
0 32.4 321 31.0 8515 0.6 0
2012 2013 2014 2015 2016
Total LOA (m) W Average LoA (m) @ \umber of projects
Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Azimut 100 Grande 18 30.8 M/Y Stefano Righini Design Carlo Galeazzi
Azimut 100 Leonardo 30.5 M/Y Stefano Righini Design Carlo Galeazzi

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Azimut Grande 120 Sl 354 M/Y Stefano Righini Design/Carlo Galeazzi 2017
Grande 35 Metri/1l 34.4 M/Y Stefano Righini Design/Salvagni 2017
Grande 35 Metri/12 34.4 M/Y Stefano Righini Design/Salvagni 2017
Grande 35 Metri/14 34.4 M/Y Stefano Righini Design/Salvagni 2017
Grande 35 Metri/15 34.4 M/Y Stefano Righini Design/Salvagni 2017
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TOP LEVEL STABILIZERS

Feel the comfort of zero roll on your yacht.
With Stabilis Electra. Easy, Efficient, Electric.

CMC Marine is the Italian manufacturer of stabilisation systems and stern and bow
thrusters for yachts over 20 metres. The company's EU-patented Stabilis Electra
system is the world's only range of electric fin stabilisers. Designed to deliver incredibly
fast response times and lower power absorption, it has been selected for installation
on thousands of yachts built by leading international shipyards.

CMC

reinventing innovation

www.cmcmarine.com

white label
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KEY SHIPYARD STATISTICS

PALUMBO GROUP

Since 2012, Palumbo Group’s
performance has fluctuated
considerably and has been heavily

In 2016, Palumbo Group delivered no
yachts, although the latter part of the
year saw the group sell an ISA 120 Sport

Total deliveries to date 37

Total LOA (m) of deliveries to date  1,690.5

— influenced by its acquisitive growth in October, the 11th hull to be built at
Average LOA (m) of deliveries 457 strategy. Four of the five years — 2012, ISA Yachts’ facility after its acquisition
Deliveries 2012-2016 I 2013, 2015 and 2016 — have seen no of ISA Yachts in June, which should also
Total LOA (m) of deliveries 2012-2016 552 more than two deliveries per year and  reinforce its new building capabilities.

nothing more than 100m cumulative
LOA per annum.

In December, the yard also sold an 80m

Average LOA (m) of deliveries 2012-2016 50.2 Columbus Classic motoryacht, due for

Deliveries 2016 0 completion in 2018, as well as having
Total LOA (m) of deliveries 2016 0 two other yachts in build, one of which
— is due for delivery in 2017.
Average LOA (m) of deliveries 2016 0
Yachts currently in build 4
Total LOA (m) of yachts in build 2471 Five-year fleet performance
Average LOA (m) of yachts in build 618 Projects
LoA (m) —6
500 —
—5
400 —
—4
300 —
—3
200 — — 9
274.2
100 —
99.9 81.0 97.0 o
. 548 i
2012 2013 2014 2015 2016
Total LOA (m) M Average LoA (m) @ Number of projects
Yachts delivered in 2016
No deliveries in 2016.
Order book - Columbus Yachts
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/\NTERIOR DELIVERY YEAR
Columbus Classic 80m 80.0 M/Y -/- -
Columbus Oceanic Classic 70m 70.6 M/Y Palumbo Group | Studio vafiadis/
Palumbo Group | Guida Design 2018
Columbus Oceanic Classic 60m 60.0 M/Y Studio Vafiadis/Palumbo Group 2017
Order book - ISA
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERIOR DELIVERY YEAR
ISA 120 Sport 36.5 M/Y Palumbo Group | Andrea Vallicelli/

Palumbo Group | Andrea Vallicelli

2017
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OVERMARINE GROUP

Since 2012, Italian company Overmarine
Group has delivered 12 yachts, with

a combined LOA of 503.7m. Like a
number of other production shipyards,
Overmarine announced its entry into the
50m+ market in 2016 and unveiled its new
54m flagship, the GranSport 54. Two of
these vessels are now under construction
and are scheduled for delivery in 2018.
Also in 2016, Overmarine saw a 94m
increase in the average LOA of deliveries
to 46.1m - its highest since 2012.

Five-year fleet performance

LOA (m)
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Total LOA (m)
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2014
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KEY SHIPYARD STATISTICS

Based on the past five years’ delivery

figures, Overmarine is considered to Total deliveries to date 90
be the fifth most successful shipyard Total LOA (m) of deliveries to date 32537
in Italy, behind Benetti, Sanlorenzo, B Lon (m) of delivert oo
Custom Line and Azimut. The shipyard verage m) ot defiveries :
also has the third largest order book of Deliveries 2012-2016 12
these five yards, with four scheduled Total LOA of deliveries 2012-2016 503.6
deliveries in 2017. -
Average LOA of deliveries 2012-2016 42.0
Deliveries 2016 2
Total LOA (m) of deliveries 2016 92.2
Average LOA (m) of deliveries 2016 46.1
Yachts currently In build 13
Total LOA (m) of yachts in build 586.1
Projects Average LOA (m) of yachts In build 45]
— 6
—5
— 4
— 3
—2
—1
735 92.2
36.7 46.1 0
2015 2016

@ Number of projects

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Incognito 49.9 M/Y Overmarine | Stefano Righini Design Overmarine
Mangusta Oceano 42 423 M/Y Overmarine | Alberto Mancini Overmarine | Alberto Mancini

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/ INTERIOR YEAR OF DELIVERY
Mangusta Grandsport 54 54.0 M/Y Overmarine | Alberto Mancini/

Overmarine | Alberto Mancini 2018

54.0 M/Y Overmarine | Alberto Mancini/

Overmarine | Alberto Mancini 2018
E 49.9 M/Y Overmarine | Stefano Righini Design/Overmarine 2017
Mangusta 165 #12 49.9 M/Y Overmarine | Stefano Righini Design/Overmarine 2017

Overmarine Group has eight further yachts of 33.8-45.5m on order, which are available to view at Superyachtintelligence.com.

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 46

Total LOA (m) of deliveries to date 1,703.0

Average LOA (m) of deliveries 37.0

Deliveries 2012-2016 1

Total LOA (m) of deliveries 2012-2016  460.4

Average LOA (m) of deliveries 2012-2016 41.9

Deliveries 2016 3
Total LOA (m) of deliveries 2016 142.4
Average LOA (m) of deliveries 2016 475
Yachts currently in build 14
Total LOA (m) of yachts in build 697.6
Average LOA (m) of yachts in build 498

ITALIAN SEA GROUP

Italian Sea Group has continued to
make progress since entering the
superyacht market in 2012, and has
steadily climbed the size brackets. The
building conglomerate broke the 50m
barrier for the first time in 2016 with
the delivery of 54.5m Quinta Essentia.

Apart from in 2015, when it delivered
nothing, Italian Sea Group has
delivered at least one vessel every year
since it entered the superyacht market
and, according to its order book, has 14
ongoing projects, the largest of which, a
76m motoryacht, is due to be delivered
in 2020.

By 2018, the group will have delivered
its first vessel over 70m, a 75m
Custom 75, only to be bettered by the
aforementioned 76m - also by its own
brand Admiral.

Five-year fleet performance

LoA (m)
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Projects
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Total LOA (m)

Yachts delivered in 2016

B Average LoA (m)

2014 2015 2016

@ Number of projects

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Quinta Essentia 545 M/Y Dobroserdov Design Michela Reverberi

Ouranos 49.9 M/Y Unielle Yacht Design Admiral Centro Stile

Tremenda 38.0 M/Y Luca Dini Design Admiral Centro Stile
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Custom 76 76.0 M/Y Admiral Centro Stile2 2020

Custom 75 75.0 M/Y Tim Heywood Design/Confidential 2018

Custom 63 63.0 M/Y Confidential/ Confidential 2018

Custom 55 55.0 M/Y Confidential/ Confidential 2019

Italian Sea Group has 10 further yachts of 35.1-51.5m on order, which are available to view at Superyachtintelligence.com.
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Yachts, heart and soul, since 1980.

Some masterpieces are impulse creations,
other ones are the result of experience, of a long history made of attempts, passion,
constant growth and they prove that dreams can become true

MMEassir1sgwi

The Luxury of Experience
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KEY SHIPYARD STATISTICS

Total deliveries to date 13
Total LOA (m) of deliveries to date 4712
Average LOA (m) of deliveries 36.2
Deliveries 2012-2016 12

Total LOA (m) of deliveries 2012-2016  439.2

Average LOA (m) of deliveries 2012-2016 36.6

Deliveries 2016 2
Total LOA (m) of deliveries 2016 70.0
Average LOA (m) of deliveries 2016 35.0
Yachts currently in build 6
Total LOA (m) of yachts in build 212.8
Average LOA (m) of yachts in build 355

PRINGESS YAGHTS

With two deliveries (40m Le Verseau
and 30m Kohuba) accumulating a total
LOA of 70m and an average of 35m, it
has been a mediocre year for the UK
shipyard. After a strong level of output
in 2015, 2016 delivery numbers fell by
a third and the average LOA per unit
dropped by 3.4m.

Despite these figures, the shipyard is
slowly gaining on Sunseeker, its biggest
competitor and neighbour. Princess has
climbed three places, while Sunseeker,
which in 2016 saw four deliveries and
an average LOA of 40.7m, has dropped
one place, now ranking third.

Princess Yachts’ order book (which
the yard had not verified at the

time of writing) lists six additional
yachts scheduled for delivery in 2016
(including two of 40m).

Five-year fleet performance
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Projects
— 6
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2015 2016

@ Number of projects

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Le Verseau 40.0 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Kohuba 30.0 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Princess 40m 40.0 M/Y Princess Yachts Princess Yachts
Princess 40m 40.0 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Princess 35m 35.2 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Timerkhan 352 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Princess 32m 32.0 M/Y Princess Yachts | Bernard Olesinski Princess Yachts
Kohuba 305 M/Y Princess Yachts Princess Yachts

Princess Yachts' order book unconfirmed at time of writing.
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Over the past five years, Oceanco

has demonstrated clear consistency,
delivering a single vessel per year at an
87.8m LOA average, which means that
the average size of an Oceanco delivery
in the post-crisis era is second only to
that of Liirssen. Its only direct point of
comparison in the new-build market

is Abeking & Rasmussen, whose
output has remained exactly the same
since 2012 in terms of units delivered.
However, the latter’s length per unit is
12.1m less.

Aquijo, Oceanco’s sole delivery in
2016, is also its first foray into sailing-
yacht construction. But the 85m
ketch is set to be followed by a 106m
sailing yacht, one of six projects
currently in build, the five others
being motoryachts. These projects
are between 88.5m and 110m.

Five-year fleet performance

THE SHIPYARD REPORT
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KEY SHIPYARD STATISTICS

Total deliveries to date 27
Total LOA (m) of deliveries to date  1,875.5
Average LOA (m) of deliveries 69.5
Deliveries 2012-2016 5
Total LOA of deliveries 2012-2016 4391
Average LOA of deliveries 2012-2016 87.8
Deliveries 2016 1
Total LOA (m) of deliveries 2016 85.0
Average LOA (m) of deliveries 2016 85.0

Yachts currently In build

Total LOA (m) of yachts in build

LOA (m) Projects Average LOA (m) of yachts In build *

100 — o 0 0 0 0 —1 *Confidential

80 —

60 —

a0 | 885 856 o1 885 85.0

20 —

0 0
2012 2013 2014 2015 2016
Total LOA (m) Ml Average LOA (m) @ Number of projects
Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Aquijo 85 sy Tripp Design-Naval Architecture Tripp Design-Naval Architecture
Order book

Confidential.
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KEY SHIPYARD STATISTICS

Total deliveries to date 55
Total LOA (m) of deliveries to date  2,775.8
Average LOA (m) of deliveries 50.5
Deliveries 2012-2016 7

Total LOA (m) of deliveries 2012-2016  391.0

Average LOA (m) of deliveries 2012-2016 55.9

Deliveries 2016 2
Total LOA (m) of deliveries 2016 108.0
Average LOA (m) of deliveries 2016 54.0
Yachts currently in build 2
Total LOA (m) of yachts in build 17.3
Average LOA (m) of yachts in build 58.7

PERINI NAVI

The past five-year period has not
been the best window of activity for
Italian shipyard Perini Navi, which
has amassed just seven deliveries in
that time. However, 2016 represented
something of a resurgence and proved
to be the second-best calendar year
since 2012, with the launch of 38m
Dahlak and 70m Sybaris.

With 2,775.8m of deliveries to date, the
yard is still ahead of any other sailing-
yacht builder in terms of meterage
delivered and, amid speculation of a
flailing sailing-yacht sector, one might
consider a cumulative length of 108m
of deliveries in 2016 to be a success.

The yard has also seen a steady increase
in activity since 2014, and with its fleet
in build comprising 117.32m, this trend
looks set to continue.

Five-year fleet performance

Loa (m) Projects
500 — —3
400 —
—2
300 —
200 —
—1
100 —
0 50.0 57.7 6 o
2012 2013 2015 2016

Total LOA (m)

Yachts delivered in 2016

B Average LoA (m)

@ Number of projects

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Sybaris 70.0 Perini Navi | Philippe Briand Perini Navi

Dahlak 38.0 s/y Philippe Briand Philippe Briand
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Perini Navi C.2239 58.7 s/y Perini Navi/Perini Navi 2018

C.2232 58.6 s/y Perini Navi/Dante Benini 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 9
Total LOA (m) of deliveries to date 523.5
Average LOA (m) of deliveries 58.2
Deliveries 2012-2016 6
Total LOA (m) of deliveries 2012-2016  378.7

Average LOA (m) of deliveries 2012-2016 63.1

Deliveries 2016 2
Total LOA (m) of deliveries 2016 124.0
Average LOA (m) of deliveries 2016 62.0
Yachts currently in build 4
Total LOA (m) of yachts in build 277.0
Average LOA (m) of yachts in build 693

DAMEN SHIPYARDS

A new entry in the rankings, Damen
has made an impressive impact,
entering the top 40 in 18th position.
With two exploration yachts delivered
in 2016, Damen has continued its trend
of delivering vessels every other year
since 2010. The yard also has three
vessels scheduled for delivery in 2017.

Over the past five years, Damen has
become recognised as one of the most
prolific dedicated builders of explorer
yachts, and due to the increasing levels
of interest in exploration, it is likely to
move further up the rankings over the
coming years.

After unveiling the new SeaXplorer

range in 2015, Damen announced the
sale of the SeaXplorer 65 in 2016, and
this is scheduled for delivery in 2019.

Five-year fleet performance

LoA (m)
250 —

200 —
150 —

100 —

Projects
—3

0

2012 2013

Total LOA (m)

Yachts delivered in 2016

B Average LoA (m)

2014 2015 2016

@ Number of projects

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Intrepid 69.0 M/Y Damen Shipyards Damen
Fast & Furious 55.0 M/Y Damen Shipyards Damen
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR
Nakilat 715 M/Y Pastrovich Design/Pastrovich Design 2017
Nakilat 715 M/Y Pastrovich Design/Pastrovich Design 2017
Ys 6911 69.0 M/Y Damen Shipyards/Damen 2017
Sx 65 65.0 M/Y Azure Naval Architects/ - 2019
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ABEKING &

The Abeking & Rasmussen business
model does not naturally lend itself to
ranking systems, if one assumes that
those systems rely on the frequency of
builds, combined LOA or cumulative
gross tonnage. Yet the German builder
still reaches 19th on our list based on
the consistent size of the vessels it
produces — averaging 75.7m.

RASMUSSEN

In Abeking’s entire superyacht-
building history, it has never delivered
more than two yachts per year, and
this trend has continued with the yard
delivering a single yacht each year
since 2012.

Additionally, Abeking’s sustainable
business model goes beyond the
present, and it has individual yachts
scheduled for delivery in both 2017
and 2018.

Five-year fleet performance

LoA (m)

25— @ (1]

Projects

100 —
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50— 82.4

05 600
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81.8 81.8
725

2012 2013

Total LOA (m)

M Average LOA (m)

2014 2015 2016

@ Number of projects

Yachts delivered in 2016
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KEY SHIPYARD STATISTICS

Total deliveries to date 43
Total LOA (m) of deliveries to date 22135
Average LOA (m) of deliveries 51.5
Deliveries 2012-2016 5
Total LOA of deliveries 2012-2016 3785
Average LOA of deliveries 2012-2016 75.7
Deliveries 2016 1
Total LOA (m) of deliveries 2016 725
Average LOA (m) of deliveries 2016 725
Yachts currently In build 2
Total LOA (m) of yachts in build 1725
Average LOA (m) of yachts In build 86.3

NAME - CURRENT LoA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Cloudbreak 725 M/Y - -

Order book
NAME - CURRENT LoA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Abeking 6501 98.0 M/Y -/- 2017
Abeking 6502 745 M/Y -/- 2018

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Directly mirroring 2012, CRN failed Yet of Italy’s 45 shipyards, CRN has
Total deliveries to date 67 to record a single delivery in 2016, the 12th-strongest order book, due to
Total LOA (m) of deliveries to date 31394 meaning it drops eight places in our its five orders, all of which are above
. Lon (m) of delivert 59 shipyard ranking. This has been the the yard’s all-time average LOA. CRN’s
verage M/ ot oeliveries : third consecutive year of decline for order book, which sees two deliveries
Deliveries 2012-2016 6 CRN, with the number of deliveries scheduled for 2017, one for 2018 and
Total LOA (m) of deliveries 2012-2016  369.8 dropping by one unit each year since two for 2019, totals 327.8m, with an
(m) of deliveries 2012-2016 616 2013 when, with three deliveries, the average LOA of 65.4m.
Average LOA (m) of deliveries 2012-2016 61, yard had its most impressive year of
Deliveries 2016 0 the past five.
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0
Yachts currently in build 5
Total LOA (m) of yachts in build 3278
Average LOA (m) of yachts in build 65.6 .
Five-year fleet performance
LoA (m) Projects
250 — —3
200 —
—2
150 —
100 —
—1
50 —
60.3 67.0 55.0
0 0
2012 2013 2014 2015 2016
Total LOA (m) W Average Loa (m) @ Number of projects
Yachts delivered in 2016
No deliveries in 2016.
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
CRN 79m 79.0 M/Y Studio Zuccon International Project/Louro Sessa 2018
CRN 74m 74.0 M/Y Studio Zuccon International Project/Winch Design 2017
CRN 63m 63.0 M/Y CRN Engineering/ CRN Engineering 2019
CRN 62m 62.0 M/Y Nuvolari-Lenard/Nuvolari-Lenard 2019
CRN 50m Superconero 49.8 M/Y Studio Zuccon International Project/

Studio Zuccon International Project | CRN Interior Design 2017
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ROYAL HUISMAN

Between 2012 and 2015, Royal The following 18 months saw a period
Huisman returned some impressive of ownership and management
numbers. In 2012, with three restructuring, and there were no
deliveries, the yard was responsible recorded deliveries in 2016. Howevetr,
for 10.3 per cent of the worldwide total work has been underway on 58m Ngoni
for sailing yachts. This dropped to a and a 56m Classic Cruiser, both due
still respectable 6.7 per cent in 2013 to be launched in 2017, while an 81m

and then rebounded to 11.8 per cent in project has also been secured, with a
2014 and 18.3 per cent of the worldwide  projected 2020 launch date.
return in 2015.

Five-year fleet performance

LoA (m) Projects
250 — 3 — 3
200 —

2 2 — 2
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007 a3 ] o
99.7

50 80.0

471 433 49.8 40.0 0

2012 2013 2014 2015 2016

Total LOA (m) M Average Loa (m) @ Number of projects

Yachts delivered in 2016

No deliveries in 2016.
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KEY SHIPYARD STATISTICS

Total deliveries to date 31
Total LOA (m) of deliveries to date  1,358.0
Average LOA (m) of deliveries 43.8
Deliveries 2012-2016 8
Total LOA of deliveries 2012-2016 364.2
Average LOA of deliveries 2012-2016 455
Deliveries 2016 0
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0
Yachts currently In build 3
Total LOA (m) of yachts in build 195.0
Average LOA (m) of yachts In build 65.0

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR
Project 400 81.0 s/y Dykstra Naval Architects | Mark Whiteley Design/
Mark Whiteley Dixon 2020
Ngoni 58.0 s/y Dubois Naval Architects/Rick Baker | Paul Morgan 2017
Classic Cruiser 56.0 s/y Dykstra Naval Architects/Mark Whiteley Design 2017

The Superyacht Annual Report - New Build 2017
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ADVERTISING

STATE-OF-THE-ART
POWER CONVERSION.

-

ATLAS MARINE 5Y ST[-.FI'-'IS
Tel: +1-954-735-6767 or
+1-B8B-476-R687
Fax: +1-954-735-7676
Service: +1-214-343-7587
Europe: +39-010-897-3688

| AtlasMarineSystems.com

ShorPOWER® Frequency Converters el
594 Family

1y Froquency, Phase and Voltage

An IGHET & PWM Technaolom:

= Flexibde Installation - Modular or Single-Cabinet
« SPA Series for Smalless Siee & Welgh

= LIt Series or 1he mest cost efficeent solution for high power

LSO AVAIL ABLE: TecPOWER ™ Power Managesnest Syaemns

ADVERTISING

Dry Exhaust Silencing Halyarg\

Achieve attenuation of up to 45dB(a)
using bespoke dry silencers made from

— '&1 e
ﬂﬂd or stainless steels. Water injection ' "‘ﬁ

spray rings are then used to cool gasses.

_.Th9_8'cien of Silence

www.halyard.eu.com

Silencing of main engines, auxiliary engines and generators using water injected or dry systems, water separation
and exhaust after treatment (DPF & SCR) all feature amongst our specialist exhaust system skills.

Consultation - Design - Implementation - Service




FIPA GROUP

Like many shipyards, FIPA Group ’s
performance in 2012 and 2013 was
adequate, but it has since seen a
decline in the number of deliveries.
Examining the most recent five-year
window, 2012 and 2013 amassed six
projects and a cumulative LOA of
212.8m, but the following three years
comprised just four units and 144.2m

of deliveries.

LoA (m)
250 —

200 —
150 —
100 —

50 —

Total LOA (m)

With eight yachts currently in build

- six between 30m and 40m and two
between 40m and 45m — FIPA Group’s
performance looks set to be bolstered
with at least seven of the eight in build
due for a 2017 delivery. If the 290.4m in
its order book is delivered this year, it
would represent two and a half times
its 2013 performance, which was the

THE SHIPYARD REPORT
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KEY SHIPYARD STATISTICS

Total deliveries to date 65
Total LOA (m) of deliveries to date 2,251.8
Average LOA (m) of deliveries 34.6
Deliveries 2012-2016 10

Total LOA (m) of deliveries 2012-2016  357.0

Average LOA (m) of deliveries 2012-2016 35.7

best in this five-year window. Deliveries 2016 2
Total LOA (m) of deliveries 2016 63.5
Average LOA (m) of deliveries 2016 31.8
Flve—year ﬂeet performance Yachts currently in build 8
Projects : :
5 Total LOA (m) of yachts in build 290.4
Average LOA (m) of yachts in build 36.3
— 2
—1
102.5 10.3
63.5
34.2 36.8 36.2 445 m_
0
2012 2013 2014 2015 2016

M Average Loa (m)

@ Number of projects

Yachts delivered in 2016

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Maiora 33fb 33.0 M/Y FIPA Group & Quartostile Maiora-FIPA Group

Spectre 30.5 M/Y AB Yachts-FIPA Group FIPA Group
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR

AB 145/02 445 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

AB 140/1 42.0 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

AB 1 /1 36.2 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

AB116/2 36.2 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

Maiora 36/1 36.0 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

Maiora 35 345 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

AB100/2 305 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

AB100/3 305 M/Y FIPA Group & Quartostile/Maiora-FIPA Group 2017

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 36
Total LOA (m) of deliveries to date 12471
Average LOA (m) of deliveries 34.6
Deliveries 2012-2016 10
Total LOA of deliveries 2012-2016 346.0
Average LOA of deliveries 2012-2016 34.6
Deliveries 2016 2
Total LOA (m) of deliveries 2016 81.5
Average LOA (m) of deliveries 2016 40.8
Yachts currently In build 5
Total LOA (m) of yachts in build 168.1
Average LOA (m) of yachts In build 336

HORIZON

The Taiwanese superyacht builder
fell nine ranking places to 23 in 2016,
although it remained consistent with
the previous year’s delivery figures,
while the average LOA delivered has
increased by 21 per cent year on year.
Furthermore, Horizon delivered its
largest yacht to date in 2016, 45.1m

According to the global order book, the
yard’s average LOA will drop back to
34.4m in 2017, but the delivery figures
will increase by one to match 2013’s
figures. Overall, Horizon has delivered 36
superyachts since it was founded, with an
average LOA of 34.6m.

Horizon continues to be the second most
successful shipyard behind Gulf Craft in
our Rest of World category, which includes
65 active shipyards that collectively
delivered 147 yachts in the past five years.

Five-year fleet performance

Sun One.
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NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Sun One 451 M/Y Espinosa Yacht Design Schnaase Interior Design | Horizon
Horizon $120020 36.4 M/Y Espinosa Yacht Design Horizon

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Horizon A110805 35.4 M/Y Espinosa Yacht Design/Horizon 2017
Horizon A110806 35.4 M/Y -/- 2017
Abaco 335 M/Y Beiderbeck Designs | Horizon/ 2017

Beiderbeck Designs | Horizon

Horizon A110804 335 M/Y Espinosa Yacht Design/Horizon 2017
Do It Now 303 M/Y Horizon/Horizon 2016
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MENGI YAY

Positioned 24th in the Superyacht
Intelligence Agency’s 2016 rankings,
Turkish shipbuilder Mengi Yay has
risen five places since 2015 thanks

to two deliveries, 33.5m Zodiac and
45m Aquarius, leaving the yard with a
cumulative LOA of 894.3m for the past
five years.

Apart from a temporary dip in
performance in 2014, when Mengi Yay
failed to deliver a single yacht, the yard
has performed consistently since 2012,
averaging 1.8 deliveries a year.

For the first time since 2010, Mengi
Yay has a sailing-yacht project in
build. Due to be delivered in 2017,
Extreme is a 40m sloop that features
exterior work from Ginton Naval
Architects and interior design by
Guido De Groot Design. The yard also
has a 31.7m motoryacht in build.

Five-year fleet performance

LoA (m) Projects
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@ Number of projects

Yachts delivered in 2016
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KEY SHIPYARD STATISTICS

Total deliveries to date 25

Total LOA (m) of deliveries to date 894.3

Average LOA (m) of deliveries 35.8

Deliveries 2012-2016 9

Total LOA (m) of deliveries 2012-2016  328.7

Average LOA (m) of deliveries 2012-2016 36.5

Deliveries 2016 2
Total LOA (m) of deliveries 2016 78.5
Average LOA (m) of deliveries 2016 39.3
Yachts currently in build 2
Total LOA (m) of yachts in build 7.7
Average LOA (m) of yachts in build 35.8

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Aquarius 45.0 M/Y Mengi Yay Autoban
Zodiac 335 M/Y Karatas Yacht Design Bta Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Extreme 40.0 s/y Ginton Naval Architects/

Guido De Groot Design 2017
Nb95 3.7 M/Y -/- 2017

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 64
Total LOA (m) of deliveries to date ~ 2,522.5
Average LOA (m) of deliveries 394
Deliveries 2012-2016 7

Total LOA (m) of deliveries 2012-2016  322.9

Average LOA (m) of deliveries 2012-2016 46.1

BAGLIETTO

Baglietto has jumped three places in our

rankings — an increase that’s down to the
2016 delivery of the yard’s second-largest
superyacht to date, 53.6m Unicorn.

The past five years have been slow

but steady for Baglietto: a delivery in
each of the first three years, and two
deliveries in each of the past two years.

The average LOA for each of the past
five years has been above the yard’s
historical average of 39.4m, a trend we
know will continue, with five yachts
in its order book each above 43m,
including two of 55m.

Deliveries 2016 2 Yet the steady pattern is coupled with
Total LOA (m) of deliveries 2016 99.9 a sustame.d gr‘owth in total and average
() . LOA - which is repeated for the two
Average LOA (m) of deliveries 2016 500 deliveries per year of 2015 and 2016.
Yachts currently in build 5
Total LOA (m) of yachts in build 2497 .
. Five-year fleet performance
Average LOA (m) of yachts in build 499 )
LoA (m) Projects
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Total LOA (m) W Average Loa (m) @ Number of projects
Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Unicorn 53.6 M/Y Francesco Paszkowski Francesco Paszkowski | Baglietto
Baglietto 46m Fast 46.3 M/Y Francesco Paszkowski Francesco Paszkowski | Baglietto
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Baglietto 55m 55.0 M/Y Francesco Paszkowski/
Francesco Paszkowski 2019
Baglietto 55m 55.0 M/Y Baglietto/Baglietto 2019
48m 48.0 M/Y Francesco Paszkowski/
Francesco Paszkowski 2017
Baglietto 48m Explorer 48.0 M/Y -/- 2018
43m Fast Ht 437 M/Y Francesco Paszkowski/
Francesco Paszkowski 2017
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KHA SHING

What is most noteworthy in any
analysis of Kha Shing’s market
performance is its rise to relative global
prominence in the past five years. In
fact, if one were to discount shipyards
based in the market’s traditional
stomping grounds - Germany,

Italy, the Netherlands, UK, USA and
Turkey — Kha Shing is ranked third in
performance terms.

Positioned behind industry behemoths
Gulf Craft (28 deliveries) and Horizon
Yachts (10), Kha Shing has delivered
seven superyachts between 2012 and
2016.

The yard now has five superyachts
in build, including a 39.6m Hargrave
130 - 7.2m longer than its historical
average. These five builds have an
average LOA of 32.5m - 0.1m longer
than the historical average.

Five-year fleet performance
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KEY SHIPYARD STATISTICS

Total deliveries to date 38
Total LOA (m) of deliveries to date 1229.7
Average LOA (m) of deliveries 324
Deliveries 2012-2016 9
Total LOA of deliveries 2012-2016 296.8
Average LOA of deliveries 2012-2016 33.0
Deliveries 2016 3
Total LOA (m) of deliveries 2016 101.4
Average LOA (m) of deliveries 2016 33.8
Yachts currently In build 5
Total LOA (m) of yachts in build 162.7
Average LOA (m) of yachts In build 325

NAME - CURRENT Loa (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Renaissance 35.4 M/Y - -

- 353 M/Y Kha Shing Kha shing

KS 676 307 M/Y Kha shing Kha Shing
Order book

NAME - CURRENT Loa (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Hargrave 130 39.6 M/Y -/- 2017

Hargrave 101/3 30.8 M/Y -/- 2017

KS 674 308 M/Y Kha Shing/Kha Shing 2016

Sassy Iv 30.8 M/Y -/- 2016

KS 677 30.7 M/Y Kha shing/Kha Shing 2018
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0.97 OGEAN ALEXANDER

KEY SHIPYARD STATISTICS

From the start of 2012 to the end of In 2016, Ocean Alexander launched
Total deliveries to date 13 2014, Ocean Alexander delivered three yachts that measured 31.1m
Total LOA (m) of deliveries to date 4321 just 68.1m of superyachts, making in length and one 34.1m build. With
— its ranking of 27th appear generous. 96.3m in the order book due in 2017,
Average LOA (m) of deliveries 332 However, the yard has had a welcome the yard is set to have an identical year
Deliveries 2012-2016 9 resurgence of late and has since to 2015.
Total LOA of deliveries 2012-2016 291.8 delivered seven yachts in the past

two years, with a cumulative LOA of

Average LOA of deliveries 2012-2016 324 223.7m, higher than many of the yards

Deliveries 2016 4 that sit above it in the rankings.
Total LOA (m) of deliveries 2016 127.4
Average LOA (m) of deliveries 2016 31.9
Yachts currently In build 3 .
— Five-year fleet performance
Total LOA (m) of yachts in build 96.3 .
LoA (m) Projects
Average LOA (m) of yachts In build 321 950 — N
200 — -5
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0 0
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Total LOA (m) W Average LOA (m) @ Number of projects
Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Ocean Alexander 11202 341 M/Y Evan K. Marshall Evan K. Marshall
Ocean Alexander 10004 311 M/Y Evan K. Marshall Evan K. Marshall
Ocean Alexander 10005 311 M/Y Evan K. Marshall Evan K. Marshall
Ocean Alexander 10006 311 M/Y Evan K. Marshall Evan K. Marshall
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Ocean Alexander 11203 341 M/Y Evan K. Marshall/Evan K. Marshall 2017
Ocean Alexander 10007 311 M/Y Evan K. Marshall/Evan K. Marshalll 2017
Ocean Alexander 10008 311 M/Y Evan K. Marshall/Evan K. Marshall 2017
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ADVERTISING

The first 1993 2016 and 5 new models in build 2017

24 years of design, engineering and technical development — and an unlimited warranty - Vikal lead the field
in yacht tender construction and performance — every owner's option catered for.

“Experience is one thing you cannot get for nothing” Oscar Wilde

ADVERTISING

SUPPLIERS

National Marine Suppliers is pleased to announce that with the money raised from our annual Poker Run and
Customer Appreciation Party during the past three years, we are so excited to have donated $250,003!

We created a video to highlight the program and show how the donations are allocated by The
Florida Breast Cancer Foundation, a statewide organization. They use 100% of the money
within our community, to directly fund the Breast and Cervical Cancer Early Detection Program
that is part of the Broward Health Department. Russell Silverman, Executive Director of the

Foundation, said “The money NMS has donated up to now has helped more than 8,500 low-income people older than 50 get

free diagnostic procedures including mammograms and, if diagnosed, get free aftercare. This money will extend the program a couple of years and we expect that 40,000 to

50,000 people will be helped with these funds.” As a company, with support from industry sponsors and a HUGE National Marine team effort, we feel honored & privileged to host these amazing

events every year for our valued customers and closest supporters as well as provide assistance for a cause that affects so many near and dear to us throughout the superyacht communitty!
We would like to say Special thanks to all of our Sponsors who made it possible!

"s - "3 ".-' A 3 [ 4
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% ¥. View the video about this program here: www.nationalmarine.com/photo-gallery = ™ ™=
View the pictures from this year’s event here: www.nationalmarine.com/2016-party-like-rockstar \
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ADVERTISING

ANTIGUA & BARBUDA

SHIP & YACHT
REGISTRY

%

ADOMS 5t John's

Tek =] 268 462 1273

1 268 462 4358

Email: ademsshiolrsgabregistry.og

www.abregisiry.ag

Passion, Detailed, Quality, Streamlined, Safety, Luxury...

The fabric that makes the flag of Antigua & Barbuda, the flag of the experienced.

AfSin

WORLD LEADER IN MARINE POWER CONVERSION PRODUCTS

ASEA Power Systems offers these advantages:

- Compact & Lightweight . Custom Engineering and Design - Over 35 Cabinet Styles
- Liquid or Air Cooled - Over 2800 Installations -World Wide Sales, Service and Training

SHORE POWER CONVERTERS
8-105kVA (1 Phase) + 25-1000kVA (3 Phase)

LOW PROFILE
HORIZONTAL BULKHEAD
CABINETS CABINETS
MODULAR
CABINETS n
LIQUID COOLED SMALL FOOTPRINT

VERTICAL CABINETS

METS Trade Show | Monaco Yacht Show | Miami Brokerage Show | Fort Lauderdale Boat Show

www.aseapower.com * 714 896 9695 « fax: 714 896 9679 | 15602 Commerce Lane * Huntington Beach, CA 92649




BILGIN YAGHTS

Although the figures may not
immediately suggest it, 2016 was a
good year for Bilgin Yachts, delivering
46.8m Giaola-Lu from its facility in
Kiiciikgekmece, the first in its new 155
range. Furthermore, in 2016, Bilgin
sold both of the 80.0m superyachts
currently under construction.

The statistics indicate that Bilgin
Yachts will see an increase in average
LOA in 2018, with the delivery of the
first 80m yacht, which will be the
largest vessel built by Bilgin. Until
then, the shipyard is scheduled to
deliver the two 156 superyachts.

With four yachts under construction,
Bilgin is currently building at full

capacity and is on track to deliver one
yacht per year for the next four years.

Five-year fleet performance

LoA (m) Projects
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Yachts delivered in 2016

THE SHIPYARD REPORT

n9g

KEY SHIPYARD STATISTICS

Total deliveries to date 21
Total LOA (m) of deliveries to date 797.8
Average LOA (m) of deliveries 38.0
Deliveries 2012-2016 6

Total LOA (m) of deliveries 2012-2016  279.2

Average LOA (m) of deliveries 2012-2016 46.5

Deliveries 2016 1

Total LOA (m) of deliveries 2016 46.8
Average LOA (m) of deliveries 2016 46.8
Yachts currently in build 4
Total LOA (m) of yachts in build 255.4
Average LOA (m) of yachts in build 63.9

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Gioola-Lu 46.8 M/Y H2 Yacht Design H2 Yacht Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Bilgin 263/1 801 M/Y Unique Yacht Design/H2 Yacht Design 2019

Bilgin 263/2 80. M/Y Unique Yacht Design/H2 Yacht Design 2020

Bilgin 156/1 47.6 M/Y Unique Yacht Design/H2 Yacht Design 2017

Bilgin 156/2 47.6 M/Y Unique Yacht Design/H2 Yacht Design 2018

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 10
Total LOA (m) of deliveries to date 476.8
Average LOA (m) of deliveries 47.7
Deliveries 2012-2016 6
Total LOA of deliveries 2012-2016 2755
Average LOA of deliveries 2012-2016 459
Deliveries 2016 0
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0
Yachts currently In build 5
Total LOA (m) of yachts in build 259.4
Average LOA (m) of yachts In build 51.9

No deliveries in 2016.

ROSSINAVI

Italian shipyard Rossinavi amassed Four of the five yachts in build, three
188m of deliveries based on four units of which are due for a 2017 delivery, are
in 2012 and 2013, but has delivered sub-500gt and on the cusp of 50m in
only two yachts, accumulating 87.5m, length, much like its existing fleet. The
in the past three years. The yard did fifth yacht in build is Vector 63, which,

not deliver a yacht in 2016. However, it upon delivery in 2018, will be Rossinavi’s
does look to be active, with five yachts second largest delivery following that of
in its order book, totalling 259.4m. 70m High Power III in 2011.

Since its inception, the average
Rossinavi delivery has measured 47.7m.

Five-year fleet performance

LoA (m) Projects
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Yachts delivered in 2016

Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR
Vector 63 63.0 M/Y Team For Design - Enrico Gobbi/

Team For Design - Enrico Gobbi 2018
Project Endurance 49.9 Mm/Y Team For Design - Enrico Gobbi/

Salvagni Architetti 2017
Aston 49.0 M/Y Team For Design - Enrico Gobbi/

Team For Design - Enrico Gobbi 2018
Project Longitude 49.0 M/Y Fulvio De Simoni/Salvagni Architetti 2017
Prince Shark 485 M/Y Team For Design - Enrico Gobbi/

Team For Design - Enrico Gobbi 2017
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hugengineering.

we reduce emissions A Company of the ElringKlinger Group

Small spaces for
big results...

Leading in Exhaust Gas Emission
Reduction Technology

We eliminate soot, reduce NOx emissions,
and help you to comply with IMO Tier IlI.
Customizable, reliable and robust - our
Swiss quality products are made to last.
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KEY SHIPYARD STATISTICS

Total deliveries to date 59

Total LOA (m) of deliveries to date 2,419.2

Average LOA (m) of deliveries 41.0

Deliveries 2012-2016 5

Total LOA (m) of deliveries 2012-2016  258.0

Average LOA (m) of deliveries 2012-2016 51.6

Deliveries 2016 1

Total LOA (m) of deliveries 2016 52.4
Average LOA (m) of deliveries 2016 52.4
Yachts currently in build 1
Total LOA (m) of yachts in build 48.0
Average LOA (m) of yachts in build 480

PALMER JOHNSON

Following the announcement at the
end of 2015 that Palmer Johnson
would be ceasing US operations and
moving production to Europe, the yard
went on to record one delivery in 2016,
the 52.4m Sanam, bringing its total
deliveries to 59 and making it a new
entry in the top 40 shipyards.

When we look at the other years in
Palmer Johnson’s five-year history in
which one yacht was delivered (41.6m
Griffin in 2012 and 63.4m Lady M in
2013), 2016’s LOA lies somewhere in
the middle. However, 2016’s average
LOA was 2.2m bigger than in 2014, with
an average of 50.2m.

The yard has a single yacht in its order
book — a 48m, due for delivery in 2017.

Five-year fleet performance

LoA (m) Projects
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NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Sanam 52.4 M/Y Nuvolari - Lenard Nuvolari - Lenard
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTER\OR/INTERIOR DELIVERY YEAR

Palmer Johnson 48m Hull 2 48.0 M/Y Palmer Johnson/Palmer Johnson 2017
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GHRISTENSEN

The period between 2012 and 2014 was
a tough one for the yard, punctuated
by a unitless 2013 and only one
delivery apiece in the years either side
of that, culminating in the closure

of the yard following the delivery of
48.77m D’Natalin IV.

However, following an intervention
from a current client and a change
of location, Christensen rebounded
within a year and subsequently
launched 43.3m Missing Link.

There was a strong return to the
market for the shipyard in 2016,

with the launch of 50m sister ships
Chausseur and Silver Lining, the
largest vessels ever constructed by the
yard. There are two more 50m hulls in
build, with projected launch dates in
2017 and 2018.

Five-year fleet performance
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THE SHIPYARD REPORT
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KEY SHIPYARD STATISTICS

Total deliveries to date 37
Total LOA (m) of deliveries to date 1579.3
Average LOA (m) of deliveries 42.7
Deliveries 2012-2016 5
Total LOA of deliveries 2012-2016 229.0
Average LOA of deliveries 2012-2016 458
Deliveries 2016 2
Total LOA (m) of deliveries 2016 100.0
Average LOA (m) of deliveries 2016 50.0
Yachts currently In build 2
Total LOA (m) of yachts in build 100.0
Average LOA (m) of yachts In build 50.0

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Chausseur 50.0 M/Y Christensen Varo Designs

Silver Lining 50.0 M/Y Christensen Varo Designs
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Hull 38 50.0 M/Y Christensen/Varo Designs 2018

Hull 42 50.0 M/Y Christensen/Varo Designs 2017

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 36
Total LOA (m) of deliveries to date  1,596.5
Average LOA (m) of deliveries 443
Deliveries 2012-2016 4

Total LOA (m) of deliveries 2012-2016  228.3

Average LOA (m) of deliveries 2012-2016 57.1

Deliveries 2016 0
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0
Yachts currently in build 2
Total LOA (m) of yachts in build 103.3
Average LOA (m) of yachts in build 517

No deliveries in 2016.

DELTA MARINE

Delta Marine did not deliver a yacht
in 2016, for the first time since 2012.
In terms of delivery numbers, the
yard has underachieved over the past
five years, amassing just four orders
in total. However, the projects have
ranged from 40.6m to 72.2m in length,
with the most recent the delivery of
72.2m Albatross in May 2015.

Currently, the yard has two yachts
under construction: a 53.3m
motoryacht and a 50m motoryacht,
both of which are due for delivery in
2017. The yard has also confirmed that
it has an additional confidential project
in its order book, so with three new-
build projects Delta Marine’s activity
may accelerate in the coming years.

Five-year fleet performance
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Order book
NAME - CURRENT LoA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Delta 175046 53.3 M/Y -/- 2017
Delta 944449 50.0 M/Y -/- 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 9
Total LOA (m) of deliveries to date 656.1
Average LOA (m) of deliveries 72.9
Deliveries 2012-2016 3
Total LOA of deliveries 2012-2016 2211
Average LOA of deliveries 2012-2016 737
Deliveries 2016 0
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0

Yachts currently In build

Total LOA (m) of yachts in build

Average LOA (m) of yachts In build

*Confidential

No deliveries in 2016.

NOBISKRUG

Since 2012, Nobiskrug’s activity

has deteriorated on paper, with the
German yard failing to deliver a vessel
since 74m Odessa II, in 2013. However,
while activity appears to have ceased,
its efforts have turned to 142.8m A,
the largest sailing yacht in the world,
launched in 2016 and in the final
stages of construction at the time of
writing, ready for delivery in 2017.
Furthermore, Nobiskrug also has a
motoryacht under construction.

Nobiskrug is still one of the leading 40
shipyards in the market, although its
ranking fell by nine places this year.
With next year’s scheduled activity,
however, it may be able to improve on
its current position on the list.

Five-year fleet performance

LoA (m) Projects
2560 — — 3
200 —

— 2
150 —
0o 1471
— 1
50 —
74.0
0 0
2012 2013 2015 2016

Total LOA (m)

Yachts delivered in 2016

M Average Loa (m)

@ Number of projects

Confidential.

Order book
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KEY SHIPYARD STATISTICS

Total deliveries to date 54

Total LOA (m) of deliveries to date  2,390.4

Average LOA (m) of deliveries 443

Deliveries 2012-2016 4

Total LOA (m) of deliveries 2012-2016  185.3

Average LOA (m) of deliveries 2012-2016 46.3

Deliveries 2016 1

GODECASA

The Italian shipyard dropped two
places in 2016, with one delivery
recorded - the 43m from the F76
Vintage series. The LOA of that
single delivery dropped from the
previous year (2015’s delivery was
the 49.9m Gazzella), and at 43m,
its LOA was smaller than the yard’s
average of 44.3m.

The yard’s most successful year in
recent times was 2013, which saw
two deliveries with an average LOA
of 46.2m - 49.9m Framura 3 and
42.5m Libra. In the past five years,
the yard has seen two years of zero
deliveries (2012 and 2014), so even
with one delivery, 2016 was relatively
satisfactory.

Total LOA (m) of deliveries 2016 43.0 An(.)thgr.43m yaCht from Fhe Vintat_ge
— series is in build at the shipyard, with a
Average LOA (m) of deliveries 2016 43.0 delivery scheduled for 2017
Yachts currently in build 1
Total LOA (m) of yachts in build 43.0
Average LOA (m) of yachts in build 430 Five-year fleet performance
Loa (m) Projects
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Total LOA (m) B Average LoA (m) @ Number of projects
Yachts delivered in 2016
No deliveries in 2016.
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Codecasa Vintage 43 43.0 M/Y Codecasa/Codecasa 2017
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IAG YAGRTS

Ranked at 35, the Chinese shipyard
has risen by four places despite no
deliveries in 2016. At the time of
writing it should be noted that there
are two deliveries pending towards
year-end. Its increased ranking can, in
part, be attributed to an order book of
two superyachts: 38.8m Primadonna
(with a scheduled delivery in 2016 but,
at the time of writing, still in build)
and 40.5m Serenity, launched in 2016
but not yet delivered.

Of the three years in its five-year
history that saw deliveries (2012, 2013
and 2015), only 2012’s average LOA
(which came from a single delivery)
was below the yard’s historic average
of 35.9m. Both yachts in the order book
surpass this, meaning a future increase
in average LOA for the yard.

Five-year fleet performance

LoA (m) Projects
125 — — 3
100 —
— 2
75 —
50 —
— 1
25 —
31.7 34.0
0 0

2012 2013

Total LOA (m)

No deliveries in 2016.

M Average Loa (m)

2015 2016

@ Number of projects

Yachts delivered in 2016

THE SHIPYARD REPORT

KEY SHIPYARD STATISTICS

Total deliveries to date 6
Total LOA (m) of deliveries to date 215.3
Average LOA (m) of deliveries 35.9
Deliveries 2012-2016 5
Total LOA of deliveries 2012-2016 176.5
Average LOA of deliveries 2012-2016 356.3
Deliveries 2016 0
Total LOA (m) of deliveries 2016 0
Average LOA (m) of deliveries 2016 0
Yachts currently In build 2
Total LOA (m) of yachts in build 79.3
Average LOA (m) of yachts In build 39.7

Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR
Serenity 405 M/Y Evan K. Marshall/Evan K. Marshall 2016
Primadonna 388 M/Y YD&AS/YD&AS 2016

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date n

Total LOA (m) of deliveries to date 446.6
Average LOA (m) of deliveries 40.6
Deliveries 2012-2016 5
Total LOA (m) of deliveries 2012-2016  175.8

Average LOA (m) of deliveries 2012-2016 35.2

Deliveries 2016 1

Total LOA (m) of deliveries 2016 39.6
Average LOA (m) of deliveries 2016 39.6
Yachts currently in build 2
Total LOA (m) of yachts in build 97.2
Average LOA (m) of yachts in build 486

BALTIG YAGRTS

Based on The Superyacht Intelligence
Agency’s ranking system, Baltic Yachts
is the third-best sailing-yacht builder
for 2012-2016. In that time, the Finnish
builder has delivered five yachts,
equivalent to 5.8 per cent of all sailing-
yacht deliveries.

Of the 11 yachts the yard has delivered
since 44.9m Visione in 2002, the yard
has focused its market penetration

on mid-size, quality builds below the
eche-lon of large Perinis or Huismans,
and in an area of the market where few
competitors remain.

The obvious competition in this sector
is Southern Wind Shipyard, ranked
40th, and Vitters, although Baltic’s
performance is better than both

in terms of units delivered and the
cumulative LOA.

Baltic currently has two vessels in
build with a cumulative LOA of 97.2m.

Five-year fleet performance
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NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
My Song 39.6 s/y Reichel Pugh Yacht Design Nauta Design
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Baltic 175 Pink Gin VI 53.9 s/y Judel-Vrolijk | Design Unlimited/
Design Unlimited 2017
N/N 433 s/y Farr YAcht Desing/Baltic 2019
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MONDOMARINE

Since 2012, Mondomarine has
delivered 172.6m of superyachts spread
across four deliveries, a considerable
decline in activity in comparison to the
yard’s hot streak of 12 deliveries from
2006 to 2009. In 2016, Mondomarine
delivered one vessel - the 49.2m
Ipanema, a design notable for its
bright red hull.

One positive for the yard is that its
order book looks to be very busy. It has
five vessels under construction that
are all due for a 2017 delivery, two of
which will be the largest vessels ever
delivered by the Italian yard: 54m
Mondomarine M54 and 60m Sarastar,
both penned by Luca Dini Design,
with the latter launched and awaiting
delivery.

Five-year fleet performance
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THE SHIPYARD REPORT

KEY SHIPYARD STATISTICS

Total deliveries to date 30
Total LOA (m) of deliveries to date 1,245.2
Average LOA (m) of deliveries 415
Deliveries 2012-2016 4
Total LOA of deliveries 2012-2016 172.6
Average LOA of deliveries 2012-2016 432
Deliveries 2016 1
Total LOA (m) of deliveries 2016 492
Average LOA (m) of deliveries 2016 492
Yachts currently In build 5
Total LOA (m) of yachts in build 246.5
Average LOA (m) of yachts In build 493

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Ipanema 49.2 M/Y Hot Lab Yacht & Design Hot Lab Yacht & Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERlOR/lNTERlOR DELIVERY YEAR

Sarastar 60.0 M/Y Luca Dini Design/Luca Dini Design 2017

Mondomarine M54 54.0 M/Y Luca Dini Design/ - 2017

M48 471 M/Y Hot Lab Yacht & Design/- 2017

SF45 450 M/Y SF Yachts/SF Yachts 2017

M40 Explorer 40.4 M/Y Sergio Cutolo/ - 2017

The Superyacht Annual Report - New Build 2017
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KEY SHIPYARD STATISTICS

Total deliveries to date 5
Total LOA (m) of deliveries to date 1712
Average LOA (m) of deliveries 34.2
Deliveries 2012-2016 5

Total LOA (m) of deliveries 2012-2016 171.2

Average LOA (m) of deliveries 2012-2016 34.2

Deliveries 2016 1

ARGADIA YAGHTS

In 38th place, Arcadia Yachts has
continued its five-year trend of
delivering one yacht per year, although
in 2016, the LOA dropped for the first
time. But its av-erage is certainly a
demonstration of stability for the five-
year-old shipyard.

While this may seem a small
contribution to the market, Arcadia

The global order book statistics suggest
a change for the better in 2017, with
two scheduled deliveries for the first
time since the yard’s establishment,
potentially moving it even further up
the rankings.

Total LOA (m) of deliveries 2016 311 has moved L'lp n'me places this year,
() ories 5 demonstrating just how powerful
Average LOA (m) of deliveries 2016 311 consistency is in the superyacht
Yachts currently in build 2 market.
Total LOA (m) of yachts in build 66.1
Average LOA (m) of yachts in build 33.0
Five-year fleet performance
LoA (m) Projects
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Yachts delivered in 2016
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Aria.s 31.06 M/Y Guido De Groot Design Guido De Groot Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
Arcadia 100 311 M/Y Guido De Groot Design Guido De Groot Design
Arcadia 115 356.0 M/Y Guido De Groot Design Guido De Groot Design
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PERSHING

The Italian shipyard delivered its

After two years of stability, Pershing

THE SHIPYARD REPORT

n3g

KEY SHIPYARD STATISTICS

33.2m Pershing 108 in 2016, following has three yachts currently in build, Total deliveries to date 15
on from 2015 which saw one delivery including what will be its largest Total LOA (m) of deliveries to date 5202
of the same model. The past two years delivery to date, the 42.7m Pershing . Lon (m) of delivert e
have been an improvement on 2014, 140, due in 2018. Also in build are verage m/ ot defiveries :
a year of no deliveries, but a step back two more Pershing 108s, scheduled Deliveries 2012-2016 5
from 2013, the oply year of the past five for deliYeries in 2017 and 2018 Total LOA of deliveries 2012-2016 170.4
that saw two deliveries and an average respectively.  delverios 20192015 5
LOA (35.4m) above that of the yard’s Average LOA of deliveries 201 01 4]
historical average (34.7m). Deliveries 2016 ]
Total LOA (m) of deliveries 2016 332
Average LOA (m) of deliveries 2016 332
Yachts currently In build 3
s Total LOA (m) of yachts in build 109.2
Five-year fleet performance (m) of y
LOA (m) Projects Average LOA (m) of yachts In build 36.4
125 — —3
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Total LOA (m) Ml Average LOA (m) @ Number of projects
Yachts delivered in 2016
NAME - CURRENT LoA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR
P108/04 33.2 M/Y Ital Projects | Fulvio De Simoni Ital Projects | Fulvio De Simoni
Order book
NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR
Pershing 140 427 M/Y Ital Projects | Fulvio De Simoni/
Ital Projects | Fulvio De Simoni 2018
P108/05 33.2 M/Y Ital Projects | Fulvio De Simoni/
Ital Projects | Fulvio De Simoni 2017
P108/06 333 M/Y Ital Projects | Fulvio De Simoni/
Ital Projects | Fulvio De Simoni 2018
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KEY SHIPYARD STATISTICS

Total deliveries to date 19
Total LOA (m) of deliveries to date 584.4
Average LOA (m) of deliveries 30.8
Deliveries 2012-2016 5

Total LOA (m) of deliveries 2012-2016  158.2

Average LOA (m) of deliveries 2012-2016 31.6

Deliveries 2016 1

Total LOA (m) of deliveries 2016 31.8
Average LOA (m) of deliveries 2016 31.8
Yachts currently in build 1
Total LOA (m) of yachts in build 31.9
Average LOA (m) of yachts in build 319

o0UTHERN WIND

As in 2014 and 2015, 2016 saw another
delivery of a 31.8m sailing yacht,
Crossbow — just above Southern Wind’s
historical average LOA of 30.8m, and
bringing its total number of deliveries
to 19.

In 2012 and 2013, while also delivering
one sailing yacht per year, the LOAs of
these yachts were 0.4m short of what
we saw in 2014, 2015 and 2016.

Moreover, the sailing-yacht builder’s
order book consists of a 31.9m sailing
vessel (due for a 2017 delivery),
increasing the yard’s average LOA still
further. Southern Wind is, without
doubt, a yard of stability, and it can
boast a slow but steady increase in
average LOA.

Five-year fleet performance

LoA (m)

Projects

so— @ 1]

40 —
30 —
20 —

314 31.4
10 —

o—0 0

31.8 31.8 31.8

2012 2013

Total LOA (m)

Yachts delivered in 2016

2014 2015 2016

@ Number of projects

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR DESIGNER - INTERIOR

Crossbow 31.8 sy Nauta Design Nauta Design
Order book

NAME - CURRENT LOA (M) YACHT TYPE DESIGNER - EXTERIOR/INTERIOR DELIVERY YEAR

Swl05 319 s/y Nauta Design/Nauta Design 2017
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In an industry that moves at
a modest pace, there are a few
seismic shifts in our rankings
that are worthy of note.

Conclusion

BY FELIX SOWERBUTTS

It should come as no surprise, based on
the methodology that underpins our
ranking system, that Benetti has again
topped our shipyard performance chart.
To whatever one attributes this hold
the Italian builder has on the market
- vyard infrastructure that supports
continual output or a product range that
encompasses production, semi-custom
and custom yachts - the statistics are
compelling.

At the time of writing, the yard’s 13
deliveries were unrivalled worldwide,
with only second-placed Sanlorenzo’s
11 coming close. The third most pro-
lific shipyard was Feadship with nine
deliveries - an equally impressive
feat considering the Dutch builder’s
commitment to custom projects.

To further highlight the imperious
nature of the Benetti business model,
despite also delivering 1.2 times the
output of its nearest rival in terms of
units, the yard still managed to be
placed 14th in our rankings based on
the average LOA of units delivered in
2016 (46.3m).

In an industry that moves at a modest
pace, there are a few seismic shifts in our
rankings that are worthy of note. In line

130

with its aggressive acquisition model,
the vastly expanded Palumbo Group has
bolstered its global position by 24 places,
although a portion of this historical
activity is based on the ISA brand that
came under its auspices in 2016. It
should also be noted that, with three
shipyards in our top 40 (Custom Line,
CRN and Pershing), the Ferretti Group
would have been ranked significantly
higher as a single entity but its yards are
recognised as so distinct, and their scope
so broad, that we felt it necessary to rank
them individually.

Among those yards where activity
has slowed over the past 12 months,
a drop of nine places each for Delta
Marine, Horizon Yachts and Nobiskrug
is particularly pronounced. In the cases
of Delta and Nobiskrug, this is down to
the lack of a single delivery, indicating
how fragile a marketplace superyacht
construction can be. However, with
yachts under construction and deliveries
pending, these rankings are likely to be
improved upon in 2018. In the case of
Horizon, projected deliveries carried
over to subsequent years had distorted
the numbers, further emphasising our
assertion that market analysis should

be based on confirmed deliveries rather
than order books.

In a world of incrementals, there
are three new entries — Damen, Palmer
Johnson and Christensen - delivering a
cumulative LOA of 276.4m in 2016 and
demonstrating that 92.1m of cumulative
output across a year (the mean average of
their combined LOA) is enough to make a
major impact in the market year on year.

There have also been major upward
movements for Ocean Alexander (10
places) and relative market newcomer
Arcadia Yachts (up eight places based
on 2016’s Top 50). Again, in the case of
the former, the year-on-year change
is nominal - four yachts at 1274m
compared to three yachts of 96.3m -
while the latter’s single delivery was
actually smaller than those of the
previous four years. Yet the hike in the
ranking of both yards demonstrates how
modest improvements in output can
cause significant market ripples. In fact,
to prove how easily year-on-year change
is affected in the new-build market, only
four of our shipyards remained in the
same position despite the plateauing of
the overall market — and one of those is
ranked first.




State-of-the-art submersibles for superyacht
owners, researchers and explorers.



ATHENS
FRENCH RIVIERA

MEGA YACHT MANAGEMENT

GENEVA CHARTERING AND SALES
NEW BUILDS AND REFITS
JEDDAH BERTHING AND MARINE SERVICES
LONDON ATHENS OFFICE:

+30 211 600 7000
info@privatsea.com

MONACO www.privatsea.com

=
PRIVATSEA

Oceans of Experience



2016 performance
analysed by
geographical location
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GOUNTRY
REPORTS

This section analyses the five-year performance
of various regions based on their cumulative
output over the period 2012 to 2016. The data will
be broken down in a number of different ways to
highlight key markets and trends, in addition
to supporting historical data and predictions
based on the global order book.

Using this data, we can quantify how stable
or unstable a market is, at what rate it is growing,
if at all, and whether or not it falls in line with
the global average.

Additionally, the five-year delivery data has
been divided into three core ranges: 30-45m,
45m+ and sailing yachts. By further breaking
down the cumulative information, we are able
to identify the ambitions of certain markets
- and indeed those of the superyacht market
in general — especially when considered in
tandem with the depth of information found on
SuperyachtIntelligence.com.

[KX]



GLOBAL SUPERYAGHT
ACTIVITY MAP

The new build market is truly global in

its reach, with its traditional territories
coexisting both competitively and
symbiotically. As our snapshot indicates,
the geographical hubs that historically
generate most of the market’s output
specialise in different niches within it. Yet,
like all industries, we’'ve borne witness to an
inexorable shift towards globalisation, and
the Rest of World represents an increasingly
significant sector of the market.

USA

% share of yachts delivered
(all time).

16%



/

Italy

ytal numb




ITALY

KEY COUNTRY STATISTICS

Number of yachts delivered (OII time) 1,540

Total LOA (all time) 59,210.3
Average LOA (m) 38.4
Number of yachts delivered (20]2—20]6) 298
Total LOA (m) (2012-2016) 12,038.0
Average LOA (m) (2012-2016) 40.4
Percentage share of fleet delivered 39%
Active shipyards 45
Number of shipyards making one delivery

since 2012 20
Yachts delivered in 2016 60
Total LOA (m) 2016 24821
Average LOA (m) 2016 41.4
Number of yards with orders 26
Yachts in build 172
Total LOA (m) of yachts In build 7.844.6
Average LOA (m) of yachts in build 45.6
Percentage share of GOB 45%

For the fifth consecutive year, Italy has
maintained its elevated position in the
superyacht builders’ hierarchy with a
45 per cent share of the global order
book. This superyacht power base

is home to 45 active shipyards that
have built 298 yachts in the past five
years. Italian construction is heavily
weighted towards production and
semi-custom yachts, while only

seven per cent of the country’s active
shipyards are recognised as custom
builders. As a result, the average gross
tonnage for yachts delivered in 2016 is
808gt, which is 27 per cent lower than
the Netherlands and 91 per cent lower
than Germany, although still indicative
of a volumetrically expanding fleet.

Over the past two years, there have been
20 Italian shipyards that have made only
one delivery within a five-year period,
which indicates that there are a large
number of shipyards building one-off
yachts and failing to secure subsequent
orders. As a result, in 2017, there will be
six shipyards classed as inactive if they
are unable to secure orders, all of which
are production yards.

Trend of deliveries and LOA: 2012-2016

In 2017, there are 89 yachts scheduled
for delivery which, if achieved, would
mean a 48 per cent increase in the 2016
Italian delivery figures. However, as
previous years suggest, many orders
are subject to a healthy serving of
optimism and are likely to experience
delays. Therefore, the 2017 number of
deliveries we are anticipating is likely
to be closer to 60.

Among the Italian yards there are five
clear leaders that have demonstrated
consistency in the past five years -
Benetti, Sanlorenzo, Custom Line,
Azimut and Overmarine Group. These
alone account for 60 per cent of all
Italian deliveries made in the past five
years and 47 per cent of the historical
Italian global order book.

LoA (m) Deliveries
8,000 // 240
7,000 /
6,000
Total LOA (m)
5,000
i . . Average LOA (m)
4,000 7
// '.' Number of deliveries

3,000 / 90
2000 | @ Q- — (57 @/ % 60
1000 — 22316 24071 26004 2316.8 24821 ///7 30

385 40.1 41.3 40.6 414 ~ 456 %

0 0
2012 2013 2014 2015 2016 GOB
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Count of shipyards delivering
multiple yachts: 20122016

COUNTRY REPORTS

Number of deliveries and GOB of
top delivering yards: 2012-2016

GOB 32 19 12 5 13
20
7% Lo oo FOTs O S SO S S
of yards
206 ¢ 18 i 9 2 2
20 2015 13 14 8 1 2
2014 : 1l 12 : 8 : 4 : 5
Number | Iy
of yachts ;
2013 10 6 9 10 1
touid [ 2-4ouids [l 5+ buids 2012 7 7 8 7 2
Benetti Sanlorenzo  Custom Line Azimut Overmarine
Group
Deliveries by yacht type: 2012-2016
80
70
2 3
60 —— 13 ! |
., | N I B 12
12 B // 5b7/
o Z - ~
20 7 e //47/ % ¢4 - %/4 = B saiing yacht
30 % / / / 45m+ motoryacht
20 / / / / / FZ 30-45m+ motoryacht
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THE NETHERLANDS

KEY COUNTRY STATISTICS

Number of yachts delivered (QII time) 637

Total LOA (all time) 29,9345

Average LOA (m) 47.0

Number of yachts delivered (20]2—20]6) 100

Total LOA (m) (2012-2016) 5,466.8
Average LOA (m) (2012-2016) 54.7
Percentage share of fleet delivered 13%
Active shipyards 19
Number of shipyards making one delivery

since 2012 7
Yachts delivered in 2016 20
Total LOA (m) 2016 1145.0
Average LOA (m) 2016 572
Number of yards with orders 8
Yachts in build 62
Total LOA (m) of yachts In build 3975.8
Average LOA (m) of yachts in build 64.]
Percentage share of GOB 16%

The Netherlands accounted for 20 of
the 139 superyachts delivered in 2016
(14 per cent), third only to the prolific
Italian production-yacht market and

the myriad nations that make up the

Rest of World.

The largest yacht delivered by a
Dutch yard in the past five years

is 101.5m Symphony, launched by
Feadship in 2015; the smallest was a
30m motoryacht delivered by Mulder
in 2014 and, in total, there were 70
superyachts delivered that were less
than 60m. By comparison, the largest
yacht delivered in Germany by LOA
between 2012 and 2016 was Liirssen’s
180m Azzam, delivered in 2013, while
the smallest vessel was a 35.5m yacht
delivered by Tiranian Yachts in 2014.
Of the 24 yachts delivered in Germany
during this period, only two were
below 60m.

Trend of deliveries and LOA: 2012-2016

LoA (m)

4,000

By and large, the German market

has consolidated into three highly
specialised superyacht manufacturers
that focus exclusively on building

the largest yachts in the world,
whereas the Dutch market has almost
monopolised the custom industry
between 30m and 90m and, when you
consider that the Netherlands also
produces some top-quality production
vessels, it has every right to call itself
the most complete superyacht market
by nation.

With 16 per cent of the GOB, the
Dutch market appears solid. However,
as the pie chart illustrates, over the
past five years, the Dutch market has
been dominated by six shipyards

that account for 76 per cent of the
deliveries. While remaining diverse, the
Dutch market has also consolidated.
Like the market as a whole, while the
three most prolific yards thrive, others
continue to struggle to gain a foothold
in the world’s most competitive
superyacht market.

Deliveries

3,000

2,000

Total LOA (m)
B Average LOA (m)

-@- Number of deliveries
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Count of shipyards delivering
multiple yachts: 2012-2016

Number
of yards
7
7%
Number
of yachts

1 build B 2-z20buids [ 5+ builds

GOB

2016

2015

2014

2013

2012

COUNTRY REPORTS

Number of deliveries and GOB of
top delivering yards: 2012-2016

Feadship

Deliveries by yacht type: 2012-2016
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GERMANY

KEY COUNTRY STATISTICS

Number of yachts delivered (oII time) 242
Total LOA (all time) 14576.0
Average LOA (m) 60.2
Number of yachts delivered (20]2—2016) 24
Total LOA (m) (2012-2016) 2147.7
Average LOA (m) (2012-2016) 89.5
Percentage share of fleet delivered 3%
Active shipyards 8
Number of shipyards making one delivery

since 2012 5
Yachts delivered in 2016 2
Total LOA (m) 2016 2285
Average LOA (m) 2016 14.3
Number of yards with orders N/A
Yachts in build 13
Total LOA (m) of yachts In build 19253
Average LOA (m) of yachts in build 14811

Percentage share of GOB 3%

With just two deliveries for the

year, it may seem that Germany

has underperformed in 2016, but
these delivery figures are not an
accurate representation of the
activity in the yards; this year has
been one of progression through

the lengthy construction periods of
some enormous projects. The two
yachts that were delivered in 2016 are
significant: 156m Dilbar, delivered
by Liirssen — overtaking 180m Azzam
as the largest yacht on the water by
gross tonnage — and 72.5m Cloudbrealk,
delivered by Abeking & Rasmussen.

German-built yachts account for

just 3.1 per cent (242 yachts) of the
delivered fleet to date and 2.9 per cent
of the current global order book. While
Germany’s share of the fleet is small,
the average-sized yacht to come out
of a shed in Germany since 2012 is
89.5m, substantially higher than any
other region. To put this statistic into
perspective, the second highest is the
Netherlands with an average delivery
measuring 54.7m.

Trend of deliveries and LOA: 2012-2016

COUNTRY REPORTS

However, looking beyond the size

of the yachts, there are actually few
shipyards in Germany that are making
regular deliveries. From the eight to
have delivered a yacht since 2012, only
Liirssen (11), Abeking & Rasmussen
(five) and Nobiskrug (three) have
delivered more than one yacht. The
three aforementioned shipyards are
accountable for 79 per cent of the
deliveries in Germany since 2012.

There are currently five known projects
to have been launched in Germany,
but are yet to be delivered, and they
range from 104m to 142.8m. Four of
the yachts are Liirssens — three of
which are due for delivery in 2017 and
one in 2018 - and the fifth is the hotly
anticipated 142.8m Nobiskrug build,
A, which, upon its expected delivery
in 2017, will be the largest sailing
yacht on the water by some margin,
volumetrically and in length.

Deliveries

Total LOA (m)
Bl Average LOA (m)

-@- Number of deliveries

LoA (m)
2,000
1,500
1,000
500 ——
‘ 214837
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GERMANY

Count of shipyards delivering
multiple yachts: 2012-2016

GOB
Number
of yards
2016
2015
2014
2013
Number
of yachts
2012

1 build M 2-4buidgs [l 5+ builds

Deliveries by yacht type: 2012-2016

LUrssen

1

2

Number of deliveries and GOB of
top delivering yards: 2012-2016

Abeking & Nobiskrug

Rasmussen
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TURKEY

KEY COUNTRY STATISTICS

Number of yachts delivered (0” time) 337
Total LOA (all time) 12,968.1
Average LOA (m) 38.5

Number of yachts delivered (20]2—2016) 71

Total LOA (m) (2012-2016) 29445
Average LOA (m) (2012-2016) 415
Percentage share of fleet delivered 9%
Active shipyards 39

Number of shipyards making one delivery

since 2012 27
Yachts delivered in 2016 9
Total LOA (m) 2016 363.6
Average LOA (m) 2016 40.4
Number of yards with orders 9
Yachts in build 40
Total LOA (m) of yachts In build 2154.5
Average LOA (m) of yachts in build 53.9

Percentage share of GOB

9%

The majority of Turkish yards focus
their attention on the populous
30-45m production and semi-custom
market, and this is reflected in the
41.47m average LOA of Turkish builds.

In the past five years, the country’s
output has slumped in real terms,
with a 59.1 per cent fall between 2012
and 2016, although this is somewhat
reflective of the new-build market as
a whole, which has seen a decline of
24.5 per cent in 2016 compared to
2012 figures.

However, the projected delivery of
nine yachts in 2016 (at the time of
writing) still represents an alarming
slump when compared to the previous
four-year 15.5 delivery average.

This fall in activity may go some
way to explaining why the breadth
of the market has shrunk. Eighteen
shipyards delivered the 22 Turkish
superyachts in 2012, while the nine
2016 deliveries will come from just
seven shipyards.

Trend of deliveries and LOA: 2012-2016

Mengi Yay and Bilgin Yachts represent
the Turkish market’s leading
producers, based on the past five years,
having delivered nine and six yachts
respectively. Overall, 12 builders are
responsible for 44 (62 per cent) of
Turkey’s 71 deliveries since 2012. The
remaining 38 per cent has been built
by 27 shipyards.

With 50.7 per cent of Turkish deliveries
in 2016 being between 30m and

45m motoryachts, this competitive
marketplace is a key battleground

for many of its builders. Worryingly,
this market segment has exhibited
consecutive year-on-year declines
from 2012 to 2016.

However, if the order book at the time
of writing is to be believed, this sector
of the market — which historically
equates to 61 per cent of the fleet — will
rebound to more than 100 orders in
2017. This should ensure that Turkey’s
cumulative delivery record for 2017
will somewhat reflect the 40 orders its
builders have listed.

LoA (m) Deliveries
—
2000 / —— 40
1500 / — 30
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%
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0 412 447 39.7 40.6 40.4 <~ 400 < 0
2012 2013 2014 2015 2016 GOB

144



COUNTRY REPORTS

Count of shipyards delivering Number of deliveries and GOB of
multiple yachts: 20122016 top delivering yards: 2012-2016

GOB 2 4 8 4
Number 2016 2 ] ]
of yards : : : :
2015 8 2 1
2014 1 S 2
NUMIDEE | i
of yachts : : : : :
08 | | -3
2012 8 2 1 1
1 build B 2-z20buids [ 5+ builds
Mengi Yay  Bilgin Yachts ~ Orucoglu Tansu Vicem
Shipyard Yachts Yachts
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UNITED KINGDOM

KEY COUNTRY STATISTICS As can be expected, Sunseeker and
Princess are the dominant players in
the UK market, responsible for 84 per
cent of the UK’s deliveries in the past
five years. Interestingly, this figure of
84 per cent from just two yards also

applies to two of the UK’s production

Number of yachts delivered (O” time) 327

Total LOA (all time) 12539.3

Average LOA (m) 383

Number of yachts delivered (2012—20]6) 64

Total LOA (m) (2012-2016) 2428.4 and semi-production global
Average LOA (m) (2012-2016) 37.9 competitors — Turkey and the USA.
Percentage share of fleet delivered 8% . o .

: : Yet, at the time of writing, neither
Active shipyards 7 Sunseeker nor Princess shows a

Number of shipyards making one delivery plateau or increase in deliveries. It

since 2012 1 is, in fact, Wally, with its delivery of
Yachts delivered in 2016 7 the Wally 110 Barong D, that receives
Total Loa (m) 2016 9679 the accolade of being the only builder
: beyond the top two to show any sort
Average LOA (m) 2016 383 of stability (last year, Wally delivered
Number of yards with orders 2 its 30.48m Wally Cento 3 Galateia),
— although even this is something of
Yachts in build 14 .
a misnomer as Monegasque-based
Total LOA (m) of yachts In build o185 Wally is one of a new breed to have
Average LOA (m) of yachts in build 370 based its business model on itinerant
construction - both of its UK builds
Percentage share of GOB 4%

having been completed at Green Marine.

Trend of deliveries and LOA: 2012-2016

Since 2014, UK deliveries have
declined and this has been mirrored
by a steady decline in the average LOA
of those deliveries. Yet after two years
of the average LOA falling, 2016 saw a
modest 2.4m increase in average LOA.

We can see the opposite happening
when we take a look at the sailing-
yacht segment. While 2015, with one
sailing yacht delivery, was a more
positive year for its builders after the
absence of deliveries the previous year,
2016 has somewhat mirrored 2014,
with a notable zero. Given that the UK
market boasts three active shipyards
considered sailing specialists — Oyster,
Wally/Green Marine and Pendennis —
the figures aren’t fantastic for the UK
sailing-yacht market.

However, Pendennis’ TC128 and

Oyster’s Oyster 118 are welcome
additions to the UK order book.

Deliveries

LoA (m)
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Count of shipyards delivering
multiple yachts: 20122016

1

Number
of yards

84%

Number
of yachts

1 build B 2-z20buids [ 5+ builds

COUNTRY REPORTS

Number of deliveries and GOB of
top delivering yards: 2012-2016

GOB 6 6 1 2 1
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Deliveries by yacht type: 2012-2016
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THE UNITED STATES

KEY COUNTRY STATISTICS

Number of yachts delivered (OII time) 833
Total LOA (all time) 31,919.8
Average LOA (m) 383
Number of yachts delivered (20]2—2016) 68
Total LOA (m) (2012-2016) 28205
Average LOA (m) (2012-2016) 45
Percentage share of fleet delivered 9%
Active shipyards 14
Number of shipyards making one delivery

since 2012 4
Yachts delivered in 2016 13
Total LOA (m) 2016 506.3
Average LOA (m) 2016 38.9
Number of yards with orders 13
Yachts in build 21
Total LOA (m) of yachts In build 838.0
Average LOA (m) of yachts in build 39.9

Percentage share of GOB

Over the past five years, the US
industry has performed consistently
and, with an average of 13.6
superyachts delivered per annum
between 2012 and 2016, the 13 yachts
delivered in 2016 demonstrates a
market that is stable. Compared to
the 24.5 per cent decline in global
delivery figures since 2012, the US’s
24.6 per cent decline is, in real terms,
representative of the global market.

There has, however, been a shift in

the US’s most dominant shipyards.

In 2012 and 2013, the US superyacht
industry was, for the most part,
supported by the solid delivery figures
of Westport and Trinity, the two yards
alone accounting for 72 per cent of

the US’s 29 deliveries. In today’s
landscape, Trinity is definitively

out of the superyacht market and
Westport is no longer the dominant
force that it was, delivering four yachts
in 2016 compared with the nine it
delivered in 2012. That said, Westport’s
performance is bolstered by the six
yachts in its order book.

Trend of deliveries and LOA: 2012-2016
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COUNTRY REPORTS

Over the past three years, a number of
US shipyards that had failed to deliver
any vessels in 2012 and 2013 have
re-entered the market with a spate of
deliveries. Dual-nationality builder
Ocean Alexander has delivered seven
yachts since 2014, having delivered
none in 2012 or 2013, and has a further
three vessels in its order book. Equally,
Christensen, having previously gone
into remission, has delivered four
vessels between 2014 and 2016, with
two additional vessels ordered.

Of the 14 shipyards listed as ‘active’,
four have delivered only a single yacht
since 2012, and three of the remaining
10 have only delivered two, while
Trinity is openly out of the market.
That leaves only six yards that have
consistently delivered superyachts
over the past five years.

Deliveries

Total LOA (m)
B Average LOA (m)

-@- Number of deliveries

>
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THE UNITED STATES

Count of shipyards delivering Number of deliveries by US-based
multiple yachts: 2012-2016 shipyards: 20122016
Builder 2012 2013 2014 2015 2016 Grand
total
Ocean Alexander - - - 1 3 37
Westport 9 6 4 3 4 26
Number Trinity 3 3 1 - - 7
of yards Palmer Johnson 1 1 2 - 1 5
Christensen 1 - 1 1 2 5
Delta Marine 1 1 1 1 - 4
Hatteras Yachts - - 2 1 1 4
Nordlund - - 1 - 1 2
Newcastle Shipyards 1 - - 1 - 2
Kha shing - - - 1 1 2
Number
of yachts Eastern Shipping Group - - 1 - - |
Hodgdon - - 1 - - 1
Broward 1 - - - - 1
1 build M 2-40uids [l 5+ builds Jim Smith Boats Inc - 1 - - - 1
Grand total 17 12 15 n 13 68
Deliveries by yacht type: 2012-2016
20
6
2
N _ 4 B sailing yacht
7 I ’ 2 45m+ motoryacht
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REST OF WORLD

KEY COUNTRY STATISTICS

Number of yachts delivered (OII time) 1135
Total LOA (all time) 45]121.0
Average LOA (m) 39.8

Number of yachts delivered (20]2—2016) 147

Total LOA (m) (2012-2016) 6,018.7
Average LOA (m) (2012-2016) 40.9
Percentage share of fleet delivered 19%
Active shipyards 65
Number of shipyards making one delivery

since 2012 40
Yachts delivered in 2016 28
Total LOA (m) 2016 1134.8
Average LOA (m) 2016 40.5
Yachts in build 55
Total LOA (m) of yachts In build 24733
Average LOA (m) of yachts in build 45.0
Percentage share of GOB 16%

This year, we have opted to merge the
active shipyards outside the major
superyacht-building territories into a
Rest of World (ROW) category.

Asian shipyards lead the way, with 23
builders spread across the continent.
These yards delivered 48 yachts
combined, at a cumulative LOA of
1,781.1m. Asia also has more yachts in
build - 19 - than its ROW counterparts
and, notably, the UK or Germany.
However, these 19 builds total 730.7m,
compared to the cumulative figure of
1,925.3m of the 13 German builds.

Worth mentioning is the huge
contribution that Gulf Craft makes

to the total ROW figures. In the past
five years, the UAE-based yard has
delivered an impressive 28 superyachts
at a cumulative LOA of 1,014.3m,
positioning it eighth in the global
ranking and constituting 19 per cent of
all ROW output over the same period.

Total five year deliveries by ROW region

The European figures take into
account the following countries:
Finland, France, Spain, Russia,
Greece, Switzerland, Poland, Latvia,
Norway, Croatia, Cyprus and Ukraine.
France and Finland lead the way
with cumulative LOAs of 323m and
313m respectively, accounting for 1.2
per cent and 0.9 per cent of all units
delivered in the past five years.

Australasia has faced its own challenges,
with a number of respected New
Zealand builders disappearing from the
marKket since 2012. This is highlighted
by the 91.7 per cent drop in cumulative
LOA between the delivered meterage
and that of the national order book.
However, Yachting Developments still
has a 38.7m project underway (at the
time of writing).

The news is more encouraging in
neighbouring Australia where the
meterage of yachts in build has
increased from those delivered
between 2012 and 2016, from 195m
to 215.6m.

The non-US states that comprise the
Americas, encompassing yards in
Brazil, Canada, Chile and Uruguay are
contributing 266.2m to the order book.

LOA (m) Deliveries
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COUNTRY REPORTS

Global order book by region Count of shipyards delivering
multiple yachts: 2012-2016
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With 100 yachts delivered over the
past five years, at an average of 20
deliveries per year, 20 deliveries
in 2016 indicates that the Dutch
market is stable, bolstered largely
by the continuously impressive
performance of Feadship.

Year zero

BY RORY JACKSON

It is not for nothing that our analysis of
the superyacht industry has been based
on the five-year cumulative performance
of nations and yards. This five-year
cycle, commencing in 2012 following the
fall-out from the Global Financial Crisis,
represents the point from which the
superyacht industry was the subject of a
seismic market adjustment - year zero.

In a break with tradition, The
Superyacht Annual Report 2017 has not
directly pitted country against country
in competition for the false moniker of
the world’s leading new-build market.
Quite simply, any ranking system one
may choose to employ does little to
justify the idiosyncrasies of different
markets and production models that
we observe globally.

To compare the Italian market
to Northern European models is to
completely ignore what each is trying to
achieve. Equally, comparing emerging
markets to superyachting’s most mature
nations does little to highlight their
growth - or lack thereof.

Atthetime of writing, there have been
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139 yachts delivered globally in 2016,
representing a 24.5 per cent disparity
compared to 2012’s return. However,
this figure has not been reflected in the
performance of Italy, the world’s most
prolific superyacht producer. With 298
deliveries since 2012, at an average of 59.6
deliveries per year, delivering 60 vessels
in 2016 accurately reflects the stability of
the Italian market. Most notably, its top
25 yards have all recorded at least two
deliveries within the past five years.

Equally, albeit operating in
an entirely different sector, the
Dutch superyacht market’s custom

specialisation has shown a degree
of resilience to unfavourable market
conditions. With 100 yachts delivered
over the past five years, at an average of
20 deliveries per year, 20 deliveries in
2016 indicates that this market is stable,
bolstered largely by the continuously
impressive performance of Feadship.
With only three yards from Germany
having delivered more than one yacht
since 2012, the breadth of the German
market has thinned. However, those

that remain are among the world’s most
noted and revered superyacht builders.
In terms of the five-year cumulative
LOA, Germany’s 4,073m is far behind
the cumulative LOAs of both Italy and
The Netherlands. Even so, within this
five-year period, Germany has continued
to produce, and is set to produce,
some of the world’s most recognisable
superyachts. With 156m M/Y Dilbar
delivered by Liirssen in 2016, overtaking
M/Y Azzam as the largest superyacht in
the world by gross tonnage, and with
S/Y A yet to be delivered by Nobiskrug,
the future remains positive for the
German industry.

However, it is reasonable to say that
the wider industry’s emerging markets
have not fared so well. Within the past
five years, Turkey’s once burgeoning
delivery output has dropped by 59.1 per
cent, with a total of six vessels delivered
in 2016 compared to the five-year average
of 15.5 since 2012. Furthermore, the Rest
of World order book now accounts for
three per cent less than its contribution
to the historical fleet.




NOW YOU'VE
GOT THE DATA,
IT°S TIME

TO USE IT.

A clear understanding of your marketplace is the
starting point for an effective marketing strategy.
The Superyacht Agency works with brands who
want to benefit from using creative, strategic and
dynamic marketing as effective business tools.

Get in touch to arrange your free marketing clinic.

+44 (0)20 7801 1021
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Quantum Zero Speed™ Stabilization By
The Numbers

37

The number of superyachts in
length 100 - 180 meters using
Quantum’s Zero Speed™

The number of Quantum systems
that have been replaced by

the competition stabilization
during refits!
1999
5 7 2 The year the world’s first
The b ok 02 successful Zero Speed™
stperyatl sta}bilizer was built...
R and it was by Quantum
60 meters using
Quantum’s
Zero Speed™
stabilization
The number of
superyachts
between 60 and
The number of y mgﬁiﬁﬁ’%
competitor’s Zero Speed™
stabilizer stabilization
systems
replaced by
Quantum’s
Zero Speed™ 2 O
stabilizer The number of
tiecl{nologﬁy, square meters
uring refits of the largest
fixed fin stabilizer
ever built ...
8 5 and it’s by Quantum

The % of superyachts \‘\
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in the world over

55 meters using The number of
Quantum shipyards that
Zero Speed™ have installed
stabilization systems Quantum’s stabilizers

Need we say more!

Call Quantum today to discuss the stability and comfort of your superyacht.

3790 S.W. 30th Avenue, Fort Lauderdale, FL 33312 T. +1 954.587.4205 M. +1 954.330.8081 F. +1 954.587.4259
E. marmstrong@quantumhydraulic.com www.quantumhydraulic.com

*The above statistics are based upon actual sales figues and information gathered through a third party



A forecast of what's
to come for the
new-build market

The Superyacht Annual Report - New Build 2017

THE FUTURE

At the top of this report we promised to provide
readers with an accurate appraisal of the current
market, based on facts and hard numbers, rather
than indulging in yards’ desires to inflate their
own individual performances.

The numbers demonstrate that while the
halcyon days are firmly behind us, we currently
operate in what is a stable and, most importantly,
sustainable market. In fact, the more prudent
industry stakeholders would quietly acknowledge
that there is no appetite to return to the boom
period that, as all booms do, eventually resulted
in numerous busts.

The past three years have represented a period
of consistency and consolidation for the best
builders in the industry. This isn’t a bad thing;
it’s one of the world’s most exclusive and insular
markets and does not lend itself to widespread
competition. This industry prospers when we
practise the mantra of ‘quality and liquidity’
among builders.

But enough of dwelling on the past; let us look
tothe future... If the market is to sustain itselflong
into the future, how will it do so? We have invited
a cross-section of the industry’s most prescient
minds to offer their thoughts on the trajectory of
the market towards 2020 and beyond. As with any
diverse demographic of respondents, the answers
vary greatly, both in their expectations and means
of achieving the result.

To conclude The Superyacht Annual Report
2017, we can only defer to the inimitable style of
Messrs Martin H. Redmayne and Tim Thomas.
Redmayne has composed a comprehensive
forecast for the new-build market, which is akin
to a SWOT of the market, while Thomas offers his
own acerbic evaluation of all things new build.

Here’s to the future — we’ll see you there!
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To complement the comprehensive data
analysis of the new build market within this
report, we have invited a cross-section of key
industry stakeholders to offer their opinions on
its future, by posing the following question:
What are your expectations of the new build
market’s future and what do you predict will
happen in the next three to five years?
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WHAT ARE YOUR

EAPEGIATION

OF THE NEW-BUILD MARKET"S FUTURE

AND WHAT DO YOU

PREDIGI

WILL HAPPEN IN THE NEXT THREE T0 FIVE YEARS?

MARTIN
BAUM

MANAGING DIRECTOR
PANTAENIUS

We see several factors that may impact
on the superyacht industry, especially
in the European sector. What happens in
the political world in respect of Brexit and
possible further breakdowns in the EU -
for instance, the French elections in 2017,
the current Italian government troubles
and possible issues with the German
administration in the future - could have
a negative impact on European sales.
Conversely, however, the exchange-rate
evolution has made it more attractive to
build in renowned European shipyards
that are seeing fuller order books.
Until Brexit and the various other EU
government issues have settled down,
the impact is not clear, and currency will
fluctuate until things have settled.
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There is also a possible impact on
US business with the upcoming admini-
stration, but again, this is hard to predict
and there is a possibility that it will have
a positive impact on US business in
general. We have no big expectations for
the Asian market; growth will probably
remain the same. We hope that Turkey
will remain active, although it seems that
the country’s stability is deteriorating
quickly.

Onethingtonoteisthatthe renowned
yards are building yachts much more
relative to cost, with the same high
quality, than 10 years ago.

Consumers can expect a high-
class yacht from the traditional
yards for a more relative value
to cost than 10 years ago. This

possibly means less profit for
the yard, but times are tough in

each sector of the industry,
and competition is high.

Another factor having an impact on
the superyacht industry is the value of
second-hand yachts between 20 and
50 metres being at rock bottom. This
is affecting the ability of owners to
upgrade to newer yachts as they cannot
sell their existing yacht. Also, some new
owners coming into the industry buying
a ‘cheap’ 40-metre are not able to keep
up with the expensive running costs and
crew salaries, and so let maintenance
standards slip and possibly default on
loans or lay up the vessel permanently
with no crew. These situations affect all
aspects of the industry - including types
of insurance claims being submitted and
the premiums being offered.

We believe that only the 70-metre
plus market will show real growth as
despite all financial turbulences, the
world’s billionaire population — as well as
the wealth it combines - is continuously
growing.

Overall, in the next three to five
years, we don’t see a big change in
growth either way - no big growth but no
big decline either.




PAUL
COOK

GENERAL MANAGER
ONEOCEAN PORT VELL

2016 has been a spectacular year for new-
build launches to say the least. This raises
the bar, and the expectation for the next
five years is looking equally promising.
Yachts will become cleaner, smarter and
more cost effective. The trend towards a
new and more efficient way of navigating
will be more common, from recyclable
materials and use of hybrid engines to
autonomous yachts that can navigate
around the world and berth themselves
to minimise shipping incidents.

The diversity and genius in the
design and utilisation of the volume and
technical solutions of yachts have never
been greater.

Yachts will not grow in length but will
in volume, which is the important factor
to consider for the future.

Owners and charter guests
are looking to visit different
locations such as Spain and

Croatia in the Mediterranean
and also further afield - the

Arctic to the Antarctic, the

Pacific to the South China

Sea. This is driving the design
of yachts capable of long
transits in comfort, operating
away from a support base
for long periods of time, and
that are greener and more
environmentally friendly.

New-build yachts will emerge from
more countries and shipyards than ever
before. Also, we will see an increase in
luxury, resort marinas in key strategic
locations to provide safe, high-class
havens for these larger yachts.

Exciting? Perhaps not, but many of the
greatest moments in yachting take place
in ports and marinas, and interruptions
to these harbour periods should be
minimised and the experience enjoyed by
yacht users and crew maximised.
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As the technologies on these yachts
increase, the technology used by shore-
side will, and must, keep pace. Wireless
technologies, more efficient shore power
requirements and automated berthing
systems (autonomous berthing) are all on
the list of future developments.

BOB
ATKINSON

PARTNER
B CAPITAL

Against the backdrop of the world’s
current economic and political uncer-
tainties, there are likely to be some
considerable changes affecting the
new-build markets over the next five
years. The new US president will have
found his feet; Europe has a number of
elections and the Brexit impact will be
felt, both positively and negatively. Oil
prices will increase as production levels
are constrained, but global demand will
remain subdued.

Various shipyards will merge
or be taken over and they are
increasingly unable to compete
or access financing to support
their activities.

Italy, being a major builder of yachts
and wrestling with a struggling banking
system, may see the most upheaval.

Exchange-rate movements will pro-
vide significant opportunities for buyers
of both yachts and yards. Inevitably
with such change, there will be many
opportunities that will be grasped only
by the financially strong and they may
well be outside of Europe.

Ensuring a good level of communi-
cation and keeping close to your bankers
and financiers will help to manage and
capitalise on these changes. I sense that
the number of new orders and deliveries
will remain at current levels at best.
Yards will increasingly be competing
for refit work to help support ongoing
operations.
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ENGEL
DE BOER

YACHT SEGMENT MANAGER
LLOYD'S REGISTER

With recent unexpected events in
Europe and the US, predicting even the
immediate yacht-building future is no
easy task. Having said that, now that
these important events have happened,
I anticipate a more stable future.
Although there is some trepidation in
the market, with yards wanting to make
sure their engineering and production
departments are always operating at
capacity now and in the future, I do
not think that there is need for grave
concern, particularly for the well-
established yards. Some yards are likely
to go out of business, particularly in the
less than 500gt sector, as there are still
too many players around and the lack of
ability of those players to adapt.

There will probably be further
consolidation of yards and a
reorganisation of the market

that will be less dependent on

the rich from Europe, the US or
countries in the Middle East,
with emerging countries and

Russia retaking their positions

lost in the recent economic
downturn.

As Darwin supposedly stated, “It is
not the strongest of the species that
survives, nor the most intelligent, but
the ones most responsive to change”,
and this is where the biggest challenges
lie, not just for individual yards, but
also for designers, engineering firms,
architects and indeed classification
societies.
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GABRIELE
ZIUCCONI

CHIEF ENGINEER
ROSSINAVI

When I first stepped into the pleasure-
boat field about 30 years ago, coming
from naval and merchant shipbuilding,
a 20-metre LOA yacht was regarded as a
‘medium’ size and a 30-metre LOA was a
‘big’ one; today, a 30-metre vessel is not
even considered to be a superyacht.

As the difference between the very
rich people and the so-called middle
class is going to increase, I cannot see
anything but an increase in superyacht
dimensions; today, a 40-metre LOA
boat is considered medium/small, and
some superyacht owners have started
to request 24-metre LOA boats with
supporting tender functions.

We will also see developments
in the field of the diesel-
electric propulsion, and
application of electric or

hybrid drives can be predicted

in the medium term, especially
on 65-metre-plus displacement
yachts.

There will also be a wider application
of more and more sophisticated
entertainment and lighting systems.
These gadgets (for example iPad
controls) are already here and further
developments appear day by day. Finally,
there will be an improvement in the
lightweight and high-tensile materials
for building and outfitting performance
vessels.

WILL
CHRISTIE

YACHT SALES
Y.CO

The new-build market, especially at the
very top end for motoryachts of more
than 80 metres, seems to have weathered
the uncertain years we have experienced
since 2008 better than other sections
of the new-build market and indeed
the brokerage market. I see this trend
continuing as we have many projects
in this size range -currently under
development or construction for our
clients.

At this end of the market,
clients have the financial
resources to pay that bit
extra required to get exactly
what they want rather than
compromise by buying
someone else’s vision on the
brokerage market.

Also, with approximately only 100
yachts over 80 metres afloat, the options
to buy a brokerage yacht are always
limited, which means that building is
sometimes the only option.

At the lower end of the market,
I predict that the GRP production
motoryacht market will remain very
competitiveastherearesomanyavailable
brokerage yachts, which the yards must
compete with on price to a certain
extent. The sailing-yacht market remains
quite niche, but with the sad closures of
Alloy Yachts and Fitzroy Yachts in New
Zealand there is going to be enough
demand to keep the remaining players
in Europe really quite busy.

>




DIRK
DE JONG

DIRECTOR OF DESIGN & INNOVATION
OCEANCO

Our recent deliveries and yachts under
construction clearly show that the
market is moving towards more and
more bespoke projects, both in design as
well as technical solutions for complex
projects. We believe that future new
builds will embrace even more forward
thinking and innovative elements. We
will see an increased desire in clients
seeking individual custom projects with
the very latest technologies and the
most efficient yachts possible, be it either
sail or motoryachts.

We also predict that the new-
build market in the next three
to five years will garner new
clients and client profiles from
outside the industry, wishing
to incorporate their lifestyle
into these projects and their
personal vision of how they see
themselves enjoying yachting.

Based on an extensive research and
development programme, we will con-
tinue to build the owner’s ‘perfect’ yacht.
Customisation and forward-thinking
philosophies are key to success in these
coming years.

ADVERTISING

ﬂ

360° support for yachts

MAURIZIO
CAPITANI

CAPTAIN
MIY JOHANNA

2016 is almost over, it is time to take
stock of the assessments of the experts
and the choices of boating enthusiasts.
If we talk about yacht design, the new
international trends have been outlined,
without a doubt, over the past four trade
fairs in Cannes, Genoa, Monte Carlo and
Fort Lauderdale.

The new international trends tell
us that preferences are towards sporty
styles and the classic, straight prows
‘military’ and lines that recall car design.
So-called ‘explorer vessels’ — modern
boats designed for long crossings and
circumnavigation of the globe, equipped
with every comfort and technology - are
becoming more successful. In regards to
interior design, the taste of clients turns
increasingly to spacious and airy spaces
with loft heights and panoramic views.
Terraces, large bathing platforms, and
thin and transparent walls always create
a sense of open space.

In my opinion, the world
market will continue to be on
the rise, with more large boats
with more technology.

Taking into account the larger sites
that move the market already and have
their calendars full of deliveries for the
coming years, I believe we can breathe a
sigh of relief.
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FORECAST

PETE
o0UTHGATE

DIRECTOR OF REGULATORY COMPLIANCE
WRIGHT MARITIME GROUP

The new-build market at the top end of
the scale, say around 90 metres plus,
is strong and I predict that this will
continue for the next few years. The
main players in northern Europe will
continue to thrive in the market as is
evidenced by the lack of capacity for
builds in this size range.

The growth at the smaller end of the
scale is less certain, and I feel this will
be determined largely by the strength of
the charter market. I still consider the
charter market as the entry point for
many new owners, but this has been
less evident in recent years. Some
predict a move towards charter rather
than ownership in the future, but
charter boats need to be owned at some
level.

In terms of innovation, I would see
a move into the green and hybrid areas;
as the technology improves, it seems
that sustainability may be an important
consideration, particularly for some
younger newcomers to the industry.

Finally, I predict that more owners
will opt for the passenger yacht code over
LY3/4 as the industry begins to embrace
the true benefits of the PYC, which has
not been exploited to its full potential, in
my opinion.

>

LIGHTHYUSE

YACHT LOGISTICS

info@thelighthouseconsultancy.com
www.thelighthouseconsultancy.com
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RAFAEL
CERVANTES MATAIX

CAPTAIN
MIY AZTECA

With new superyacht builds,
it makes sense that the
shipyards assist in providing
a scheduled maintenance
programme for the yacht
and the yacht’s equipment —
something similar to when
you buy a car, but much more
comprehensive.

This is difficult to achieve, but a
collaboration between the shipyard team,
the captain, engineers and technical
superintendents would help produce
an extensive planned maintenance
programme. I believe this should be
linked to a longer warranty period for
the benefit of the owners. Given the
travelling nature of the yachts it is a
complex task. If the owner’s team and
shipyard put their heads together, I am
sure a good programme can be produced
that will be mutually beneficial.

HANS
oLEGTENHORST

GLOBAL SEGMENT MANAGER PRO
AND SUPERYACHT, AKZONOBEL

We at AkzoNobel, represented by our
Global brands Awlgrip, International and
Interlux, expect the overall superyacht
market to grow significantly over the
coming two to five years. The future
looks very healthy, not only in new build
but also in the refit business. Traditional
new-build yards are also focusing on
refits by making space available in
their own yards as well expanding their
premises.

164

From a paint perspective, we
clearly see that customers are looking
for time- and money-saving systems
where a decrease in numbers of layers,
alternative application methods or
quicker over-coating intervals are
required.

The market is also looking
to a standardised minimum
quality of the product
(where individual/subjective
evaluation of the final result
should be limited). Different
colours and colour solutions
are being requested more
often in the superyacht
market; special, unique or
customised topcoat effects
and finishes could make the
difference.

Also, the growing LOA sizes of the
yachts forces paint producers to come
up with more flexible paint-system
solutions. Increased awareness of
the environment also forces us think
of more sustainable solutions; for
example, fewer solvents or increased
longevity.

ANTOINE
LARRICQ

YACHT BROKER
FRASER YACHTS

I expect similar growth to that observed
since 2013 - around 150-200 new supetr-
yachts (over 30m) delivered per year —
and that this will continue until at least
2020.

With fewer shipyards and a limited
choice of recent brokerage vyachts
available, established shipyards remain
busy. For the new generation of clients,
the main focus is on styling and
technologies post-2008.

From 60 metres upwards in the new-
build segment, there are hardly any
slots available until spring 2020 other
than projects under construction that
are being built on spec. It is a calculated
risk for some shipyards to stabilise the
production, maintain the workforce
know-how and shorten the delivery date.
For newly established shipyards, it is one
way to penetrate the market.

The leading shipyards are all
fairly busy and an increase in
enquiries will eventually benefit
a currently soft brokerage
market and consolidate the
shipyards’ refit activities.

ROB
DOYLE

PRINCIPAL DESIGNER
ROB DOYLE DESIGN

In the next three to five years, the industry
will see shipyards merging, with some
yards focusing more on other marine
areas or going quietly into the dark.

There is an oversupply of yacht
designers, naval architects, interior
designers and stylists, and I believe there
will be more collaborations, mergers and
firms disappearing. This will also mean
the oversupply of other related services
and specialists will get weeded out.

The older generation of
industry heroes - designers,
yards, brokers, project
managers — will retire, opening
up fresh ground for the new
players ready for the next level
up the ladder to move the
industry forward.

Finally, motoryacht sales will be good
and sailing-yacht sales will be poor, and
there will be a drop in 2020 to 2021 for
new orders in the 80-metre plus market
if nothing changes!
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VINGENZD
POERIO

CEO
BENETTI

The market we work in is highly variable
by nature, feeling the effects both of
international economic trends and
the production capacity available at
shipyards, and this makes it difficult
to draw up detailed forecasts. Sector
operators will have to make major invest-
ments to expand the potential market of
yacht clients through targeted marketing
initiatives, with a view to promoting
‘yachting culture’ beyond the people who
already know about and appreciate it.

ADVERTISING

We consider that only 10 per cent of
the potential market has bought at least
oneyachtandthattopurchasethesecond
they necessarily feed the second-hand
market, making trade-in negotiations
with the shipyard increasingly difficult.
In addition, builders will continue to
implement the sales process in which
clients want to see reduced construction
times for their yacht, while maintain-
ing a broad choice of customisation
options through ever better design and
production planning. This makes it
possible to reduce delivery times and the
inevitable ‘building experience’.

Specifically, I expect to maintain
steady growth in consolidated markets:
the Americas, particularly the United
States, Europe and Middle East. The
political situation in Russia nourishes
our hopes of a solid recovery in this
market, which has always been one

of the most interesting for yachting.
It is estimated that about 47 per cent
of wealthy prospects are interested in
buying a yacht.

We also expect to see a
further maturing of the
Far Eastern market, which
we are monitoring closely as
it could prove strategic, not
in the short term but in the
coming decade.

I like to think, over and above the
market reports, that in the next three
to five years the yachting industry can
grow in terms of professional skills in
such a way as to bring a more structured
approach to markets and foster client
loyalty in coming years.
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BART BOUWHUIS &
MARNIX HOEKSTRA

CREATIVE DIRECTORS
VRIPACK

We believe that the current offerings
and products on the market will remain
stable, with perhaps a slight linear
growth of the well-known custom and
semi-custom boats from Holland and

Germany.
The proportion of clients commiss-
ioning these projects comprises

such a small percentage of our total
market that these well-established
yards will continue to operate with
share.

a similar market A more

interesting analysis for us as architects
is when we see the new-product
combinations that are appearing.
Through our VriThink platform we’ve
found various examples of products
with a soul, where there is a move
towards honesty and transparency (a
mega-trend after the global financial
crisis).

What we are now seeing more
of — and what we’ve been part
of — is that it’s no longer one
or two boats that are neither
a yacht nor a rugged
commercial ship.

We've seen this with Ulysses
at Monaco Yacht Show, and we’ve
collaborated with shipyards where

FORECAST

there’s a new market segment, which
is neither a yacht nor a ship. The vessel
has the proven capabilities, reliabilities
and low maintenance of a commercial
ship, but it also has the appeal and
higher standard of finish of a yacht.

The next three to five years will be
very interesting because we will
have more products being built
for the crossover client base, while
the other markets stay stable.
There will be an overall growth in
our segment and a step towards
becoming a little bit more mature. We
are in the teenage years now, whereas
before we were babies and toddlers.

»
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KEVIN
RALPH

VETERAN YACHT BROKER
WORTH AVENUE YACHTS

Worth has several vessels currently in
build, up to 67 metres, and we are seeing
an increase in demand for larger and
more sophisticated vessels. Indeed,
there is a strong demand for vessels of
65 metres plus and a lack of available
product for imminent delivery or late-
model vessels available for sale in this
size range.

There are a number of vessels
under construction of around
100 metres from clients who
are moving up from 60- to
70-metre yachts and we
believe the trend and demand
for these larger yachts will
continue to outpace supply for
the foreseeable future.

ERWIN
BAMPS

CEO
GULF CRAFT

We believe that we will continue to
witness polarisation in the market for
leisure craft, one in which we see ongoing
demand for smaller boats, but at the same
time stability, and even slight growth,
in the demand for larger yachts — more
specifically, superyachts and megayachts.

However, what will really have an
impact on the new-build market in the
next three to five years is evolving client
requirements that will be characterised
by an increased focus on reliability,
durability and overall cost of ownership
as opposed to an elaborate feature list.
By cost of ownership,  mean not only the
physical dollars spent on owning a yacht,
but also the time invested.
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These have become key factors in the
decision-making process as customers
place greater emphasis on efficiency and
user-friendliness from both an opera-
tional and service perspective — from
low fuel consumption and economical
manning costs (that is crewing) to reduced
down-time and easy maintenance.

A crude analogy would be looking for a
smartphone with good camera capability
— it is less about the pixel size and
more about the overall picture quality.
Similarly, in the vyachting industry,
customers are taking a more holistic view
of the yacht and the overall experience
it promises. People want to get into the
world of yachting at the least possible
operational cost. They also want to spend
less time managing their craft and more
time cruising.

From a builder standpoint,
this means shipyards will need
to think outside the box to
deliver this experience to their
customers. They will need to
invest more, be it in skillset,
technology or research and
development - all the different
variables that play an important
role in the yacht-building
process. This will put increased
margin pressure on smaller
builders, who may have started
manufacturing larger craft
because they felt obliged to, due
to shifting market trends.

While the market for superyachts
and megayachts remains stable, or even
slightly expands in the coming years,
competition will grow fiercer, and the
industry may face a slight oversupply
of yacht builders. Nevertheless, this
same challenge presents an exciting
opportunity to make yachting even more
attractive as a lifestyle by developing new
solutions that offer increased reliability
and exploring new technologies that
will ultimately enhance the ownership
experience. This innovation from within
will lead to a more organic, and therefore
sustainable, growth of the industry,
driven principally by this greater focus on
the cost of ownership.

J0
ASSAEL

YACHT CODES SPECIALIST
CAYMAN ISLANDS SHIPPING REGISTRY

I am confident of a slow, but steady,
growth for those established builders
with a quality product. Other markets,
such as China and Taiwan, will once
again try to gain more traction over the
next few years, with a more far-reaching
outlook than we are used to in Europe.

1 think that we will see yachts designed
for more specific purposes or use by
discerning owners, whether in the use of
space on board, style of cruising or opera-
ting in a restricted geographical region.

At the top end of the market,
yachts will continue to grow in
size and I expect an increased
appetite for design risks
against the status quo.

JUSTIN
OLESINSKI

MANAGING DIRECTOR
BERNARD OLESINSKI

From looking at all the larger shipyards’
performances, they’re all doing remarka-
bly well so I think it’s looking pretty
healthy at the moment. We've got to
remain positive and I think innovation
continues all the time, and we’ve got to
make sure that we’re all part of it.

I think the refit market will
continue to improve because
there were a lot of boats built

in the 1980s and early '90s
that are now coming around
to major refits; many of those

boats can have these big
overhauls and be transformed
into modern classics.




2017 AND
BEYOND

Having analysed the market’s historical
performance up to now, this is the point
where we gauge its potential. Over the
next five pages, our editor-in-chief offers
his characteristically prescient vision for
the new build market’s future. Although it
may seem an uncertain one beyond 2020,
there is plenty to be positive about ...

BY MARTIN H. REDMAYNE

The Superyacht Annual Report - New Build 2017

Since 2008, when there was the record number
of deliveries, we have seen a steady decline in
the units being delivered year on year, with the
lowest number for the past 10 years recorded
in 2016. The true measure of our industry’s
success is what is actually delivered, and this
is how we create trends and forecasts. Yes, it
is nice to look at order books and show what
the market is expecting to build and deliver
but, as history has shown, the information
supplied by some yards is not always reliable,
and only when a yacht is handed over can
we demonstrate growth. The following pages
comprise a series of comments and opinions
on what we think will happen in the next few
years, what should happen and what may
affect the prospects of our industry’s success.

>
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The current new-build

market cannot sustain the
number of designers or
studios who want to make a
living in the large-yacht sector.

OWNERS

We have to consider several factors when
trying to forecast owner behaviour and
appetite for new builds. The impact of
depreciation and access to more yachts
on the second-hand and charter markets
will affect the desire to invest in new-
build projects. If an owner asks his
advisers to explore the route to market,
it is never easy to convince them that
placing an order for a new build is the
smartest decision. The time it takes to
conceive, create and manage the new
build is often a mixture of stress, ego
and fun; but as soon as the fun stops, the
project can become more of a headache
than the client is prepared to suffer.

So it is likely that only either a very
experienced owner or a super wealthy
owner will enjoy the process of creating
their perfect project. However, it is
becoming harder to convince owners
that the cost of building new adds up
compared to purchasing a similar second-
hand yacht delivered a couple of years
earlier. Over the past few years, we have
seen new owners start their process with
some pretty exciting projects, especially
above the 60m mark, but the caveat is that
some will find it painful to experience the
expense over time and the loss of value in
the first five years, and this may have an
impact on how much owners are willing
to invest in the future.

We all know that there are many
super wealthy individuals who do not
have yachts, but this is not a guarantee
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of a healthy future. These potential
customers are very smart and very well
connected, and if their friends have
yachts or experience with yachts, they
will know about the good, the bad and
how much fun can be had.

There is also the issue of
knowledge, where owners tell
other owners their own stories,
and by the very nature of our
client base, they are more
aggressive and aware of price
comparisons; if they talk to 10
yards and see a wide spread of
pricing, they tend to drive down
the price on the better yards.

However, if the market matures and
more information is available on the
quality and pedigree of the product,
we should see this become more
controlled.

DESIGNERS

There is some concern in this sector for
the simple reason that the current new-
build market cannot sustain the number
of designers or studios who want to make
a living in the large-yacht sector. We are
seeing shipyards create very long-term
commercial alliances with key designer
studios, and we are also seeing brokers and
owners migrate to those designers who are
perceived to add value on the second-hand
market. Over the past decade, it would
appear that every studio has a portfolio
of 75m-120m projects on their drawing
board, each touted as a game-changer or
innovative concept. Yet the market for
3,000gt yachts is pretty limited and it is
easy to predict that studios will either
shrink, disappear, consolidate or refocus
on niche sectors. When it comes to semi-
custom and production series, there is a
tendency for one or a couple of studios to
be aligned with a yard.

In addition, with some of the new
custom projects in the market, we are
seeing land-based interior architects
becoming the preferred choice of clients
who have a particular taste or relationship,
and this in turn competes for market
space. One piece of advice to the design
community: review your position in the
market and explore your USP, discover a
niche and focus on it or create something
truly revolutionary that may catch the eye
or attention of the new client base. It’s
now a highly competitive landscape, and
to survive you have to be agile and smart.




oHIPYARDS

It’sacommon fact thatthere are hundreds
of shipyards that have delivered a
superyacht over the past few decades,
yet only a fraction of them have created
a consistent business model. With
fewer than 150 deliveries per year from
approximately 70 different shipyards
around the world, with many delivering
only one yacht every couple of years, this
is a high-risk business. There is every sign
that yards will either have to consolidate,
refocus like the designers, or end up
being sold to an investor or an existing
yacht owner who hopes to have the magic
ingredients for a successful new-build
recipe or is taking over the yard as part of
a settlement (something that has become
part of our industry’s legacy).

It is easy to predict that with a
relatively fragile economy, such a wide
spectrum of facilities and so many
salesmen touting new-build wares while
the brokerage market has a diminishing
inventory, the shopping list for new-
build projects will become even more
competitive and owners and their
advisers will drive hard bargains that will
impact the market even further. Every
yacht that is built at cost or at a loss, just
to keep the doors open, has a dramatic
impact on the supply chain, the resale
value and the product quality.

It is critical for the market to
start to focus 100 per cent on
quality and ensure that owners
are informed that the high
discount that has been achieved
at the beginning will affect
the project for the rest
of its operating life.

ADVERTISING
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It would be good to see the market
become more confident with its pricing,
and educate buyers to ensure they get
the best yacht for their investment, not
the best price. If China does become
a serious new-build player, or other
Asian markets explore the sector, we
may see an even bigger impact on the
smaller superyacht sector of 30-45m. It
would be unwise to ignore the reality of
what has happened in automotive and
commercial shipping, even though some
say it will never happen in our industry.

oIRENGTHS

As a market, we are seeing some good
signsofstabilityinthelarger-yachtsector,
with the premium players all reporting
healthy enquiry levels for yachts above
70m, but let’s not forget that this statistic
is measured in small numbers, say 20-30
projects of which maybe 50 per cent will
become reality. Even so, these projects
of 3,000gt and above seem to be facing
a healthy future. Many billionaires are
aware of the exclusivity and privacy
afforded by these floating assets, and
this is whetting the appetite for unique
projects. In addition, we are seeing many
more informed calls for energy-efficient
projects, sustainable and renewable
energies and materials; this seems to
be more than just a trend but rather a
demand from the next generation. The
more proven the technology, the more
acceptable large yachts may become,
but this will always take time.

WEAKNESSES

We have seen a weakness in the sailing-
yacht arena and in the smaller-yacht
sector below 45m for the simple reason
that new markets and existing customers
have shifted in the past few years. In
the sailing sector, we may have lost a
generation of sailors who are either
dying or finding the exertion of sailing
a little too much and are moving to
more sedate cruising or going ashore.
In the smaller sector, we are witnessing
a lack of appetite in regions such as
South America and Asia, for various
reasons, including financial instability
and corruption issues as well as a lack
of infrastructure or understanding of
ownership.

It is also easy to suggest that
our industry’s marketing is
still weak and missing its mark
when every shipyard is making
claims to be the best, focusing
on identical language and not
providing a clear differentiator.

The time has come for all shipyards
to reinforce and explore their brand
proposition and make it clear why
they are different, in order to create
real loyalty and a trusted legacy.
The information and the values are
sometimes confused and overlapping,
so owners and their advisers perhaps
just see a yard that can build in steel,
with the same subcontractors, and hope
to get the same result for a cheaper
price. The time has come for owners
to explore the market with a little more
due diligence and clarity about what is
the right project for them.
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OPPORTUNITIES

Without  hesitation, the  biggest
opportunity we have as an industry
is the constant and consistent growth
of the world’s ultra-wealthy. We have
seen thousands of individuals achieve
huge financial success over the past
two decades, and all the wealth experts
are predicting a continued trend of
growth in asset value and numbers of
individuals. Without question, we have
a huge opportunity to capitalise on this
potential customer expansion, but we
have to be smart about it. Just because
someone is ultra-wealthy, it does not
mean they will adopt yachting as one of
their pastimes, statements of wealth or
collectable assets.

We need to make sure that every
single owner of any size of yacht from,
say, 24m upwards enjoys the experience,
gets incredible quality of service,
never feels exploited or ripped off and
ultimately says only great things to his
or her peer group, such as that owning
a private yacht is the most fun you can
ever have with your money. You may
not make a return on your investment,
but you will always want to spend time
with friends and family in absolute
privacy and security. If 3,000 owners
are all happy and they each tell two of
their wealthy friends that ownership is
so much fun, this gives the market 6,000
potential clients.
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To the ‘now’ generation, the
world of experience is driven

by doing different things, cool
things, new things and exciting
things, perhaps not always
focused on wining, dining and
sunbathing like their parents did.

THREATS

Every market has threats and none
more so than yachting. The list is quite
extensive but can be distilled down to a
core handful. Geo-political instability
and the inherent security threat is a key
problem facing us all and while in some
cases a yacht can provide a secure escape
route, the impact of this can limit the
cruising potential, as we have witnessed
in the Eastern Mediterranean, the
Caribbean and parts of Asia where there
is a perceived threat.

The wealth inequality and philan-
thropy rhetoric has become prolific
in the past few years, and many of the
world’s ultra-wealthy take their social
consciences very seriously, so owning
a vast fuel-consuming, excessively
ostentatious toy that has cost the same
as a small African nation’s GDP can
become a barrier to entry and lead
the client to consider charter as the
alternative.

There is the time factor that will
always impact the decision process: the
time to decide to buy, the time required
to build and then to make decisions
throughout the programme and then
the time required to get the best use out
of the project. Many of the world’s ultra-
wealthy are time poor and will always
weigh up the value of owning against
using when it comes to how many days
or weeks they can devote to a yacht.

In addition to the above threats, it is
fair to suggest there is a new danger that
is the generational shift.

Alarge number of owners are
entering their twilight years
and ending their yachting days
through age or illness, and we
have already seen examples of
the next generation shunning
the world of yachting or
showing no interest in carrying
on the ownership legacy.

To the ‘now’ generation, the world
of experience is driven by doing
different things, cool things, new
things and exciting things, perhaps
not always focused on wining, dining
and sunbathing like their parents did.
This will potentially affect the desire to
own one type of yacht rather than use
a multitude of platforms for fun and
experiences, with the additional issue
of not wanting to actually own a vessel
themselves, but rather have access to a
yacht whenever they have the time.
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The fleet expansion will trigger
the much-needed diversity and
shifts in business models for
those companies that cannot
sustain their profit and loss
with just new-build activity.

My crystal ball

CONCLUSION

There was a time when I looked into a
crystal ball to beyond 2020 and could not
see what was there, but having witnessed
current trends and the order book today,
while we are seeing a consistent decline
in orders, there is a level of optimism that
our industry will remain in relatively
good health for the next decade. Even
though we have more than 5,000 yachts
in the fleet, this does not mean we have
more than 5,000 owners. In fact, it could
be that we have only about half that
number in terms of active owners.

If we focus our attention on the
new-build sector with yachts worth
€10million and above, alongside the
wider fleet of the same value, the number
of yachts shrinks dramatically and we
may have only approximately 2,000
individuals in the world who own one
or more yachts in this price range. This
focus on the size of our client base can
give the market some positive energy,
as we are witnessing the wider fleet with
assets that are worth between €1million
and €5million; these ageing yachts
may not be part of our future in terms
of new clients, but are still part of the
yachting fraternity who use our supply
chain, employ crew, contract our service
companies and occupy our marinas.

Our data suggests that as many as
2,000 yachts fall into this category,
which leaves the remaining 3,000-plus
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as our core active valuable fleet. If these
assets are owned by approximately
2,000 individuals, then our market
penetration is even more limited than
some would suggest. If one third of
these assets are available for charter,
with an average of eight weeks’ charter
per year and a typical charter of seven
to 10 days, then the number of charter
clients could be as high as 6,000 per
annum. It is a common expectation that
a reasonable number of these charter
clients will go into ownership. If just five
per cent of these charter clients went
into ownership, that’s 300 new buyers
every year, or a 15 per cent growth in
terms of active owners. If these charter
clients buy second-hand, this could
encourage existing owners to trade up
into new build, and this is, essentially,
the lifecycle of ownership.

If we add to the mix the fact
that only 2,000 individuals
actually own the high-value
fleet, in a market place where
there are perhaps 50,000 of the
130,000 ultra-wealthy clients
who can afford to truly own, we
are operating with about four
per cent market penetration.

We have said it before and can
reinforce the message again: we are only
scratching the surface of our potential,
but we have to look more closely at
the drivers and triggers to buying and
building if we are to capitalise on the
future capitalists. If we keep growing at
current levels, we will still see more than
1,000 new yachts built in the next decade
as a minimum expectation, which will
keep a large part of the industry in good
health. However, the fleet expansion will
also trigger the much-needed diversity
and shifts in business models for those
companies that cannot sustain their
profit and loss with just new-build
activity.

Refits, repairs, upgrades, servicing,
asset-management and supply contracts
will continue to be our industry’s staple
consumables and revenue streams for
the long term, and in our opinion will
become the more reliable sector, with
new build becoming a market place
broken down into exclusive custom for
private individuals and semi-custom/
production for charter use, fleet or joint
ownership. There is every reason to
suggest that building a yacht can be one
of the most rewarding projects an ultra-
wealthy individual can embark upon,
but we have to make it dynamic, fun
and very, very interesting to retain their
attention and focus. MHR
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BY TIM THOMAS
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STERN WORDS

In trying to determine the real state of the
superyacht industry, Tim Thomas — not for
the first time — looks to the heavens for answers.

When I picked up a sextant for the first
time in 1995 to take a sunsight as part
of my astronavigation course, it would
be an understatement to say that I was
a little wide of the mark. After careful
calculations and plots, I determined
my position to be in a small village just
outside Leeds in the UK. This seemed
highly unlikely, not least because I was
fairly sure I was sat on a boat on the River
Hamble, some 300 miles away.

The following day I tried again and
this time managed to get within 100
miles, my position marked as a hamlet
in Dorset — one that, by chance, I knew
to have a very good pub. My work
continued, revising the calculations,
refining my technique, fully conscious
that the old maxim ‘garbage in, garbage
out’ could see me hopelessly lost at sea
should I ever need to draw on my new-
found skills.

Over the vyears of covering the
marine industry, and superyachting in
particular, I have seen and been involved
in spectacular attempts to gauge our
market and, in doing so, predict the
future. Almost without fail, the swinging
of the proverbial sextant seems to
mirror my first couple of days on that
astro course. It is, if you will, as if the
entire industry keeps trying to pinpoint
its position using ‘expertly derived’
coordinates of platitude and wrongitude,
with the result that we are frequently a
million miles out. And there isn’t even a
good pub to go to when we get there.

Part of the problem, as I see it, is
that raw data is frequently manipulated
by those supplying it - and this is
even more true at the high-volume,
production and semi-custom end of
the market. Espousing large numbers
of orders or boats in build may give
the impression to the uninitiated that
you are in a position of great success, but
it soon becomes clear that this is a false
reading. Garbage in, garbage out. This
is highlighted when the annual delivery
figures are rounded up, showing large
discrepancies between forecast and
reality.

Similarly, just as taking a sextant
reading from the middle of the ocean is
very different from swinging it on the
deck of moored yacht on the Hamble, so
the rough waters of geopolitics and the
global economy can play their part in
ruining predictions. Just look at recent
past and current events — Russia and the
Ukraine affecting a key buyer segment,
Brexitand Euro blues, Turkish instability,
Trump and, of course, the continued
aftershocks of that event in 2008. They
all exert an influence on what essentially
amounts to the leisure pursuits of a
handful of ultra-wealthy individuals
who drive our entire industry. As one
shipyard CEO I spoke to recently pointed
out, it is not a bad economy that affects
the decision to buy, but instability.

That said, by evaluating the figures
and learning to swing our sextant
properly we can get somewhat closer

>
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STERN WORDS

We are steady, if not spectacular,
and there seem to be ripples of
confidence in certain geographical
markets that suggest the next few
years will be OK after all.

to the mark in determining what might
happenoverthe coming monthsand years.
The picture that seems to be emerging is
that the top end of market is doing well,
while the bottom end is still facing an
uncertain future. We are likely to see more
consolidation and rationalisation across
the board as the ‘new now’ continues to
bite; but by the same token the industry
isn’t in a bad position, particularly if you
consider the pre-Global Financial Crisis
bubble as a blip in the data rather than a
sustainable target. We are steady, if not
spectacular, and there seem to be ripples
of confidence in certain geographical
markets that suggest the next few years
will be OK after all.

By the end of my week-long astro
course, I had honed my skills to the point
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of being able to take accurate starsights
- proven when, on an ocean passage
not long afterwards, I successfully used
the sextant both by day and by night to
repeatedly calculate my position at less
than half a mile from the GPS readings.
Similarly, at The Superyacht Group we
are slowly honing our methods and,
unlike some other quarters, using our
refined calculations to take a more
realistic approach to the state of the
market and short- to medium-term
predictions. The key, as we swing our
industry sextant, will be to continue
to glean accurate, non-inflated raw
information from the yards to reduce
that gap between ‘orders’ and actual
deliveries. No more garbage in, no more
garbage out. Industry, take note. 1T
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The world’s finest yachts require the most distinctive and long-lasting finish. For that reason 'ﬁWLEF!AI-_F SE
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Find the right supplier
for your needs

The superyacht industry’s most comprehensive company
directory, providing global points of contact for the leading

businesses in every sector of the market.
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AFECO 20 Ince & Co 15 Sapphire Seas - WMG 7
AMELS 18 1YS (International Yacht Services) 21 Savannah Yacht Centre 18
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AC Power & Shore Converters

ASEn

Asea Power Systems

ASEA Power Systems is the world leader in
“compact and lightweight” power conversion
equipment with power levels ranging from
8-1000+kVA. With over 25 cabinet selections,
ASEA Power has a solution for every new
build or retrofit application along with
adiverse range of air cooled and liquid
cooled converters. Without a doubt, ASEA’s
experienced Worldwide Team will help guide
you through all technical aspects of your
yacht’s converter installation.

Russ Engle

15602 Commerce Lane, Huntington Beach,
California 92649, USA

T 714-896-9695

F  714-896-9679

E rengle@aseapower.com
WWWw.aseapower.com

UNITED STATES

Island Marine Electric

Greg Woods

401 SE 30th St, Fort Lauderdale, Florida
33316, USA

T 954-524-3177

F  954-524-3178

E (greg@islandmarineelectric.com)

Ward’s Marine Electric, Inc.

Wardy Eshleman

617 S.W. 3rd Ave., Fort Lauderdale, Florida
33315, USA

T 800-545-9273 ext. 101

F  954-523-2499

E wardy.eshleman@wardsmarine.com

Mahler and Associates

Keith Mahler

3322 NE 200th Court, Seattle, Washington
98155, USA

T 206-365-3800

F  206-365-4457

E keith@mahlerinc.com

Woodside Marine Electric

Mike Woodside

23 Sky Sail Court, Jamestown, Rhode Island
02835, USA

T 401-835-6400

E Dboatdocs@cox.net

Newport Shipyard

Steve Figueiredo

1Washington Street, Newport, R 02840, USA
401-846-6000

401-808-4534

401-800-4534
sfig@newportshipyard.com

mm oz

AUSTRALIA - NEW ZEALAND

IMED Limited

David Chalmers

Orams Marine Village Unit 5, 160 Beaumont
Street, Westhaven, Auckland, New Zealand
T +6493732422

M +6421303399

F +6493732423

E david@imed.co.nz
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CARIBBEAN

Marionics

Bert Lamerigts

Falmouth Harbour, St. Paul’s, Antigua, Caribbean
T +17215277343

F  +1721544 3641

E Dbert@electec.info

Electec

Derek Little

29 Wellington Road, Colebay, St. Maarten,
Netherlands Antilles, Caribbean

T +599 544 2051

F  +599544 3641

E sales@electec.info

Marigothill St. Lucia Ltd

Henning Schneider

P. 0. Box MG 7206, Marigot, St. Lucia, W.I.,
Caribbean

T 17584514193

M 17582853266

F 1758458 3475

E henning@marigot.biz

FRANCE
ACTECNA
Pietro Comerro
8 Allée Francois Coli, Mandelieu 06210, France
T Sales: +33 601216 779
Service: +33 612 073 710
E pietro@actecna.com

Etech Med

Ben Underhill

115 Boulevard de la Milliere, Marseille 13011,
France

T +33(0)676034875

F +33(0)491453657

E ben.underhill@etouchsystems.eu

ITALY

ASEA Nautica

Alessandro Ciolfi

Via del Molo 64, La Spezia 19126, Italy
T 393482606558

F 390187515427

E alessandro.ciolfi@aseanautica.com

MALTA

Automation Technologies Limited
Etienne Psaila

KBIC Unit 1140, Kordin Industrial Estate
Paola, PLA3000, Malta

T +35621800 652

M +356 9991700

E etienne@atech.com

MEXICO

Marine Electronics Mexico

Fabrizio Prosperi

Marquez de Leon 1850, La Paz, BC CP22840,
Mexico

T +526121271121

F +526121254843

E prosperi@prodigy.net.mx

Oceanos

Juan José Estrada Munguia

Ave Gral Pescqueira #709, Col. Juan Carrasco,
Mazatlan, Sin 82010, Mexico

T +52669 9822907

F +52669 9822907

E oceanos@prodigy.net.mx

NETHERLANDS

ASEA Benelux

Hans Stoks

Netherlands

T +31613315015

E jstoks@aseapower.com

SINGAPORE - CHINA -

HONG KONG - TAIWAN

Tritex — Singapore

Raymond Lim

3 Tuas Avenue 18A, Singapore 638852
T +6596185685

E Raymond.Lim@tripower.com.sg

Tritex — China

Sam Lim

Room 201, No 33 Lane 155, West Jin sha Jiang
Road, Jiaging District, Shanghai 201803,

P.R. China

T +861560 1718637

E Sam.Lim@tripower.com.sg

Tritex — Hong Kong

Gary Ng

Unit A, 7th Floor, World Tech Centre,

95 How Ming Street, Kwun Tong, Kowloon,
Hong Kong

T +8529682 3582

E garyn@twinpowerintl.com

Tritex — Taiwan

Dennis Ma

25th Floor, Units 7, 25F-L, NO. 31, Hai Pien
Road, Ling Ya District, Kaohsiung 802,
Taiwan ROC

T +886929808413

E Tw-sales@tritex.com.sg

SPAIN

E-Tech Yachting

Svante Borgenas

Gremi Sabaters 34, Palma de Mallorca 07009,
Spain

T +34670300070

F +34971430302

E svante@etechyachting.com

THAILAND

Electrical Marine Co., Ltd

Damian Barrett

223 Moo 8, Tumbon Paklok, Thaalang
District, Phuket, 83110, Thailand

T +6676272177

F +6676272178

E (damian@electrical-marine.com)

TURKEY - GREECE

Meta Yat Limited

Riza Ozluer

Rauf Orbay Cad. Otuken Evleri 135/4 Tuzla,
34940 Istanbul, Turkey

T +905322348500

F  +90 216 4469041

E turkiye@aseapower.com

UNITED ARAB EMIRATES

Boaters, Marine Consultants

Blake

Street 27, Warehouse 3, Al Quoz Industrial 3,
Dubai, UAE

T +971(0)4 347 4784

M +971(0)50 714 6561

F +971(0)4 347 4687

E Dboaters.dxb@gmail.com

UNITED KINGDOM

Marine Energy Solutions

Paul Holland

George Summers Close, Rochester, Kent,
Medway City Estate, ME2 4NS, UK

T 44-1634-290772

F  44-1634-290773

E (paul@energy-solutions.co.uk)




ATLAS MARINE SYSTEMS

Atlas Marine Systems Shorpower®

Atlas is the world leader in marine power
conversion and offers the widest selection

of ShorPOWER® Frequency, Phase and
Voltage converters available in the industry.
Atlas also offers manual or fully automated
TecPOWER™ AC & DC switchboards and
comprehensive electrical engineering design
service.

U.S. Office

Dennis Braun

1801 S Perimeter Road, Suite 150, Fort
Lauderdale, FL 33309-7140, USA

T +1954735 6767 (sales)

F +19547357676

E dennisb@atlasmarinesystems.com

Service

Candy Smith

T +1214 3437587 (service)

F  +1214 3412099

E service@atlasmarinesystems.com
www.atlasmarinesystems.com

UNITED STATES

Carter Robinson & Associates

Carter Robinson

P.0. Box 16113, Newport Beach, CA 92659
T +19499039153

E carter_robinson@sbcglobal.net

Gbr Marine Services, LLC

Geoff Balmer

4001 NW 27 Terrace, Boca Raton, FL 33434
T +1954 4657880 (service)

T +1954 817 8630 (admin)

E geoff@gbrmarine.com

ATM Engineering Inc.

Mike Handschmann

18730 Lenaire Dr., Miami, FL 33157
T +13052517547

E atmmarinel@bellsouth.net

Maritime Marine Inc

Malcolm Parton

3200 S. Andrews Ave #113, Fort Lauderdale,
FL 33316

T +1954 4678200

F  +1954 467 8207

E maritimemarine@att.net

Pacific Marine Power Systems

Rick Irvine

1309 Opal St, San Diego, CA 92109
T +1619997 5242

E rickirvinel23@gmail.com

Bishop Marine Electric, Inc

Greg Bishop

800 Old Griffin Road, Dania, FL 33004
T +19549210207

E greg@bishopmarine.com

CARIBBEAN

ElectecN. V.

Bert Lamerigts

Wellington Road #29, Cole Bay, St. Maarten
T +1721-527-7343

F  +1721-544-3641

E Dbert@electec.info

Marionics Caribbean

Arougoo Adams

Falmouth Harbour, St. John’s, Antigua
T +12684601780

E marionic@candw.ag

AFRICA

Africa Contents & Equipment

Ibrahim K Mshelia

Block 4, Flat 1, Gwaram Close, Area 3 Garki,
Abuja, Nigeria

T +234704 3371122

EUROPE

Ship System Srl

Valeria Tosolini

Via XX Settembre 16/4, 16121 Genoa, Italy
T +39010 869 1011

F +39010 8691012

E cornice@shipsystem.com

Roberts Electrical Marine

Kevin Roberts

32 Route du Badine, 06600 Antibes, France
T +33(0)607213038

E electricalmarineltd@gmail.com

Astilleros De Mallorca

Stefan Enders

C/ Contramuelle Mollet 11 - 07012 Palma de
Mallorca, Spain

T +34971710 645

F +34971721368

E info@astillerosdemallorca.com

Casqueira Lda

Miguel Casqueira

Avenida dos Bacalhoeiros, 188, 3830-553
Gafanha da Nazare, Portugal

T +351234 367026

F  +351234 364751

E casqueira@casqueira.pt

GoldenA/S

Nick Polikandriotis

126 Trapezoundos Str. 18121, Koridallos,
Greece

T +302104312349

F  +30210 4312325

E management@golden-as.com

Burgess Marine Ltd

James Needle

Western Avenue, Western Docks
Southampton SO15 OHH, UK

T +44 02380787878

F +44 02380787826

E james.needle@burgessmarine.co.uk

Yachtelec

Remi Colace

La Clairette, Avenue Camusso, La Ciotat,
France

T +33(0)442017677

F  +33(0) 442326779

E yachtelec@orange.fr

ASIA

North American Boat Services

Scott Walker

Raffles Marina, Singapore

T +6568691813

E scott@asia-pacific-superyachts.com

Asia Marine Equipments Ltd

Kevin Ou

Taiwan Main Office 17F.-2, No. 319
Dazhong 2nd Rd., Zuoying Dist. Kaohsiung
City 813, Taiwan (R.0.C.)

T +866(0)7 5503191

F +886(0)7 5503192

E kevin@asiamarine.com.tw

Electrical Marine Co., Ltd

Damian Barrett

223 Moo 8, Tumban Paklok, Thalang Dist.
Phuket, Thailand 83110

T +6676510782

F +6676272178

E damian@electrical-marine.com

AUSTRALIA - NEW ZEALAND

Major Yacht Services

Geoff Majer

P. O. Box 620, Gladesville NSW 2111, Australia
T +61(0)298107200

F +61(0)29810 0144

E geoff@mysaust.com

Electrics Afloat Ltd

Warren Tait

P. O. Box 91222, Victoria Street West
Auckland 1142, New Zealand

T +6493797958

F  +6493799041

E warren@electricsafloat.co.nz

POWER’

Marpower Converters

The MarPower SPCII shore converters and
storage inverters transform worldwide
available shore voltages and frequencies
into a reliable and safe power source. With
its extremely compact and fully functional
modular design, it is unique in the market.
The water- and air-cooled converter line in
arange from 15-900KkVA or even bigger can
fulfil every requirement you have on board.

Eekels Technology B.V.

Manfred Lammers
Plesmanlaan 2, 9615TH Kolham
P.O. Box 4, 9600 AA Hoogezand
The Netherlands

T +31(0) 887991636

E m.lammers@eekels.com
www.marpower.nl

ITALY

Marine Automation Srl.

Fabrizio Scoccia

Via dei Pescatori, 28 - 55049 Viareggio, LU
T +390584 388288

E fabrizio@marineautomation.it

TURKEY

Mavituna Ltd. Sti.

Songiir Ulus

Yayla Mah. Cengiz Topel Cad. No: 119/A,
Tuzla, Istanbul, Turkey

T +90 216395 8983

E sulus@mavituna.com.tr

MALTA

Automation Technologies

Steve Vella

Unit 1140/1145, KBIC Kordin Industrial
Estate, Paola PLA 3000

T +356 23980169

E info@atech.com.mt

CHINA

Eekels Technology B.V.

Daming Li

716 Room, 7F 111 Cao Bao Road 200233
Shanghai, P.R. China

T +862164753107

E damingli@eekels.com >




USA

Thomas Marine Systems, Inc.

John Thomas

2200 West State Road 84, Fort Lauderdale,
FL 33312

T Fort Lauderdale +1 954-727-1674

T West Palm Beach +1561-340-3400

T Miami+1305-635-2062

E jthomas@thomasmarinesystems.com

CARIBBEAN

IBC Shipyard

Giacomo Moriconi

Ave. de la Marina No. 54,La Marina Casa de
Campo,La Romana, Dom.Rep.

T +1809 4493323

Cell +1 829 762 1246

E g.moriconi@ibinautica.net

FRANCE

MCB

Dick Kieft

T +33629434818

E dick@mcbenelux.nl

DUBAI

Technology Ventures Marine Equipment LLC
Arun Sudarsan

WS128B - Dubai Maritime City, Post Box
88863, Dubai

T 009714 4342 510

Cell 00971 55 3908480

E arun@tv-me.com

Agents
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BWA Yachting

BWA Yachting exists to help captains, crew
and managers with the increasing demands
of managing a modern superyacht. The
broad range of services we offer extends from
fully integrated global packages through to
handling single port calls and last minute
specialist concierge requests. We also
provide advance itinerary planning and
implementation of every aspect of a yacht’s
trip.

Our global offices stretch throughout the
Mediterranean, Caribbean and the Americas,
providing a seamless experience wherever
our clients are cruising. To take advantage

of our unique combination of expert local
knowledge and global capabilities, call

+41 91 913 3240, e-mail info@bwayachting.com,
visit bwayachting.com or download our smart
phone app.

Via Serafino Balestra 27, Lugano 6900,
Switzerland

T +41919133240

F  +4191913 3249

E info@bwayachting.com
www.bwayachting.com
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BERMUDA YACHT SERVICES

Bermuda Yacht Services

Bermuda’s leading yacht services provider.
With our local knowledge of the marine
industry, from bunkering to provisioning,
B.Y.S. can service you and your guests’ needs
island wide.

Deborah Moran

T +1(441) 2972798

E info@bdayacht.com
www.bdayacht.com

C2CInc

Established in 2003, C2C inc is a bonded
customs and superyacht agent operating
in California USA. C2C is considered the

superyacht authority on the West Coast.

Captain Mark Drewelow

San Diego, Los Angeles, San Francisco
T +16199728695

F +1760 6524811

E info@c2csandiego.com
www.c2csandiego.com

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

VOLUTION
YACHT AGENTS

Evolution Yacht Agents

Evolution Yacht Agents is a specialised ship’s
agent company offering a comprehensive and
bespoke service to superyachts in all major
Spanish ports with all resources in house.
The Evolution team offers you their

ultimate yachting expertise and local
knowledge to ensure the optimum
experience whilst visiting Spanish waters,
with a complete range of services at your
disposal: provisioning, concierge, deck

and engineering, spares, interior, logistics,
customs, fuel.

Beatriz Alonso/John Shinske

Barcelona - Palma de Mallorca - Ibiza -
Tarragona - Cartagena - Gibraltar

T +34971400 200

F  +34 971707 692

E info@evolutionagents.com
www.evolutionagents.com

B evolution-agents

¥ @Evoyachtagents

evolutionyachts
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SUPERYACHTS

Seal Superyachts
www.seal-superyachts.com

Seal Superyachts Borneo

Jean-Francois Cormerais

#15, Level 4, Central Shopping Plaza, Jalan
Banjaran, Kepayan Ridge, Kota Kinabalu
88200, Sabah, Malaysia

T +60 88269011

M +6016 5097438

www. borneo@seal-superyachts.com

Seal Superyachts India

Mr Jojy Cherian

#75, Arundale Street, Mylapore, Chennai -
600 004, Tamil Nadu, India

T +9144 24474007

M +9198410 09696

www. india@seal-superyachts.com

Seal Superyachts Malaysia

Mr Shah Nizar Ghazali

29B Gelam Village, Kedawang 07000,
Langkawi, Malaysia

T +60(0)163786313

www. malaysia@seal-superyachts.com

Seal Superyachts Maldives

Abdul Hannan

Level 3, West Block

Machchangoalhi Rafraf, Buruzu, Magu,
Republic of Maldives

T +(960) 3310096

F  +(960) 3310129

M +(960) 7775644

www. maldives@seal-superyachts.com

Seal Superyachts Myanmar

Mr Jeff La Valette

No 49, Shwe Tha Pyay 2

Nawarat Street 10 Quarter, Thaketa
Township, Yangon, Myanmar

M +95(0) 926 4444 625

www. myanmar@seal-superyachts.com

Seal Superyachts Seychelles

Alastair Maiden

North East Point, Victoria, Mahé, Seychelles
T +248 4242066

M +248 2515051

M +2482510802

www. seychelles@seal-superyachts.com

Seal Superyachts Sri Lanka

Mr Upali Gooneratne

No. 267/15, Galle Road, Colombo - 03,
Sri Lanka

T +94(0)112301476

T +94(0)113143747 (A/H)

M +94(0) 772443016

www. upali@seal-superyachts.com

Seal Superyachts Philippines

Miguel Ramirez

88 St. Martin Street, Valle Verde 1

Pasig, Metro Manila, Philippines

T +63472529069

T +63472529070

www. philippines@seal-superyachts.com

Seal Superyachts Fiji

Brian Smith

Vuda Point Road, Lautoka, Fiji Islands

T +679 664 0827

F +6796651727

M +679 999 7798

www. fiji@seal-superyachts.com »




Seal Superyachts New Caledonia

Herve Moal

40c Rue Austerlitz, Noumea, New Caledonia
T +687240123

M +687795601

www. newcaledonia@seal-superyachts.com

Superyachts Tahiti

Pascal Bredin

Marina Taina, Punaauia, Tahiti, French
Polynesia 98 717

T +68940 855285

T +68940 855285

M +689 87774447

Skype: pascotahiti

www. tahiti@seal-superyachts.com

Seal Superyachts Vanuatu

Justin Jenkin

3 Woroloa Point , Port Vila, Vanuatu

T +67823417

M +6787719174

WWW. vanuatu@seal-superyachts.com

Superyacht Agency Services

Superyacht Agency Services
Southampton Ltd

Superyacht Agency Services SouthaOon

Ltd is a bespoke 24-hour concierge service
providing berthing and yacht agency services
to superyachts calling at all leading UK ports
and marinas.

Mr James Comber

Mr Tim Wainwright

Bowling Green House, 1 Orchard Place,
Southampton, Hants SO14 3PX, UK

T +44(0)2380223 671

F +44(0) 02380233733

E info@superyachtagency.com
www.superyachtagency.com

superyaclhirtc
yG LOBAL

Superyacht Global

GREECE

Oceania Yachting Ltd

44 Freatidos Avenue, Piraeus, Greece,
P.C. 18537

T +302104 180 841

T +302117707321

F +302117907071

E info@oceaniayachting.com
Skype oceania.yachting
www.oceaniayachting.com

ITALY, SARDINIA

Nautica Assistance | Yacht Agent —
Yacht Supplier

Via Corea 20, Z.1. Settore 3, Olbia SS,
Sardegna, Italia

T +39078957607

F  +390789 595127
www.nauticassistance.com

ITALY
‘Med Yacht Services
Riccardo Ciani, Managing director
Via del Castillo, 17, 18038 Sanremo (IM)
T +390184 1928061/
+39 348 05 28 402
F  +390184 525199
E riccardo@medyachtservices.com

MONTENEGRO

Marine Shore Assistance D.o.o.

Trg Dara Petkovica, 885320, Tivat,
Montenegro

M +39 346 8657585 (Ita):

M +382 67213009 (Mne)

E gianluca@marineshoreassistance.com
www.marineshoreassistance.com

MALTA

S&D Yachts Agency Services Ltd

10 Seabreeze, Giuseppe Cali Street,
Ta’ Xbiex XBX1421, Malta

M (+356) 9949 5315

T (+356)2132 0577

F  (+356) 21332259

E info@sdyachts.com

SINGAPORE

Yacht Construction (SEA) Pte Ltd

International Super Yacht Services

#02-03 Eastech Blk 3016 Bedok North Avenue
4, Singapore 489947

T (65) 6542-2728

F  (65)6542-2886

E info@superyachtservices.com
www.superyachtservices.com

INDONESIA

Indonusa Marine

Benoa Harbour, Bali

M +62 8123803322

E info@indonusa-marine.net
www.indonusa-marine.net

THAILAND

Yacht Solutions

Phuket

T +66(0)76 238 450

T +66(0)76 681007

F +66(0) 76238451

E info@yachtsolutions.com
www.yachtsolutions.com/yacht-services

CARIBBEAN

Sea Grapes International

46 Airport Road, Villaggio Di Portofino, Suite
7G, Simpson Bay, Sint Maarten,

Dutch Caribbean

T +1(721) 5453777

F  +1(721)5453771

E info@sea-grapes.com
WWW.sea-grapes.com

LIGHTH , USE

The Lighthouse Consultancy
Bali-based consultancy providing 360° shore
support for private yachts cruising Indonesia.

Andy Shorten

Bali, Indonesia

T +62(0)361289 587 (office)

M +62(0)81338732764

E info@thelighthouseconsultancy.com
www.thelighthouseconsultancy.com

£} The-Lighthouse-Consultancy/
415865221835600

Air conditioning

@ Dometic

Dometic Marine

Engineering leader of innovative marine
products, Dometic has the largest worldwide
sales and service network. Products include
Condaria, Marine Air, and Cruisair air
conditioning systems, ship wide ventilation
systems, sanitation systems, Dometic Sea
Xchange watermakers and Dometic Spot Zero
freshwater purification systems.

USA HEADQUARTERS

Ned Trigg

2000 N Andrews Ave Ext, Pompano Beach,
FL33069, USA

T +1954 9732477

F  +1954979 4414

E ned.trigg@dometic.com
www.dometic.com/marine

FRANCE

Martin Rouen

Dometic SAS, Z.A. du Pre de la Dame Jeanne,
B.P. 5, 60128 Plailly, France

T +33344633500

F +33344633518

E martin.rouen@dometic.com
www.dometic.com/marine

ITALY

Joe Cusmano

Condaria ’87 S.r.1., Via Vesuvio 18, 20054 Nova
Milanese (MB), Italy

T +39036244182F

F  +3903 624 52226

E joe.cusmano@dometic.com
www.condaria.com

UK

Steve Morris

Dometic UK Ltd, Dometic House, The
Brewery, Blandford St. Mary, DT119LE
Dorset, United Kingdom

T +44844626 0133

F  +44844 626 0143

E steve.morris@dometic.com
www.dometic.com/marin

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com




HEINEN & HOPMAN

Heinen & Hopman

Heinen & Hopman is a leading specialist
and global service provider of climate
technology for superyachts. As a pioneer
in the design, production, engineering
and installation of HVAC systems, we
provide tailor-made solutions for chillers,
air-conditioning, mechanical ventilation,
heating and provision cooling.

Energy saving, emission reductions, comfort
and safety are the key factors behind a raft
of innovations introduced by Heinen &
Hopman. Headquartered in the Netherlands
with a network of subsidiaries in Italy, France,
Spain, Turkey and the US, and supported

by Heinen & Hopman'’s global 24/7 service
and after-sales centres, we offer a complete
package of comprehensive custom solutions
for new builds, refits and service work.

Joep Hopman

Produktieweg 12, 3552 LN Bunschoten
Mailing address: PO Box 9, 3750 GA,
Bunschoten, The Netherlands.

E info@heinenhopman.com
www.heinenhopman.com

TECHNICOLD

by NORTHERN LIGHTS

Technicold

Technicold provides clear air solutions to

the yachting industry. Our chilled water and
direct expansion air conditioning, air blowers,
refrigeration and heating systems are custom
designed and of the highest possible quality.

1419 W Newport Center Dr, Deerfield Beach,
FL 33442, USA

T +9544211717

F  +954 4211712

E info@technicold.com
www.technicold.com

AV & entertainment

@TRITON

TECHNICAL

Triton Technical

Triton Technical is a leading provider of
marine entertainment, technology, satellite,
and communication systems. Offering true
24/7/365 support, our team of engineers are
located around the globe and available to
serve you — any time, any place.

David Denchik

530 Industry Drive, Seattle, WA 98188, USA
T +1.206.453.6120

F  +1.206.453.6121

E info@tritontechnical.com
www.tritontechnical.com

M  linkedin.com/company/triton-technical
y twitter.com/TritonTechnical
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Aviation

y
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H)| Helidecks

superyacht aviation

Helidecks Training Solutions

Helidecks is a specialist aviation company
with vast experience in the luxury yacht
market. Whether you are looking to partner

a helicopter to superyacht for the first

time, or looking for continued support

to an established operation, we have the
expertise to offer the complete service to your
organisation. MCA accredited HLO and HDA
helideck team training conducted on-site
aboard the owners yacht. Helidecks helicopter
management services focus on the key areas
of ownership: Acquisition of VIP helicopters,
integrating helicopter to luxury yacht,
recruitment of pilots, maintenance etc. Our
hangerage facilities on the outskirts of London
are convenient for London, UK and Europe.

David Simms, Director

Tremough Innovation Centre, Penryn,
Cornwall TR10 9TA, UK

T +44(0)1326 567 208 / +44(0) 1326 567 209
E david@helidecks.co.uk
www.helidecks.co.uk

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Brand design &
custom publishing

THE SUPERYACHT AGENCY

The Superyacht Agency

Our ethos is to use both strategic thinking and
creativity to invigorate brands for the luxury
yacht market.

E hello@thesuperyachtagency.com

T +44(0)2078011021

www. thesuperyachtagency.com

Brokerage, charter &
yacht management

S PPHIRE SEAS

Sapphire Seas - WMG

Sapphire Seas is the charter management
division of Wright Maritime Group. Wright
Maritime is an industry leader in large yacht
operations.

As ayacht owner in the Sapphire Seas charter
fleet you will benefit from the strength and
knowledge of WMG’s professional staff and
family of companies. You will receive the
level of focus expected for your yacht to be
successful in the charter market. Our singular
commitment is to provide an atmosphere that
ensures a pleasurable and positive experience
in the business of owning and chartering a
yacht.

James Preston

800 South Andrews Ave, Suite 202, Fort
Lauderdale, FL 33316, USA

T +1954760 4442

F  +1954 5232533

E info@sapphireseas.com
www.sapphireseas.com

Coatings

ZYTEXX

Zytexx International Limited

New Zytexx hybrid-ceramic coating

paint protection

« Harder and more abrasion resistant

« Stronger adhesion

« Superior stain resistance

« New generation UV filters protect
underlying paint

« New generation stabilisers maintain gloss.

« No tenting required, cost efficient.

Our job is to make yours easier and brighter!

Galerie du Port, 26 Rue Lacan, 06600,
Antibes, France (next to Blue Lady Pub)
T +33(0)4 83282178 (office)

E info@zytexx.com

WWW.Zytexx.com




Coating consultants

- Atlas

Atlas Paint Consultants BV.

Worldwide professional paint inspection
and consultancy services for refit and new
build projects in the yachting, marine and
protective coating industries.

« Inspections

- Surveys

« Arbitration

- Expertise

« Failure analysis

« Preparation, set up and review of bid
packages, specifications and contracts for
new build and refit projects.

Nico Roper

Karel Doormanweg 5, 3115 JD, Schiedam,
The Netherlands

T +31(0)10 26 81495 (office)

M +31(0)6 51018231

E info@atlaspaintconsultants.com
www.atlaspaintconsultants.com

YACHT COATING SERVICES
CCS
20 years of dedication to a perfect superyacht
paint finish

Benefit from our vast experience in
superyacht paint and strong presence in all
major yachting centres. During our 20 years
of yacht paint consulting we have managed,
measured, adjusted and consulted over 700
newbuild and refit projects.

Our services include:

« Consultancy

« Newbuild/refit inspections

« Surveys

- Arbitrations/legal assistance

« Coating failure expertise

« Insurance inspections

CCS employs eight highly skilled and certified
coating advisors, all with strong backgrounds
in yacht paint application and project
management.

At any point CCS’s coating advisors are
traversing the globe assisting owners,
captains, management companies and
shipyards with tailor-made solutions.

Paul Bournas

Tesselschadelaan 15¢c, 1217 LG Hilversum,
The Netherlands

T +31(0)357512150

E info@ccsyacht.com
www.ccsyacht.com

Ad

WREDE

CONSULTING

Wrede Consulting GMBH

« New builds

« Refit/repair

« Status surveys

Wrede Consulting has worked as consultants
and paint surveyors for most of the 200
largest yachts worldwide in coating,
paintwork and equipment areas.

Wrede Consulting engages in quality
management and objective quality assessment
for the coating of mega- and superyachts,

as well as (on request) the overall technical
handling for new builds and refits.
Kay-Johannes Wrede

Osdorfer Weg 21, 22607 Hamburg, Germany
T +49(0)4088167450

M +49(0)171- 240 96 01

E kw@wrede-consulting.com

Find our reference list on
www.wrede-consulting.com

Communications

Saltwater
Stone

Saltwater Stone

Saltwater Stone is a specialist maritime
communications agency working in the
superyacht, recreational and commercial
sectors.

Choose Saltwater Stone for integrated
branding and image creation supported by
focused PR, social media, content marketing
and media planning services.

Saltwater Stone delivers creative, integrated,
results-driven campaigns powered by
experience, knowledge, intelligence and
insight.

Georgina Bartlett

‘Limosa House’, 22 Strand Street, Poole,
Dorset BH151SB, UK

T +44(0)1202 669 244

E gbartlett@saltwater-stone.com
www.saltwater-stone.com

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Computer services/
consultancy

nlightened

Nlightened Software Ltd

Analyse, Design, Deliver

NSL is a dynamic internet and desktop
solutions company, dedicated to finding the
right solution for you. We deliver new ideas
and a new approach to create and evolve your
business, providing the driving force for your
computer requirements. We can help you by
defining the services essential for improving
your organisation. We represent the best

in software engineering, design, world
experience and business experience.
Outsource your IT and administration.

We support existing IT systems and users,

or can support your external clients with
systems or services that they have purchased
from yourselves - we can help.

- Complete website design and re-design and
hosting

- Custom software application development

« E-commerce

« Graphic design and multimedia

« CD-ROM design, production and distribution
«IT and administration support services.

Nigel Pilcher

10 Gorselands Court, Glenmoore Road,
Ferndown, Dorset BH22 8QF, UK

E support@nlightened.co.uk
www.nlightened.co.uk

Consultants

Moores
Rowland
Partners

Moores Rowland Partners SRL

Moores Rowland Partners - Yacht Division

is located in the heart of the Darsena of
Viareggio, Italy, very close to a vast sample of
the most prominent yachting shipyards in the
world. Its remarkable experience within the
yachting industry and the entire underlying
supply chain amounts to more than 25 years.
Moores Rowland Partners offers a wide
choice of consulting and assistance services
concerning tax and VAT, customs and
maritime matters to owning companies,
shipyards, brokers and to any other operators
involved in the nautical industry. Its high
standard and wide-scale advisory service
covers any of the activities regarding both
pleasure and commercial yachts and
superyachts, that is constructing, sale and
purchase, refitting, chartering, flagging and
incorporation.

Dott. Ezio Vannucci

Piazza Viani 11/A, 55049 Viareggio, Italy

T +390584 166 7536

F  +390584166 7510

E ewvannucci@mooresrowland.it
www.mooresrowlandpartners.com/en/yacht-
division/




Patton Marine Surveyors and

Consultants Inc.

Professional surveys conducted anywhere in

the world, international or domestic.

professional surveys conducted anywhere in

the world, international or domestic.

« Pre-purchase surveys

« Brokerage trade in surveys

« Hull and bottom surveys/audio gauging

« Insurance and valuation surveys/damage
surveys

« New construction pre-acceptance surveys

« New construction and re-fit supervision

« Specification, contract and plan review

- Damage or refit bid packages

« Expert witness

« Assessments of existing vessel compliance
with MCA code of practice

We are familiar with all classification societies

and commercial regulatory requirements in

force.

Donald Patton

Tom Jones

P.O. Box 331884, Miami, FL 33233-1884, USA
T +1305648 0823

Cell +1 305 491 0448 (Tom Jones)

F +1305648 0827

E pattonmar@aol.com
www.pattonmarine.com

For details on
listing your
company
PLEASE CONTACT

Roland Archdall
+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

YIMCA

'YMCA Yachting Maritime Custom

and Tax Assistance

YMCA is an independent consulting
company providing maritime consulting
services focused on tax and customs
compliances.

We focus on: Custom and tax formalities
(importation, exportation, VAT payment,
temporary importation for works etc);
mediations with authorities, yacht and
company registration etc.

Mrs. Géraldine Veran

Port de Nice, Quai Amiral Infernet, 06300
Nice, France

T +33(0)492004390

F +33(0)492004371

E info@ymca-yachting.com
www.ymca-yachting.com
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Consultants & surveyors

MARINE SURVEY BUREAU

Marine Survey Bureau

« Condition & valuation surveys

« Damage assessment

« MCA compliance examinations

- Tonnage measurements

« Ultrasonic thickness gauging

« Engine and machinery inspections

- Rigging inspections

« Warranty and performance surveys

« Repair, refit and new build supervision.

Roby Scalvini

Paseo Maritimo, 44, Local P-18, 07015, Palma
de Mallorca, Spain

T +34971403 370

F +34 971703 076

E info@msb-palma.com
www.msb-palma.com

WOLFSON UNI

RO MARINE TECHNCLOGY AND INGUSTRAAL ARG

Wolfson Unit M.T.LA.

Model basin and wind tunnel testing.

CFD (Computational Fluid Dynamics).
Stability investigations and documentation.
Trouble shooting problems with
performance, stability, motions, vibration.
Expert witness services and marine design
software.

Very experienced team of professional
engineers.

Dickon Buckland
University of Southampton
T +44(0)23 8058 5044

E wumtia@soton.ac.uk
www.wolfsonunit.com

" ZUCKER & PARTNER
~

YACHT CONSULTANTS & MARINE SURVEYORS

Stefan Zucker & Partner Gmbh
With more than 25 years’ yachting
experience, Zucker & Partner offers:
« Condition surveys

« Valuation surveys

« Damage assessment

« Supervision for new constructions
« Supervision for refit

- Management

«ISM/ISPS / MLC

Stefan Zucker

Leunastr. 67, 22761 Hamburg, Germany
T +49-40-897161-0

F  +49-40-897161-11

E info@zucker-partner.de
www.zucker-partner.de

Cosmetic engineering,
detailers

THOMS MARINE

a

Thoms Marine

Aircraft quality cosmetic detailing — Boeing/
Airbus approved products for yachts and
private/corporate aircraft, military aircraft
and commercial aircraft as well as larger
yachts starting at 30 metres.

No water — no soap —no waste

Yacht treatment and durable conservation of
hull and superstructures;

Interior renovation and deep clean;

Engine room cleaning;

Paint and topcoat recovering;

FRP gelcoat restoration and recovering.
Special packages for large yachts.

Brien R. Gilroy

Fokkerweg 203, 1438 BG, Oude Meer,

The Netherlands

T +31(0) 85303 1142/+31(0)622 225954

E info@thoms-aviation.com
brien@thoms-aviation.com

www.thoms-aviation.com

Cranes & passarelles

H

Hydromar

Hydromar produces and delivers premium
tailor-made hydraulic equipment based on
standard solutions for motor and sailing
yachts between 30 and 85m.

Based on a close partnership with the yard
we are able to be a part of the process of yacht
building.

When shipbuilding and mechanical
engineering meet hydraulics, our expertise
and production programme benefits the

yard with a high level and yet cost-effective
solution for all kinds of hydraulic equipment
such as gangways, boarding ladder gangways,
cranes, hatch hinge systems and other
hydraulic equipment.

MARINE EQUIPMENT BV

Rob Montijn

Edisonstraat 22 b-c . Leeuwarden, 8912 AW,
The Netherlands

T +31(0)5876 76 200

E info@hydromar.nl

www.hydromar.nl




Crew management

Crewing

Deck equipment & fittings

Luxury Yacht Group

Full service crew placement agency with
global reach and largest online database. Free
registration for crew members and industry
leading six-month placement guarantee for
all employers.

Marcy Laturno

1362 SE 17th Street, Fort Lauderdale, Florida
33316, USA

T +1954 5259959

F  +1954 5259949

E crew@luxyachts.com
www.luxyachts.com

ANTIBES

La Galerie du Port, 8 Blvd. d’Aguillon, 06600,
Antibes, France

T +33(0)489120970

F +33(0)497213784

For details on
listing your
company

PLEASE CONTACT

Roland Archdall
+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

Maritime Professional Training

MPT offers a full range of training and
certification programmes for the MCA,

the RYA, the USCG and many other
administrations for all levels from deckhand,
Yachtmaster and OOW, through Master,
including ECDIS, ISPS and ISM, as well as
AEC and Y4 through Y1 Engineer. MPT offers
specialised training for crew new to the
industry as well as interior stewardess and
chief stewardess programmes. MPT hosts the
S.M.A.R.T. campus with the only DNV class

a full mission bridge simulator designed for
superyachts. classroom, onboard training,
practical assessments and virtual vetting are
available year round.

Amy Beavers

Julie Liberatore

1915 South Andrews Avenue, Fort Lauderdale,
Florida 33316 USA

T +1.954.525.1014

F  +1.954.764.0431

E info@MPTusa.com

www.MPTusa.com

Viking Recruitment /

The Maritime Skills Academy

Viking is the leading superyacht crew
management specialists.

Our knowledge and experience enables us to
extend our support to the needs of our clients,
creating a full crew management facility in
the following areas:

« Crewing

« Employment

« Payroll

» Administration

« Travel

« Training (MSA)

The Maritime Skills Academy provides vital
crew training to for the yacht industry with its
extensive portfolio of MCA accredited STCW
courses, refresher training and professional
development courses.

Matthew Jaenicke
Mark Jaenicke

DOVER (UK)
Viking House, Beechwood Business Park,
Menzies Road, Dover CT16 2FG, Kent, UK

SOUTHAMPTON (UK)
Unit G Deacons Marina, Bursledon Bridge,
Southampton SO31 8AZ, Hampshire, UK

NEW ZEALAND
Level 2, 158 Beaumont Street, Westhaven,
Auckland 1010, New Zealand

PHILIPPINES

Iron Studio Complex, Emerald Hills
Subdivision, Sumulong Highway, Antipolo
City 1870, Philippines

T +44(0)300 303 8191/8393

F  +44(0)1304 827710

E info@vikingrecruitment.com

www.vikingrecruitment.com

www.maritimeskillsacademy.com

M Viking ‘a Family of Companies’/
Viking Jobs at Sea

El @vikingrecruitment / @MSADover

¥ @vikingrec / @MSADover

@vikingrec

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Hepworth Marine International

UK designed and manufactured high
quality, precision engineered stainless steel
superyacht deckware and interior fittings,
including a range of helicopter tie-downs.

Bert Thijssen

4 Merse Road, North Moons Moat, Redditch,
Worcestershire BO8 9HL, UK

T +44(0)1527 61243

F +44(0)1527 66836

E marine@b-hepworth.com
www.b-hepworth.com
www.monitor-marine.co.uk

B company/b-hepworth-&-company-limited

Deck equipment, mooring
equipment, cleats & fairleads

NOMEN

NOMEN Products GMBH

NOMEN Products GmbH manufactures
mooring cleats and fairleads, made of
aluminium or stainless steel, for yachts,
tenders and marinas.

NOMEN products are much in demand as
standard equipment on upmarket boats,
power and sail, as well as on superyachts.
In 2013 NOMEN won the DAME Award in
the category of “deck equipment, sails and
rigging” with the new CLIP-cleat which

is designed as a combination of cleat and
fairlead. The CLIP-cleat always remains
closed, no matter whether it is belayed or
not and sets a new standard for mooring
equipment.

In 2016 NOMEN brings out a new full-
metal-version of the CLIP-cleat made from
aluminium or stainless steel.

Axel Hoppenhaus

Steckelhorn 12, 20457 Hamburg, Germany
T +4940 367683

F  +4940 367685

E info@nomenproducts.de
www.nomenproducts.de




Diesel tanks Engine room
Turtle Pac Pty Ltd ®
Collapsible diesel tanks Cummins Inc.

Manufacturers of the toughest super deck
tanks on earth. Suit diesel - water. World
first collion bandage suit larger vessels.
Underwater lift bags.

Laszlo Torok

10 Hayter Street, Currumbin, QLD 4223, Australia
T +61755981959

F +61755981959

E turtlepac@yahoo.com.au
www.turtlepac.com

Doors, hatches & elevators

NEWTHEX

Newthex Ned BV.

Engineering and supply of innovative
products such as:

- Weather- and watertight doors and hatches
« Shell- and stern doors

« Platforms (swimming and lifting)

« Lifting appliances (elevators) .

Ruben Tienpont

Molenraai 11, 9611 TH Sappemeer,
The Netherlands

T +31(0)598361660

F  +31(0)598 361661

E info@newthex.com
www.newthex.com

Electric

Palladium

TECHNOLOGIES, INC.

Palladium Technologies, Inc.

Palladium’s Electrical Division includes
state-of-the-art design, engineering and
documentation for all of the yacht’s electrical
system, including switchboards, AC and DC
circuits, monitoring, alarms, controls and
emergency panels, with automated load
management and balance. Our electrical
solutions meet ABS and other major
classification society standards as well.

Michael E. Blake

3900 SW 30th Ave. Suite 4, Fort Lauderdale,
FL 33312 USA

T +01-954-653-0630

F  +01-954-337-2650

E info@PalladiumTechs.com
www.PalladiumTechs.com
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Cummins large commercial marine

engines from 19 to 60 litres were designed

to withstand the challenging conditions
commercial operators often face. Building on
the same platform as Cummins legendary K
Series product, our Quantum Series engines
have been successfully powering commercial
applications for over a decade. This same
reliable, durable power is now available for
recreational boating applications such as
super yachts and yacht support vessels. We
offer a full range of propulsion and auxiliary
power solutions from 100 to 4,200hp and
generator sets from four to 1,240kWe. Our
products are backed by a global support
network with more than 600 distributor
locations and 7,200 dealer locations
worldwide.

Rachel Bridges

40-44 Rutherford Dr, Wellingborough NN8
6AN, United Kingdom

T +447710 321024 (mobile)

E rachel.l.bridges@cummins.com
www.cumminsengines.com/marine

¥ twitter.com/cumminsengines

Exhaust gas purification

Halyart\j\

Halyard (M&I) Ltd

Puregen is the very latest in exhaust gas
cleaning from Halyard, borne of 30 years
experience with marine exhaust systems
for superyachts worldwide. Puregen is

now in service with a total of 25 superyacht
generators. Simple, clean, small and proven
for removing soot from generator exhausts
before contamination can reach the
surrounding water.

Richard Burnett

Hugh Cunningham

Whaddon Business Park, Salisbury,
SP5 3HF, UK

T +44(0)1722710922

E rburnett@halyard.eu.com

E hcunningham@halyard.eu.com
for Puregen, and for marine exhausts - dry or
wet, or both!

E technical@halyard.eu.com
www.halyard.eu.com

A Company of the ElringKlinger Group

Hug Engineering Ag

Hug Engineering AG, founded in 1983 with its
headquarters in Elsau, Switzerland, is today
one of the leading manufacturers of exhaust
gas purification systems for diesel and gas
engines used in both stationary and mobile
applications.

The company provides efficient solutions
and customised concepts for exhaust gas
cleaning.

As one of the few manufacturers in the world,
we develop, design and produce all key
components ourselves and are setting new
benchmarks.

Using a global distribution network, Hug is
present in the most important international
markets. This guarantees constant and
prompt support in terms of sales, repair,
spare parts and servicing of the products.
Our classified products for reducing soot and
NOx on yachts are:

Nauticlean™ - for main engine and gensets
Nauticlean e-power - for gensets

First IMO Tier III certifications have been
successfully received with a nauticlean
system.

Im Geren 14, CH-8352 Elsau, Switzerland
T +41523682020

F +41523682010

E info.ch@hug-engineering.com

www.hug-eng.ch

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Exhaust systems

Halyara\

Halyard (M&I) Ltd

Halyard designs and manufactures marine
exhaust systems for craft up to 100m, with
an international reputation for excellence in
both water-cooled and dry exhaust systems.
Our specialist design team use the very latest
drawing management systems and service
both new build and re-fit.

Richard Burnett

Hugh Cunningham

Whaddon Business Park, Salisbury,
SPS 3HF, UK

T +44(0)1722710922

E rburnett@halyard.eu.com

E hcunningham@halyard.eu.com
for Puregen, and for marine exhausts - dry or
wet, or both!

E technical@halyard.eu.com
www.halyard.eu.com
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MarQuip

Marquip BV.

Based at the heart of the superyacht industry
in the Netherlands, MarQuip is dedicated

to the design and manufacturing of exhaust
systems for superyachts. MarQuip is the
leading expert in underwater exhaust outlets,
water-cooled and dry-stack exhaust systems
in the superyacht industry.

Dennis Bravenboer, Sales Director
Staalindustrieweg 5A, 2952 AT Alblasserdam,
The Netherlands

T +31(0)786810975

M +31(0)653133990

F +31(0)786810976

www.marquip.nl

M company/marquip

For details on
listing your
company
PLEASE CONTACT

Roland Archdall
+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

D)) Sovnoown

] PEACF AND OulrET

Soundown Corporation

Soundown, a worldwide leader in noise
control engineering, manufactures and
supplies high performance, high quality, wet
marine exhaust silencers for pleasure and
commercial craft applications. Soundown
specializes in Underwater Exhaust Discharge
for the ultimate in exhaust silencing, to
products such as the “Sootsinker”, a pollution
control device. We offer many different
custom configurations for propulsion
systems up to 4000hp and power generation
to 400kw.

Sales Department

16 Broadway, Salem, MA 01970, USA
T +1978-745-7000

F  +1978-745-0900

E sales@soundown.com

FT LAUDERDALE

3005 SW 2nd Ave. #102, Ft Lauderdale,
FL 33315, USA

T 954-761-9188

F  954-761-3136
www.soundown.com

Fiscal agency & representation

Generators

S®5\/ACHTING

SOS Yachting

SOS Yachting provides fiscal agency and
representation services to yachts chartering
in EU waters and counts operational offices in
Italy, France, Spain and Croatia.

CROATIA
Brace Fucak 25, 51000 Rijeka, Croatia

FRANCE AND MONACO
Port de Nice, Quai Amiral Infernet, 06300
Nice, France

ITALY
Piazza Viani 11/A, 55049 Viareggio (LU), Italy

YACHTING SPAIN

Marina Port Vell, C/L’Escar, 26, 08039
Barcelona, Spain
www.sosyachting.com

NORTHERN LIGHTS

Northern Lights, Inc

Northern Lights, Inc. is a major manufacturer
of marine generator sets and Technicold
climate control solutions. NLI products

are supported by a global sales and service
network.

Scott Putnicki

4420 14th Ave. NW Seattle, WA 98107 USA
T +1-206-789-3880

E info@northern-lights.com
www.northern-lights.com

@ E3 Northern Lights, Inc.

¥ @nlmarine

Helicopter services

Fuel & lube oil supply

FemoBunker

THE FUEL TRADERS

Femo Bunker Srl

Thanks to decades of experience Femo
Bunker is one of the predominant yacht
fuel traders in the world. The joint-venture
between Pesto Sea Group and Fratelli
Cosulich, leading companies in yachting and
shipping industry, has created a solid and
well-established enterprise. Femo Bunker
provides its top quality services all over the
world throughout offices in Europe, the
Caribbean and Far East.

Ugo Pastorino

Calata Molo vecchio Mod 2, 16128 Genova,
Italy

T +39.010.2759515/ +39.349.6150963

F  +39.010.2759516

E bunker@femobunker.com
www.femobunker.com

FemoBun«er

THE FUEL TRADERS

Ugo Pastorino

Bay View Villas, Fan Coral Road, Beacon Hill,
Sint Maarten

T +17215272888

E antilles@fbantilles.com
www.femobunker.com

LUVEALED

Strategic Aviation Management
Luviair Limited
Luviair provides operational, financial and
technical support to helicopter owners.
Operational: flying helicopters, managing
aircrew. Financial: cost administration and
reporting. Technical: regulatory compliance,
safety, maintenance tracking. Isle of Man
based. An established, safe helicopter
operator for the heli yachting industry.

Mairi Lockwood

Unit 2, First Floor, The Jet Centre,
Ronaldsway, Isle of Man IM9 2 RJ
T +441624 811365

F +441624 819 365

E info@luviair.com
www.luviair.com

Horns, bells & whistles

Yablenbery

Kahlenberg Industries, Inc.

Kahlenberg Industries, Inc. manufactures the
highest quality sound signalling systems for
luxury yachts worldwide.

Erick Kahlenberg

1700 12th St, Two Rivers, Wisconsin 54241,
USA

T +1920-793-4507

F  +1920-793-1346

E info@kahlenberg.com
www.kahlenberg.com




Hydraulic systems

N
RECKMANN

Reckmann Reefing Systems & Hydraulics
Reckmann Reefing Systems & Hydraulics
have been building high-quality head sail
furlers, boom drive units, rigging hydraulics,
aluminium masts and hydraulic power packs
for many decades and for yachts of all sizes.

Marcus Schuldt

Siemenstrasse 37-39, Rellingen D-25462,
Germany

T +49/(0)4101/38 49 0

F  +49/(0)4101/38 49 50

E info@reckmann.com
www.reckmann.com

Hydraulics/thrusters

NAIAD 2e~—
DYNAMICS

Naiad Dynamics

The leading manufacturer of roll
stabilization systems, digital adaptive
AtSpeed® and AtRest® stabilizers, advanced
ride control systems, active interceptors,
T-foils, trim tabs, bow thrusters, integrated
hydraulics. full product range plus custom
engineered solutions. world class product
support.

Headquarters

Sando Nicolia

50 Parrott Drive, Shelton, Connecticut,
06484, USA

T +1203929 6355

F  +1203929 3594

E sales@naiad.com

www.naiad.com

HOLLAND

Marc Kemmerling

Fregatweg 46A, 6222 NZ Maastricht, The
Netherlands

T +31(0) 43604 9200

F +31(0)43363 6200

E sales@naiad.com

FLORIDA

Vic Kuzmovich

3750 Hacienda Blvd., Suite A, Ft Lauderdale,
Florida 33314, USA

T +19547977566

F  +19547910827

E sales@naiad.com

MARYLAND

23620 Three Notch Road, Hollywood, MD
20636 USA

Steven Vidakovic

T +1301690 2010

F +1301690 2187

E sales@naiad.com
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UNITED KINGDOM

Unit 3 Nelson Industrial Park, Manaton Way,
Hedge End, Southampton SO30 2JH, UK
Steve Colliss

T +44(0) 2392539750

F  +44(0)239253 9764

E sales@naiad.com

Insurance

= F
MARlNE.

Fastnet Marine Insurance Services Ltd
Experienced professionals providing
independent advice and solutions for all
yacht and associated insurance requirements.
Authorised and regulated by the Financial
Conduct Authority.

Alex Hoole

Richard Power

Notebeme House, 84 High Street,
Southampton SO14 2NT, UK

T +44(0) 238063 6677

F +44(0)238063 6678

E sails@fastnet-marine.co.uk
www.fastnet-marine.co.uk

K

VACHTSURE  HISCOX

A HISCOX COMPANY

Hiscox MGA Ltd

Hiscox MGA Ltd has the knowledge,
expertise, innovation and commitment

to deliver. Our specialist teams provide
insurance across a range of business lines.
We insure some of the largest and most
recognisable superyachts in the world and
are known globally for our professionalism,
integrity, innovation and service. Our
products include Yachtsure 24, Yachtsure and
Racecover.

Hiscox London office

1Great St Helen’s, London EC3A 6HX
T +44(0)20 7448 6126

F  +44(0)20 7448 6900

Paul Miller, Director of Underwriting
T +44(0)20 7448 6427 (direct line)
E paul.miller@hiscox.com

Matt Halpin, Underwriter
T +44(0)20 7448 6518 (direct line)
E matthew.halpin@hiscox.com

Annabelle Oakley, Underwriter

T +44(0)20 7448 6492 (direct line)
E annabelle.oakley@hiscox.com
www.hiscoxmga.com

MatthewsDaniel

a Bureau Veritas Group Company

MatthewsDaniel International

MD Yachts is a division of MatthewsDaniel
International, specialising in damage
investigation, loss adjusting casualty
response and risk surveying. We operate
globally, attending both motor and sailing
yachts on behalf of insurers.

Andrew Jameson
10 Fenchurch Street, London EC3M 3BE, UK
T +44(0)2079291300
+44 (0) 7557 873 006
E MDYachts@matdan.com
andrewjameson@matdan.com
www.matdan.com

PANTAENIUS

Yacht Insurance

Pantaenius Yacht Insurance

We are one of the leading specialists for yacht
insurance worldwide and have arranged
custom cover for many of the world’s great
yachts and crews.

GERMANY

Martin Baum

Grosser Grasbrook 10, 20457 Hamburg

T +4940370910

F +494037091109

E superyacht@pantaenius.com
mbaum@pantaenius.com

www.pantaenius.de

MEDITERRANEAN - MONACO

Michael Kurtz

34, Quai Jean-Charles Rey, 98000 Monaco

T +37797984343

F +37797984340

E info@monaco.pantaenius.fr
mkurtz@pantaenius.com

www.pantaenius.fr

MEDITERRANEAN - SPAIN

Jens Ploch

¢/. Torre de Pelaires, 5, 07015, Palma de

Mallorca

T +34971708670

F +34971708671

E info@pantaenius.es
jploch@pantaenius.com

www.pantaenius.es

GREAT BRITAIN*

Anna Baum

Pantaenius UK Ltd, Marine Building

1Queen Anne Place, Plymouth, Devon

PL4 OFB, UK

T +4417522236 56

F +4417522236 37

E info@pantaenius.co.uk
abaum@pantaenius.com

www.pantaenius.co.uk

*Pantaenius UK Limited is authorised and regulated by the
Financial Conduct Authority (Authorised No. 308688)

>




AMERICA™

Cary Wiener

500 Mamaroneck Avenue Suite 318, Harrison

NY 10528

T +1914 3812066

F  +1914 3812052

1Washington Street, Newport Shipyard

Newport, RI 02840

T +14016191499

F  +14016191495

E inquiries@pantaenius.com
cwiener@pantaenius.com

Www.pantaenius.com

**Pantaenius America Ltd. is a licensed insurance agent

licensed in all 50 states. It is an independent corporation

incorporated under the laws of New York and is a separate
and distinct entity from any entity of the Pantaenius Group.

Integrated fire, thermal &
acoustic insulation

Promat International - Marine

Promat is a leading manufacturer of passive
fire protection panels and systems for marine
applications, offering an extensive range of
products designed to meet the most stringent
of requirements of 21st century fire protection
legislation.

Promat’s products for marine applications
stand for: high performance, significant space
and weight savings, fast installation and
tailor-made system solutions meeting the
requirements of shipyards and clients.

For our marine solutions:

Giorgio Lauro

Bormstraat 24, Tisselt 2830, Belgium
T +32(0)15718100

E marketing@promat-hpi.com
WWWw.promat-marine.com

IT services

©

RoamingExperj

RoamingExpert

At RoamingExpert, we understand the need
for flexible mobile roaming solutions and
have built a range of tariffs specifically for
the yachting industry. Our solutions are split
into two offerings, data only, and voice and
data tariffs.

Mark Pattman

14 South Preston Office Village, Cuerden Way,
Preston, Lancashire PR5 6BL, UK

T +44(0) 3300 555777

E enquiry@roamingexpert-yachts.com
www.roamingexpert-yachts.com

B roamingexpert-yachts

¥ www.twitter.com/RExpertYachts

Lawyers

(Bm SBOwréLowjre Murray

Bargate Murray

Bargate Murray is an award-winning boutique
superyacht and aviation law firm with
extensive knowledge and a focus on providing
abespoke, personal service. Our team has
experience in all aspects of superyacht law
including construction, sale and purchase,
finance, regulation, crewing and insurance.

Quentin Bargate

44 Worship Street, London, EC2A 2EA,
United Kingdom

T +44(0)2073751393

F  +44(0)20 73959529

E info@bargatemurray.com
www.bargatemurray.com

CrLype&Co

Clyde & CoLLP

With over 20 years’ experience, we understand
the superyacht industry and its potential
challenges - offering boutique legal services
globally across every aspect of superyacht law.
With 45 international offices, Clyde & Co is a
dynamic, rapidly expanding global law firm
focused on providing a complete legal service
to clients in our core sectors.

The St Botolph Building, 138
Houndsditch, London EC3A 7AR, UK
T +44(0)2076231244

F  +44(0)207623 5427

E SuperyachtLaw@clydeco.com

John Leonida, Partner
T +44(0) 20 7876 4875 (direct line)
E john.leonida@clydeco.com

Anna Wilkins, Legal Director
T +44 207876 4910 (direct line)
E annawilkins@clydeco.com

Giovanna Cabbia, Consultant

T +44 207876 4856 (direct line)
E giovanna.cabbia@clydeco.com
www.thesuperyachtlawfirm.com
¥ M @ClydeCo_SYLaw

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

g FAVAREL & ASSOCIES

Favarel & Associes Yachting Lawyers

Since 1997 we have been dealing with the
negotiation and drafting of international
construction and sales contracts, especially
for luxury megayachts. We also deal with
complex public contracts in relation with
coastal and port developments (marinas and
shipyards). Our team speaks French, English,
Spanish and Russian.

Béatrice Favarel

18 quai de Rive-Neuve, 13007 Marseille, France
11 rue Ambroise Thomas, 75009 Paris, France
T +33(0)491130303

F +33(0)4911303 04

E Dbeatrice@favarel-associes.fr
www.favarel-associes.com

GateleyPlc

Gateley PLC

An international law firm whose specialist
yacht team has over 20 years’ experience
of superyachts including construction/
refit contracts, sale and purchase, finance,
registration, VAT issues, charters, crew
employment, insurance and dispute
resolution. Offices in the UK and Dubai.

Bruce Virgo

Richard Coles

Joanna Welch

James Gopsill

1 Paternoster Square, London EC4M 7DX, UK
T +44(0)20 76531600

F  +44(0)20 76531601

E BruceVirgo@gateleyplc.com
www.gateleyplc.com

HILL DICKINSON

SUPERYACHT LAWYERS

Hill Dickinson LLP

Hill Dickinson superyacht lawyers are market
leaders in the provision of legal services

to the superyacht industry. They provide
specialist advice to the owners of large

yachts but also to banks, project managers,
designers and other professionals involved

in the construction, financing and operation
of superyachts. The team has a reputation

for service excellence, combined with
pragmatism and a determination not to ‘over-
lawyer’ the issues.

105 Jermyn Street, St James’s, London SW1Y
6EE, UK

UK, MONACO, HONG KONG,
SINGAPORE AND GREECE
T +44(0)2072839033

F +44(0)2072831144
www.hilldickinson.com

Tony Allen, Partner
T +44(0)2072809154
E tony.allen@hilldickinson.com

James Lawson, Partner
T +44(0)20 7280 9156
E james.lawson@hilldickinson.com >




Panos Pourgourides, Partner
T +44(0)20 72809191
E panos.pourgourides@hilldickinson.com

Martin Penny, Partner
T +44(0)20 7280 9320
E martin.penny@hilldickinson.com

David Reardon, Partner
T +377977004 60
E david.reardon@hilldickinson.com

INCE &CO |

Ince &Co

“Renowned for its yacht practice, where
lawyers provide ‘sound advice’, as well as
customs law expertise,” Legal 500 2014.

Ince & Co is a leading international law firm
which has been providing specialist advice
to the maritime industry for over 140 years.
Our dedicated yacht and superyacht lawyers
specialise in providing a full range of services
to yacht owners, charterers, managers,
lenders, insurers, brokers, designers and
builders.

We can advise you on everything from new
building projects, the sale and purchase

of new and secondhand yachts, financing
and VAT/customs issues, to crewing and
chartering.

We operate an international emergency
response service for yacht casualties or crisis
management worldwide.

International Emergency Response:
Aldgate Tower, 2 Leman Street,
London, E18QN, UK

T +442072836999
www.incelaw.com

EUROPE

London, Duncan Bateson

E duncan.bateson@incelaw.com
T +44(0)207 4810010

Paris, Andrew Charlier
T +33(0)153769100
E andrew.charlier@incelaw.com

Hamburg, Tim Schommer
T +49(0)40 38 0860
E tim.schommer@incelaw.com

Le Havre, Freddy Desplanques
T +33(0)235221888
E freddy.desplanques@incelaw.com

Monaco, Ian Cranston
T +37793258580
E ian.cranston@incelaw.com

MIDDLE EAST

Dubai, Rania Tadros

T +971(0)4 307 6000

E rania.tadros@incelaw.com

ASIA

Hong Kong, Gary Wong

T +8522877 3221

E garywong@incelaw.com

London | Hamburg | Le Havre | Monaco

Paris | Piraeus | Dubai | Beijing
Hong Kong | Shanghai | Singapore
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511 PERRY & NEBLETT

www SUPERYACHTLAWYERS co

Perry & Neblett, P.A.

Perry & Neblett is an international maritime
law firm with the knowledge and experience
necessary to serve the needs of the
superyacht industry. The firm has a team of
dedicated professionals led by Yacht Lawyer
James Perry to oversee the purchase, sale
and/or construction of superyachts, and
other matters such as flagging/registration,
new build construction, warranty claims,
offshore company formation, chartering,
insurance disputes, marine finance, crew
and employment matters, personal injury,
and duty/VAT/tax issues.

James H. Perry II

2250 South Bayshore Dr., Suite 211, Miami, FL
33133, USA

T +13053217000

E Perry@Yachtlawyer.com
www.SuperyachtLawyers.com

ROBERTALLEN AW

THE BUSINESS OF YACHTS

Robert Allen Law

Aboutique international law firm with
avibrant yachting industry practice; we
represent yacht builders, manufacturers,
distributors, brokers, lenders and private
buyers and sellers, and also offer maritime
litigation services.

Danielle Bonavita

The Four Seasons Office Tower, 1441 Brickell
Avenue, Suite 1400, Miami, FL 33131 USA

T (305)372-3300

E vyachts@robertallenlaw.com
www.robertallenlaw.com

Thomas Cooper LLP

Thomas Cooper is an international marine
law firm with offices in London, Piraeus,
Madrid, Paris, Sdo Paulo and Singapore. We
have in-depth and experience in the yacht
industry, regularly dealing with construction/
refit, sale and purchase, yacht finance,
salvage claims, arrests, personal injury and
other litigation issues relating to yachts. We
take a pragmatic approach to assessing the
legal and commercial requirements of our
clients.

John Strange

Ibex House, 42-47 Minories, London
EC3N 1HA, United Kingdom

T +44(0)20 74818851

F  +44(0)20 7480 6097

E john.strange@thomascooperlaw.com
www.thomascooperlaw.com

VAUDO PAGGINI & C.

—STUDIO LEGALE ASSOCIATO—

Vaudo Paggini & C.

Studio Legale Associato

Vaudo Paggini & C. is an international

law firm, specialised in all superyacht
transactions including sale/purchase,
international construction, refit contracts,
finance, registration and VAT issues.

Avv. D. Vaudo

Avv. M. Paggini

Avv. A. Personi

Scali D’Azeglio n.52, 57123 Livorno, Italy
T +39 0586240001

Damiano Vaudo

T +393356257163
Marco Paggini

T +39 3356078248

Alessandro Personi

T +39346 6070835

F +390586240002

E info@vaudopaggini.com
www.vaudopaggini.com

Head office in Livorno (Tuscany coast),
offices in all major Italian ports.

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

Lifts

Holland Marine Lifts

Since 2002 Holland Marine Lifts has been
leading specialist in designing, installing
and servicing custom-made lifts on board
superyachts.

If you are looking for a full glass passenger
lift for the central staircase, a dumbwaiter
for the galley, or an alternative lift, please do
contact us.

Emile van der Starre

Erik Bovee

Rivierdijk 641 B, 3371 EE, The Netherlands
T +31184 679311

E info@hmlifts.com
www.hollandmarinelifts.com

Our team of experts is also ready to assist you
if your lift needs servicing.

For service questions:

E service@hmlifts.com




Lighting manufacturers,
designers & consultants
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Seavision Underwater Lights

Lighting manufacturers and distributors

of Sea Vision and Deck Vision lights and
agents for leading light manufacturers. Our
portfolio includes interior, exterior, engine
room, utility and underwater lighting. Our
underwater lights have been certified since
2002 by Lloyd’s, ABS and RINA and currently
meet LR 3.2 cert and are approved without
the requirement of additional cofferdams.

FORT LAUDERDALE, USA
Tan MacDonald

T +1954760 4447

E sales@seavision.com
www.seavision.com

CANNES, FRANCE

Carla Labry

T +33(0)497210296

E sales@seavisioneurope.com
www.seavision.com

Lubricants supplier

helios lubeoil®

Helios Lubeoil

Start today and be prepared for tomorrow.
OEM yacht supplier since 1979. We offer you
the highest guarantee of safety with the finest
brands of lubes and analysis. One email is all
it takes.

Jens Dammeyer

Louis-Krages-Strafde 32, 28237 Bremen,
Germany

T +494212233 681

F  +494212233682

E mail@superyachtlube.eu
www.superyachtlube.eu
www.oilanalysis.eu
www.gearoils.forsale

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Marinas

Camper &
Nicholsons

C&N Marinas

C&N Marinas owns and operates superyacht
marinas in the Mediterranean and the
Caribbean with further expansion planned
in China and the Far East. They have more
than 40 years’ experience in marina and
waterfront development and are specialists
in the technical, financial and legal aspects
of superyacht berthing, including berth
ownership.

Dan Hughes

5th Floor, Cording House, 34 St James’s
Street, London SW1A 1HD, United Kingdom
T +442034051782

F  +4420 34053229

E info@cnmarinas.com
Wwww.cnmarinas.com

GRENADA

Port Louis Marina, St Georges
T +1473 4357431

E portlouis@cnmarinas.com

MALTA

Grand Harbour Marina, Birgu

T +35621800 700

E grandharbour@cnmarinas.com

ITALY

Porto San Rocco, Trieste

T +39 040273090

E portosanrocco@cnmarinas.com

ITtaly

Cala Ponte Marina, Apulia
T +39080 4247691

E calaponte@cnmarinas.com
GREECE

Athens Marina, Athens

T +30210485 3200

E athens@cnmarinas.com
Sani Marina, Halkidiki

T +302374099 582

E sani@cnmarinas.com

TURKEY

Cesme Marina, Cesme,

T +902327122500

E cesme@cnmarinas.com
Palmarina Bodrum, Yalikavak

T +90252 3110611

E palmarina@cnmarinas.com

CYPRUS

Limassol Marina, Limassol

T +35725020 020

E limassol@cnmarinas.com

Marine distress signals

Comeéte

MARINE DISTRESS SIGNALS

PainsWesséxes

MARINE DISTRESS SIGNALS |

Drew Marine Signal & Safety UK Ltd

The world’s leading manufacturer of SOLAS-
approved pyrotechnic marine distress signals.
Products are available in all major ports
through our global distribution network.

Langstone Technology Park, Langstone Road,
Havant, Hampshire PO9 1SA, UK

T +44(0)2392 415700

F  +44(0)2392 415701

E info@signalandsafety.com
WWw.painswessex.com

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

Marine noise &
vibration control

J & A Enterprises, Inc.
Noiso _md'\l"mﬂion Control Engineers

J&A Enterprises, Inc.

Large yacht noise and vibration control.
New-build specification writing; noise control
design, construction oversight; sea trials testing.
Existing problem diagnostics and engineered
solutions.

Full measurement and analysis capabilities.
Typical technical areas:

« Insulation design; comfort classes

» Machinery isolation/dynamics

« Structural dynamics, FEA

« Exhaust systems

« HVAC noise control.

16 Broadway, Salem, Massachusetts 01970,
United States

T +19787411551

F  +19787414447

E joequiet@aol.com
www.jandaenterprises.com




Medical & travel
safety services

A

MedAire

An International 505 Company

Medaire

Integrated travel safety solutions for luxury
yachts

Expert assistance | medical kits & equipment |
crew medical training | medical room design &
consultancy

MedAire partners with yacht owners,
captains and managers who put a premium
on health and safety to deliver the highest
standard of medical and travel safety
assistance to yacht crew and guests.

When unexpected health and safety incidents
occur, you need to be best prepared to care
for your crew and passengers whatever may
happen, wherever you are. MedAire’s fully
integrated safety solution combines our best
in class expertise, equipment and education
to put the right medical and travel safety
resources in your hands.

E yachtgs@medaire.com
www.medaire.com/yachts

AMERICAS

Arizona

Florida

T +1480 3333700

EUROPE

London, UK

Palma de Mallorca
T +441252517951

ASIA PACIFIC
Brisbane, Australia
Singapore

T +6563309534

Monitoring systems

SIMON

Palladium Technologies, Inc

Palladium has continually developed
innovative technology based solutions,
addressing the needs of the Marine Industry.
SiMON, our flagship system, offers the most
reliable monitoring, control and alarm
system as well as Palladium’s custom security
and fire systems, Glass Bridge design,
custom helm/MIMIC panel design, Apollo
entertainment and cabin control systems
along with Titan Switchboards and full
electrical services.

Michael E. Blake

3900 SW 30th Ave. Suite 4, Fort Lauderdale,
FL 33312, USA

T +1954653 0630

F  +1954 3372650

E info@palladiumtechs.com
www.palladiumTechs.com
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Paint applicators

Provision cooling

THRAKI

Thraki Yacht Painting GMBH

“The art of teamwork in Yacht Painting”.
Among the very few application companies
in Europe with expertise and huge experience
on the exterior finishing of large volume
yachts (90m+). A steady growth of project
references since 2005 in both new builds
and refits. On-site management of projects,
ensuring high level of QA, QC while reaching
the specification standards. Corrosion
treatment from bare metal, filling/fairing,
priming and topcoating of metallics and
several solid systems.

Ritvan Metso

Lise -Meitner-Strafie 6, 24223
Schwentinental, Germany

T +49 4307 8241960

F  +494307 8241961

E info@thrakiyachtpainting.com
www.thrakiyachtpainting.com

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Propellers & propulsion

Piening Propeller 3,:?’

=%

-

specialist plant
for propellers
and stern gears

Piening Propeller

Noise reduction relies upon the quiet
operation of a yacht’s propulsion system.
Piening Propeller fulfils its briefs in:
Consideration of all hydrodynamic

aspects during the design and an accurate
manufacturing of propellers and shafts.
The company is approved by all common
classification societies.

Repairs and adjustments of propellers are
done with the same care as new buildings.
Piening Propellers scope of supply includes:
Propellers from S00mm upwards.

Shafts up to a several lengths of 12,000mm.
Sterntubes with sealings and bearings.
Gearboxes type ZF.

Am Altendeich 83, D - 25348 Glueckstadlt,
Germany

T +4941249168-0

F  +494124 3716

E pein@piening-propeller.de
www.piening-propeller.de

HEINEN & HOPMAN

Heinen & Hopman Engineering BV
Heinen & Hopman is a leading specialist and
global service provider of climate technology
for superyachts. As a pioneer in the design,
production, engineering and installation

of HVAC systems, we provide tailor-made
solutions for chillers, air-conditioning,
mechanical ventilation, heating and
provision cooling.

Energy saving, emission reductions, comfort
and safety are the key factors behind a raft
of innovations introduced by Heinen &
Hopman. Headquartered in the Netherlands
with a network of subsidiaries in Italy, France,
Spain, Turkey and the US, and supported

by Heinen & Hopman’s global 24/7 service
and after-sales centres, we offer a complete
package of comprehensive custom solutions
for new builds, refits and service work.

Joep Hopman

Produktieweg 12, 3552 LN Bunschoten -
Spakenburg, The Netherlands

E info@heinenhopman.com
www.heinenhopman.com

Reefing systems & hydraulics

RECKMANN

Reckmann Reefing Systems & Hydraulics
Reckmann build high-quality head sail
furlers, boom drive units, rigging hydraulics,
aluminium masts and hydraulic power packs
for many decades and for yachts of all sizes.

Marcus Schuldt

Siemenstrasse 37-39, Rellingen D-25462,
Germany

T +49/(0)4101/38 49 0

F  +49/(0)4101/38 49 50

E info@reckmann.com
www.reckmann.com

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com




Refit, repair & maintenence

Security

Marina Barcelona 92

With more than 20 years of experience and
located in Barcelona, MB’92 is fully dedicated
to the yacht industry, providing service-refit,
repair and maintenance works. The shipyard
satisfies around 100 superyacht projects per
year, with lengths from 35 up to 200 metres.
The facilities cover a surface area of 76,000m2
and they include a 150T Travelift, a 220-metre
dry dock, a 2,000T Syncrolift and a 4,000T
Shiplift (operable in 2018). MB’92 has 110
employees, 40 in-house companies and over
800 subcontractors on site each day.

Henk Dreijer, Commercial Director

Passeig Joan de Borb¢ 92, 08039 Barcelona,
Spain

T +34932240224

F 434932240225

E info@mb92.com

www.mb92.com
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Savannah Yacht Center

Savannah Yacht Center

Savannah Yacht Center is a deep-water
maintenance, repair and refit facility on the
Savannah River in coastal Georgia dedicated
to servicing the megayacht fleet.

301 North Lathrop Avenue, Savannah,
Georgia 31415, USA

T 9124436888

E info@SavannahYC.com
www.SavannahYC.com

Sales & charter

N

WEST NAUTICAL

West Nautical

Leading European yachting company,
offering a full suite of services from
financial and invoice management, refit
planning, to crew employment, payroll and
charter management.

Anthony Sokolov

Port de la Napoule 06210, Mandelieu,
La Napoule, France

T +7495258 8448

E anton.sokolov@westnautical.com
www.westnautical.com

C@MMAND

Command At Sea International (CASI)
CASI is an accomplished megayacht security
firm offering security plans, training,
bespoke system design and installation,

and enhanced security measures to select
owners and crews.

Brian Peterman

1919 M Street NW, Suite 200, Washington,
DC 20036, USA

T +12026401804

F  +1202747764

E brian.peterman@casi-security.com
www.casi-security.com

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com

Shipyard - new build

AMELS &

THE ART OF YACHT BUILDING

AMELS

AMELS, the unique yacht building member of
the Dutch family-owned DAMEN Shipyards
Group. The highly successful premium semi-
custom Limited Editions range now consists
of the AMELS 180, 199, 212, 242 and 272.
AMELS, renowned for custom and Limited
Editions yachts also performs refits to the
same high standards as its new builds.

Rob Luijendijk, Managing Director
Koningsweg 2, 4381 NA, Vlissingen,
The Netherlands

T +31118 485002 (direct line)

T +31118485046

E info@amels-holland.com

F +31118 482579
www.amels-holland.com

ocefAnco

Oceanco

Since its inception in 1989, Oceanco has
earned a worldwide reputation of building
the most sophisticated superyachts to

the highest standards of technological
achievement and safety. Oceanco had unique
qualifications and resources to build the
largest and most complex luxury private
yachts to meet the market’s demands.

Zuiderstek 40, Alblasserdam, 2952 AZ,
Netherlands

T +3178 6995399

F +3178 6995398

Marcel Onkenhout, CEO
T +3178 699 5399( direct line:)
E marcelo@oceanco.nl

Dirk de Jong, Design Projects and
R&D Manager

T +3178699 5399 (direct line)
E dirkji@oceanco.nl

Michele Flandin, Marketing Manager
T +3779310 02 81 (direct line)

M +33680862709

E info@oceanco.mc
www.oceancoyacht.com

PORTDENIA

Port Denia

Port Denia is a superyacht shipyard and
marina, 50 miles from Ibiza. Refit and
maintenance, haulout up to 1,200gt.
Superyacht berths from 30 to 130m available,
1,000A shore power.

Albert Morell

Moll de La Pansa s/n, Dénia, 03700, Spain
T +34 965780146

F  +34965789 586

E info@portdenia.com
www.portdenia.com

¥ K portdenia
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Vikal International

Gunnar Vikingur, the managing director of
Vikal International, is a qualified shipwright
and hands-on manager, and in 1982 he
formed the company Vikal International.
Vikal’s major projects include superstructures
and hulls up to 50 metres for an international
superyacht builder. Since the first superyacht
tenders for the Motor Yacht Coral Island were
commissioned by the late Jon Bannenberg,
Vikal has specialised in custom designed

and built immaculately finished superyacht
tenders from 8 to 19 metres.

They have now delivered 51 tenders to yachts
over 75 metres and recently launched the
first three-piece fully automated hard-top
convertible - a complex piece of composite
and computer engineering.

All the tenders are unique in their particular
style, designed for a specific space on

the yachts and for a variety of uses while
remaining robust and light in weight. Vikal
have developed composite construction to
sophisticated levels, engineering solutions to
avast array of requirements and build their
craft with integrity, achieving quality and
craftsmanship to rare levels.

Gunnar Vikingur

5 Rivers Street, Bibra Lake, WA 6163 Australia
T +61(0)894342480

F  +61(0)8 9418 6499

E info@vikal.com.au

www.vikal.com.au

Shipyard - refit

AMICO

Amico & Co

Amico & Co is the leading company in Europe
for megayacht refit and repair. The shipyard
employs facilities and technologies among
the most advanced, combining them with

the provision of high-quality services and
Ligurian traditional professionalism in the
field, which has been always considered a
major value in the Mediterranean area.

Via dei Pescatori, Genova, 16128, Italy
T +39(0) 10247 0069
F +39(0)10247 0552

Alberto Amico, Managing Director

T +39010.2470067

F +39010.2470552

E alessia.giacobbe@amicoshipyard.com

Franco Cattai, Senior Project Manager
T +39010.2470067

F  +39010.2470552

E franco.cattai@amicoshipyard.com
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Filippo Censi Buffarini, Technical &
Customer Care Manager

T +39010.2470067

F  +39010.2470552

E filippo.censi@amicoshipyard.com
www.amicoshipyard.com

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Stabilisers & motion control

NAIAD sx~—
DYNAMICS

Naiad Dynamics

The leading manufacturer of roll stabilization
systems, digital adaptive AtSpeed® and
AtRest® stabilizers, advanced ride control
systems, active interceptors, T-foils, trim
tabs, bow thrusters, integrated hydraulics.
Full product range plus custom engineered
solutions. World class product support.

Headquarters

Sando Nicolia

50 Parrott Drive, Shelton, Connecticut,
06484, USA

T +1203929 6355

F  +1203929 3594

E sales@naiad.com

www.naiad.com

HOLLAND

Marc Kemmerling

Fregatweg 46A, 6222 NZ Maastricht,
Netherlands

T +31(0) 43604 9200

F +31(0) 43363 6200

E sales@naiad.com

FLORIDA

Vic Kuzmovich

3750 Hacienda Blvd., Suite A, Ft. Lauderdale,
Florida 33314, USA

T +1954 7977566

F  +19547910827

E sales@naiad.com

MARYLAND

Steven Vidakovic

23620 Three Notch Road, Hollywood, MD
20636 USA

T +13016902010

F +1301690 2187

E sales@naiad.com

UNITED KINGDOM

Steve Colliss

Unit 3 Nelson Industrial Park, Manaton Way,
Hedge End, Southampton SO30 2JH, UK

T +44(0)239253 9750

F  +44(0)239253 9764

E sales@naiad.com

Teak lumber & decking

TEAK DECKING

Makes Your Yacht More Beautiful

Ginnacle Teak Import Export Pte. Ltd
05-318 The Plaza, 7500-A Beach Rd,
Singapore 199591

T (65) 62992535

F (65) 6296 6629

M (65)9759 7687

E Info@teak.net

www.teak.net

gﬁ’ Teakdecking Systems*
Teakdecking Systems, Inc.

Teakdecking Systems, Inc. is the leading
producer of pre-manufactured teak decks in
pre-trimmed panels, for all types of vessel.
Decks are pre-manufactured in straight or
curved panels to the plank sheer of the vessel.
Beautiful custom interior floors, installations
and refurbishments avAilable worldwide.
TDS now offers ESTHEC® and HERCULAN®
synthetic decking in custom designs. Our
decking products include caulking, cleaners,
epoxies and adhesives.

Alan Brosilow

706115th Street East, Sarasota, FL 34243, USA
T +1941756 0600

F  +1941756 0406

E yacht.services@teakdecking.com
www.teakdecking.com

Teakdecking Systems (Europe) Ltd
E info.europe@teakdecking.com
www.teakdecking.com
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Tenders/inflatables

N
superyacht
Tenders & Toys"

Superyacht Tenders and Toys

Superyacht Tenders is a one-stop shop for all
your yacht tender and yacht toy needs. Areas
of expertise include new build production
and custom yacht tenders, chase boats, RIBs,
plus popular yacht toys such as the Seabob,
Inflatables, Yacht Slides, Jetlev- Flyer,
Submarines and all watersports gear from
Jobe, Aquaglide, O’Neill and Rave Sports.
Superyacht Tenders and Toys is able to
assist with the consultancy, purchase, rental
and support of all aspects of tender and toy
ownership for yachts.

Josh Richardson

Harkstead Hall Barns, Harkstead, Suffolk
1P9 1DB, UK

T 02380 016363

E info@superyachttendersandtoys.com
www.superyachttendersandtoys.com




yachtwerft
meyer - oo

Yachtwerft Meyer GMBH

Quality tenders built in Germany

Yachtwerft Meyer has captured a large share
of the luxury tender market within only a
few years, offering solid, reliable craft of
outstanding proven designs with dynamic
perfomance, produced under the highest
quality standards.

Jan Meyer

Am Lesumdeich 2, 28719 Bremen, Germany
T 004942198 503950

F 004942198 503 959

E info@yachtwerft-meyer.de
www.yachtwerft-meyer.de

Ventilation

Im/nty
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HEINEN & HOPMAN

Heinen & Hopman Engineeering BV
Heinen & Hopman is a leading specialist and
global service provider of climate technology
for superyachts. As a pioneer in the design,
production, engineering and installation

of HVAC systems, we provide tailor-made
solutions for chillers, air-conditioning,
mechanical ventilation, heating and
provision cooling.

Energy saving, emission reductions, comfort
and safety are the key factors behind a raft

of innovations introduced by Heinen &
Hopman. Headquartered in the Netherlands
with a network of subsidiaries in Italy, France,
Spain, Turkey and the US, and supported

by Heinen & Hopman'’s global 24/7 service
and after-sales centres, we offer a complete
package of comprehensive custom solutions
for new builds, refits and service work.

Joep Hopman

Produktieweg 12, 3552 LN, Bunschoten -
Spakenburg

Mailing address: PO Box 9, 3750 GA,
Spakenburg, The Netherlands

E info@heinenhopman.com
www.heinenhopman.com

For details on
listing your
company
PLEASE CONTACT
Roland Archdall

+44 (0)20 7924 4004
roland@thesuperyachtgroup.com
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Water-treatment solutions

PeCo

AFECO is the number one specialist in
biological waste treatment in the superyacht
sector. We provide the management tools

to ensure overboard discharge remains
compliant. Our wastewater-management
solutions are completely independent

and impartial. We are experts in biological
wastewater treatment, with a wealth of
experience in the control, evaluation,
performance, optimisation, commissioning
and operation of black- and grey-water
treatment systems.

We offer a range of discreet, professional
services as well as three bespoke wastewater-
treatment management and support
packages that we have tailored specifically to
address the unique challenges faced by the
superyacht sector. Our solutions are unique
in this sector and will save your vessel time
and money through the right combination
of knowledge, prevention, optimisation,
training and support.

Abigail Field and Emma Millard

12 Stratfield Park, Elettra Avenue,

Waterlooville, Hampshire PO7 7XN, UK

T 07719 396 209/02392 267 322

E afield@afeco.co.uk
emillard@afeco.co.uk

www.afeco.co.uk

Trusted Journalism,
relevant opinion
and real insight

www.SuperyachtNews.com

Yacht interiors

bsw*vyachteinrichter

precision onboard

BSW Yachteinrichter GMBH

bsw yachteinrichter represents concentrated
skills in yacht interiors and offers an
extraordinary mix of experts to complete
yacht projects all over the world successfully
with know-how, precision, passion and
composure for highest quality standards.

Heinrich Wieding

Boschstrafie 16, 48341 Altenberge, Germany
T +49(0) 2505 - 937783-0

F  +49(0) 2505 - 937783-99

E wieding@bsw-yachteinrichter.com
www.bsw-yachteinrichter.com

i Struik - Hamerslag

ACHT INTERIORS AND REFITS

Struik & Hamerslag B.V.

Struik & Hamerslag is the leading yacht
interior specialist operating from The
Netherlands for new projects as well as
interior refits and conversions on locations
worldwide.

Marco Struik

Industriestraat 4, Strijen, 3291 CC,
The Netherlands

T +3178 6742800

F +3178 6741192

E info@struikinteriors.nl
www.struikinteriors.nl

Yacht management

MANAGEMENT SE N\PICEK

Affinity Management Services Limited
Affinity is a leading yacht management
company with offices in both the Isle of
Man and Malta, offering a range of services
tailored to meet the needs of individual
clients. We have a dedicated and experienced
team available to guide both the owner

and captain through legislation, rules and
regulations. We are an owner-managed
business with our clients being the number
one priority.

Our services include the provision of:

« EU VAT registration and importation

« Tax efficient ownership structures

« Yacht management

« Budgeting and financial management

« Yacht registration

« Crew payroll

« Provisioning and fuelling

ISLE OF MAN

Ms Patricia Slavin

First Floor, 14 Athol Street, Douglas, Isle of
Man, IM11JA, UK

T +44(0)1624 670583

F +44(0)1624 670585

E pslavin@affinity.co.im
www.affinity.co.im

Licensed by the Isle of Man Financial Supervision
Commission

Approved by the Isle of Man Ship Registry as
Representative Person

MALTA

Mr Andrew Morgan

Level 4, Suite 8A, Rosa Marina Buildings,
Marina Seafront, Pieta, Malta, PTA 9041
T (+356)2010 4700

F  (+356) 2010 4777

E amorgan@affinity-malta.com
www.affinity-malta.com




ANDREW WEIR

YACHT MANAGEMENT

Andrew Weir Yacht Management

Andrew Weir Yacht Management: fixed-cost
yacht management, technical services,

ISM & ISPS development, commission-free
purchasing, accounts, crewing, refit, new
build and conversion consultancy.

Daniel Taylor

9 Alie Street, London E1 8DE, UK

T +44(0)207 5756000

F  +44(0)207 5756200

E info@awyachtmanagement.com
www.awyachtmanagement.com

Fraser Yachts

Fraser Yachts is the world’s leading, full-
service yachting company, and its staff

are universally acknowledged to be the
unrivalled experts in luxury yacht services.

It is the largest luxury yacht service provider
in the world, with over 150 employees

and 15 offices around the globe, no other
yachting company can boast such a wealth
of expertise, experience and global coverage
of the superyacht market. The management
team helps clients maintain the value of their
asset and allows them time to relax and enjoy
the benefits of owning a superyacht.

Monaco and Fort Lauderdale
T +37793100 480
+1954 463 0600
E management@fraseryachts.com
www.fraseryachts.com
B company/fraser-yachts
y FraserYachts

McMASTER YACHTS

McMaster Yachts

Specialist sailing yacht management:
Operations

Accounting

Safety and Security

Crew recruitment and employment
Project and refit management
Charter management

Brokerage management

James McMaster

McMaster Yachts SL

Club de Mar, Muelle Pelaires, 07015, Palma
de Mallorca

T +34971404749

McMaster Yachts Ltd

Coldharbour, Sherborne, Dorset DT9 4JW, UK
T +441935 817595

E info@mcmasteryachts.com
www.mcmasteryachts.com

The Superyacht Annual Report - New Build 2017

Wright Maritime Group LLC

Wright Maritime is the trusted leader in
owner representation. WMG’s technical
expertise combines to provide unparalleled
service in yacht operations management,
crew employment, yacht financial
management and new yacht construction
development. WMG has more than 500 years
of operational and financial expertise within
its world-renowned staff.

800 South Andrews Avenue, Suite 200, Fort
Lauderdale, Florida 33316, United States

T +1.954 5230300

F  +1954 5232533

Kristina Agustin

T +1.954.523.0300 (direct line)

M +1.954.881.4800

E ka-wmg@wrightmaritime.com

Michael Hand

T  +1.954.523.0300 (direct line)

M  +1.954.205.0014

E mh-wmg@wrightmaritime.com

AJ Anderson

T +1.954.523.0300 (direct line)

M  +1.954.383.3636

E aa-wmg@wrightmaritime.com
www.wrightmaritime.com

Yacht registration

Affinity Management Services Limited
Affinity is a leading yacht management
company with offices in both the Isle of
Man and Malta, offering a range of services
tailored to meet the needs of individual
clients. We have a dedicated and experienced
team available to guide both the owner

and captain through legislation, rules and
regulations. We are an owner-managed
business with our clients being the number
one priority.

Our services include the provision of:

« EU VAT registration and importation

- Tax efficient ownership structures

« Yacht management

- Budgeting and financial management

« Yacht registration

« Crew payroll

« Provisioning and fuelling

ISLE OF MAN

Ms Patricia Slavin

First Floor, 14 Athol Street, Douglas, Isle of
Man, IM11JA, UK

T +44(0)1624 670583

F +44(0)1624 670585

E pslavin@affinity.co.im
www.affinity.co.im

Licensed by the Isle of Man Financial Supervision Commission
Approved by the Isle of Man Ship Registry as
Representative Person

MALTA

Mr Andrew Morgan

Level 4, Suite 8A, Rosa Marina Buildings,
Marina Seafront, Pieta, Malta, PTA 9041
T (+356)2010 4700

F  (+356)2010 4777

E amorgan@affinity-malta.com
www.affinity-malta.com

B PORTS OF JERSEY

V’ YOUR ISLAND GATEWAY

Ports of Jersey - Jersey Ships’ Registry
Specialists in registrations to 400gt.
Registrations in names of EU, British,
Commonwealth, Crown Dependencies
and Overseas Territories, individuals and
companies.

Non-EU located registry so temporary
importation scheme benefits for cruising in
the EU.

Fast and efficient service without having to
pay premium fees.

Distinctive and appealing Red Ensign.

Debbie Podger and Angela Luce

Maritime House, La Route du Port Elizabeth,
St Helier, Jersey, Channel Islands, JE1 1HB

T +441534 448128

F +441534 448158

E shipsregistry@ports.je
Www.ports.je/shipsregistry

Yacht suppliers & provisioning

e
————

IYS

IYS (International Yacht Services)

LY.S. is a worldwide supplier of superyacht
equipment, trying to provide you with

the best service that lies in our ability to
supply you with marine equipment, spare
parts, toys and more. As LY.S. has multiple
bases we have access to vendors worldwide,
offering the service you will require from
your supplier. With this service we will take
lots of work and valuable time from your
hands and let you have the possibility to

do what you want. Maintaining your yacht.
Whatever challenge lies before us we will do
for you what lies in our capability to have
owner or charterguest enjoy their stay on
board without interruptions. Please contact
us with your request and we will handle it as
you require.

Mark Trass

Wattstraat 2, 2171 Sassenheim, The Netherlands
T +31252532341

E sales@iys-online.com
www.iys-online.com
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